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Programs Will ‘Feature Public Ser- 
vices Rendered by Fire Compa- 
nies Through National Board 


The National Board of Fire Under- 
titers in cooperation with the Long 
Jand Broadcasting Corporation — will 
resent on next Tuesday evening at 
145 p. m. the first of a series of radio 
roadcasts over Station WWRL (1500 
tilocycles) at Woodside, L, I. 
To Describe Fire Hazards 

These sustaining broadcasts are an ex- 
rimental series being conducted under 
ie personal direction of A. Wilbur 
\elson, assistant to the general mana- 
et of the National 
the possibilities of radio for similar use 
other parts of the country. The 
rograms will feature the public services 
ndered by the capital stock fire in- 


3oard, to develop 


rance companies through the National 
hard in programs especially designed 
assist the public in discovering and 
ctifying fire hazards which are a men- 
to their lives and properties. 
“Since it is planned to run this Tues- 
y evening series for twenty-six weeks,” 
ws Mr. Nelson, “we have decided to 
lude dramatizations of our educational 
messages in order to obtain a continu- 
is succession of listeners in our radio 
idience. Since such dramas could be 
ult up with any number of characters 
these broadcasts may later be extended 
“carry on for a half-hour period. With 
music and sound effects interposed and 
‘leatured speaker introduced for a short 
ik there is no question but that plenty 
‘1 material exists in the files of the 
ational Board to interest a radio audi- 
ice tor that length of time if the story 
‘properly presented.” 
Morning Programs for Housewives 


In addition to the Tuesday evening 
toadcasts there will be presented also 
1 home safety series of fifteen minute 
‘fograms especially designed for the 
‘ousewife. These may be heard every 
iursday morning at 9:30 a. m., begin- 
ung September 8. 

Radio Station WWRL, which is known 

(Continued on Page 26) 
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The Kind That “Buys’ 


There are prospects who fit their insurance piece by 
piece into their financial and domestic plans. They cannot 
be sold—they buy—and would resent sales pressure. For 
example,—we quote from an underwriter’s letter:— 


Today I made a sale. Have written him for $13,000 in the last 
three years, one $1,000 and three fours. I dropped in a few days ago. 
My opening, “I have come to show you how to make some money.” 
(Age change in a few days.) He said, “This is a novelty! Previously 
you've taken money away when you called. “How much this time?” 
I gave him the rate per thousand—didn’t want to shoot too high or 
too low. Besides, he’s the kind that buys, is not sold. His response 
was, “Well, fix me up for $7,000, and that will give me $20,000 
all told.” 

I will leave him utterly alone for a year or two. By that I mean 
that when I am in his town I will drop in, have a cigar in my pocket, 
take him to lunch,—send him meanwhile a birthday card, and him 
and his wife a Christmas card,—but will never mention life insurance. 
I just let him buy what he wants, and then keep in sight of him, 


speechlessly. 
With some prospects the maximum can only be 


reached piece by piece. As every experienced underwriter 


knows. 


THE PENN MUTUAL LIFE INSURANCE CO. 


Wo. H. Kincs.Ley, President 
PHILADELPHIA 








Independence Square 
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perimental Programs Over Sta- Continental R Funds Co. and 

coe oem ore LONDON & Contac Ganrncel Devo 

Weekly For Six Months ; : ’ . o. Stopped 
enti Strength ¥ Service aaa 
4, WILBUR NELSON DIRECTOR 6 LANCASHIRE _ HAVE INSURANCE TIE-UP 





Sell Life Insurance in Connection 
With Deposit Installment 
Scheme; SEC Acts 


30th Federal and New York State 
courts this week issued restraining or- 
ders against two “thrift plan” outfits 
that use life insurance in a tie-up with 
a monthly deposit installment plan. The 
two concerns are Continental Reserve 
Funds Co., Inc., of Pennsylvania and 
Continental Guaranteed Deposits Co., 
Inc., of New York, both of which have 
offices at 274 Madison Avenue, New 
York City. 

The president of the two corporations, 
Irving Fischel, consented to the restrain- 
ing decrees but denied allegations in 
complaints filed by Assistant State At- 
torney General Ambrose V. McCall, in 
charge of the New York State Bureau 
of Securities, and Oscar L. Spears, as- 
sistant state attorney general, 
for SEC. 

“Charges” Use Up Most of Deposits 


Most of these so called “thrift plan” 
schemes use a portion of the money col- 
lected for life insurance and a large part 
of the balance goes for commissions for 





acting 


selling the plan, management and mis- 
cellaneous charges. 

The state attorney general’s office 
said that 90% of the first year’s deposits 
on a $10-a-month plan were consumed 
by hidden carrying 
further stated that the 
thought they were opening savings ac- 


charges. It was 
subscribers 


counts in out-of-town banks but no such 
savings accounts were shown. 
Both Federal and State Action 
3ecause the New York Bureau of S« 
curities could act only in this state, the 
Exchange 
was brought into the picture and it 


Securities and Commission 
acted against the two concerns on thx 
grounds that they were selling securities 
without having filed dealers’ certificates 
as required by SEC. 

The complaint stated that these con- 
cerns had represented “that all deposits 
and payments made under the plan were 
insured; that the ‘protected account’ 
plan provided ready cash for emet 
gencies, old-age security reserves and 
guaranteed retirement incomes.” 
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The General Agents Association of 


¢ John Hi ancock Mutual Life meeting 
this week were told on 
President Guy W. Cox 
Participating Term to Age 65 
icy which that company is bringing 
“The announcement was _ received 
th great enthusiasm by the conven- 
n of John Hancock leaders, the larg- 
‘ number to qualify for a company 
eting in its history. The new policy 
| be issued at ratable ages 20 to 50 
lysive on pM lives only, for an 
unt not less than $2,500 nor other 
na multiple of $500. 
tcontains liberal privileges of conver- 
n to > permanent insurance forms prior 
the policy anniversary nearest the 
ity-fift h birthday of the insured with- 
{ medical examination. A new policy 


“Quebec all 
ednesday by 


a new 


be issued as of the original date 
mn payment of the difference in re- 
ves; or a policy may be issued as of 
date of conversion, upon payment of 
gular premium rate for the in- 
weil ave at that date, in which case 
wy cash surrender value of the policy 


be converted may be applied toward 
e payment of premiums under the new 
licy 


The policy may be converted into a 
ited payment life or endowment poli- 
having a higher annual rate and not 
olving any other life for an amount 
t greater than the face amount of the 


licy nor less than $1,000. 

Under a special conversion privilege 
e insured may, if he becomes totally 
d permanently disabled under the con- 
tions of any disability benefit provision 
i his policy, convert within the con- 
tsion period, into a policy on the En- 
wment at Age 85 plan, for the same 
mount—the policy to bear the date of 
nversion and contain the same. total 


Talking to John Hancock convention 
Quebec, Vice-President and General 
unsel Byron K. Elliott said Americans 
ve an unusual capacity to detect the 
ue from the false because their back- 
‘ound has been the freedom to make 
itir own decisions and take responsi- 
ity for the results. The picture of 
¢ life insurance business is strong evi- 
nce that American citizens may pro- 
ile for their own security and at the 
ame time retain their liberty. He said: 
Nt i Is not surprising to one who knows 
¢ life insurance institution to find that 
‘welcomes appraisal as a social factor. 
nose who sit in judgment will have be- 
te them one of the most vivid pic- 
Tes of an institution’s relation to so- 
tty. Time has gathered evidence in 
tat abundance. The passage of a 
mdred years leaves no lack of proof. 
¢ breadth and scope of the institution’s 
‘ceptance brings its characteristics 
early before the eyes of any who will 
‘amine ft 


A parallel between the siege of Que- 
«c by General Wolfe and the position 
i the successful life insurance agent 
w J. Harry Wood, mana- 
“hed John Hancock general agencies, 
ot ea convention of that company’s 
leaders in Quebec this week. 
General Wolfe was given responsibil- 


’ for taking Quebec, and in this as- 





and permanent disability provision as in 
the original Term to 65 contract, 
Tribute To President Cox 

More John Hancock general agency 
leaders qualified for the 1938 convention 
than any previous one and the presenta- 
tion of a_ special ten-day writing in 
honor of President Cox amounting to 
$6.800,000 was made by Paul F. Clark, 
of Boston, retiring president of the Gen- 
eral Agents Association. In acknowledg- 
ing the tribute, President Cox told the 
assembled general agents that assets 
during the first seven months of 1938 
showed an increase of $41,000,000, the 
largest in the history of the John Han- 
cock and insurance in force for the same 
period increased approximately $25,000,- 
000 over last year. 

“You are to be congratulated on this 
showing,” said President Cox, “especial- 
lv in view of the present business con- 
ditions and the fact that life insurance 
is more closely tied in with general bus- 
iness conditions than ever before. How- 
ever, we are fortunate that the effect 
of these conditions is in some measure 
being offset by favorably low mortality 
exnerience.” 

Speaking of the future of life insur- 
ance, President Cox remarked: “Two 
questions constantly present with every- 
one are those of how to live and what 
to believe. T do not mean to discuss 
what those questions may mean in the 
field of morals and religion, but how 
they may be applicable to the business 
of life insurance. We all have to believe 
as life insurance men that we represent 
a service which the world cannot do 
without and we must go on leading our 
lives as we always have in the past 
with the perfect assurance that what- 
ever happens in other regards, our busi- 
ness will continue to grow and receive 
its just reward.” 


insurance Welcomes Social Factor Appraisement, 
Says Byron K. Elliott 


“Life insurance is the outstanding ex- 
ample of social engineering. In_ its 
broadest sense, it picks the most crush- 
ing disaster that comes to the individual 
and spreads the burden thinly over the 
many. It is the perfected method of 
relieving human suffering in the place 
and at the time when distress is great- 
est. The only measure which could ac- 
complish more in its field would be an 
actual control over death itself. 

“Life insurance was built to the social 
purpose, and it was built to operate with- 
out lessening the independence or self- 
respect of its members. It makes avail- 
able security not obtainable anywhere 
else, but the benefits are matters of con- 
tract and not largess. It is an agency 
for the common good that preserves the 
integritv of the individual. It furnishes 
the means to a socially important end. 
but his is the credit and satisfaction of 
voluntarily making use of it and receiv- 
ing its benefits as the earned reward of 
his own foresight.” 


J. Harry Wood’s General Wolfe and the 
Successful Agent Parallel 


signment reached the pinnacle of suc- 
cess. Responsibility as well as recogni- 


tion and honors had come to him. He 
knew fundamentals of war, had practice 
in the field, had satisfied almost every 
requirement, had plenty of ammunition; 
yet instead of attacking immediately he 
found it necessary to plan his campaign 
strategy and build a special kind of a 


boat to carry him down the St. Law- 


rence. 
The Parallel 


“This experience parallels that of every 
man who has attained success and hon- 
or,” said Mr. Wood. “How especially 
true is it in this insurance business. We 
may have mastered the fundamentals; 
we may have done enough successful 
selling in the field that we can count 
ourselves somewhere near the top. We 
may have proven ourselves through the 
fire of actual work and accomplishments 
and yet if we accept all this as perfec- 
tion and make our calls and presenta- 
tions to our prospects in a routine way, 
without giving thought to each individual 
situation, we may not find ourselves at 
the end of the battle the victor, as was 
Wolfe. General Wolfe realized that he 
could not take Quebec by attempting 
to scale the stone walls of the fort, 
so he maneuvered to draw the French 
out where he could fight them on even 
terms. 

“We can’t in selling pound our ideas 
and plans into prospects’ heads by brute 
force, We must be intelligent and plan, 
draw our prospects out upon the field 
of consideration where we have an even 


chance to pit our ideas against his 
prejudices.” 
Discuss Programming 
Round table discussion on program- 


ming at the convention of leaders was 
conducted by Edwin R. Erickson, asso- 
ciate general agent at Buffalo, N. Y. 
Speakers who took part were J. Ken- 
neth Wyard, supervisor at Albany, N. 
Y.; Cecil F. Abrams, associate general 
agent, Decatur; Manuel Camps, Jr., gen- 
eral agent, New York City, and Charles 
E. Drury, Jr., Dayton, 

“There is no stronger appeal to the 
voung family man in need of a life in- 
surance program than the appeal to the 
emotions—and there is no better solu- 
tion to his problem than a combination 
of Ordinary insurance with Term pro- 
tection for the years when his children 
are growing up,” said Manuel Camps, 
Jr., general agent at New York City. 

How he combines appeal and solution 
were demonstrated in a sales talk in 
which he handles the natural objection 
of the prospect to paying for additional 
temporary protection he may not need, 
as follows: 

“Let me take you twenty years into 
the future, Mr. Prospect. Your two 
children have now grown up, and one 
morning you come out of your home to 
get into your car, and you are waiting 
for your boy to join you. You are going 
to the club to play some golf with him, 
and he is just taking his last swallow 
of coffee, and while you are waiting you 
look up at this home which has housed 
you and your wife and your boy dnd 
your girl for the last twenty years, and 
if your mind went back over those twen- 
ty years there would be many joyous 
associations connected with it. You 
would look at every shingle and every 
brick with a certain fondness, and no 
material thoughts could intrude into 
vour reverie. 

“But let’s suppose for a moment that 
a material thought did seep in. Let’s 
suppose that you happened to think of 
your fire insurance policy which covered 
that home. Would you think of the 
twenty years’ fire insurance premiums 
that vou had paid, and then snap your 
fingers in disgust and exclaim, ‘I’ve never 
even had a fire.’ Of course not, Mr. 
Prospect; you would be delighted that 
that home had never burned down, al- 


ohn Hancock General ieoe at (Quebec 
Told of New Participating Term to 65 


though if it had, it is something that 
could have been replaced. 

“By the same token, you are not going 
to be sore twenty years from now be- 
cause you didn’t die. You are not go- 
ing to begrudge the money that has 
meant security for your two children and 
your wife during those twenty years— 
security that would have taken your 
place, economically, at least, if anything 
had happened to you.” 


Diman on Helping Field 


“No item is too minor nor too small 
to receive serious. attention,” — said 
Charles J. Diman, vice-president and 


secretary, John Hancock, talking before 
that company’s convention of general 
agency leaders in Quebec this week 
He was outlining what the secretary's 
department is trying to do to help the 
field in accelerating and improving its 
service to policyholders. 

“We are. constantly searching for 
means to smooth and speed up the ope- 
ration of our business between home 
office and field. We are engaged in 
continual analysis of our operating meth- 


ods, and the result of these efforts in- 
sures speedier and more. satisfactory 
service.” 


Stock Purchase Plans 
Not Hard to Sell 


“We have to get technical,” said Dar- 
win Medaris of Chicago general agency, 
in discussing stock retirement plans and 
business purchase agreements which, he 
stated, “appeal to business men as the 
only sound solution to the problem of 
how to dispose of close corporation 
stock at the death or retirement of a 
stockholder, and how to protect the 
survivors in the business.” 

In financing such an agreement with 
life insurance, six things must be pro- 
vided for, said Mr. Medaris: The obli- 
gation to buy and sell binding the heirs. 
The valuation of the stock. The sinking 
fund to guarantee the purchase price. 
The machinery for completing the trans- 
action automatically. The withdrawal of 
a stockholder during his lifetime. Fu- 
ture changes in the plan. 

When the situation arises of a stock- 
holder who cannot pass an insurance 
examination, Mr. Medaris has the agree- 
ment altered to include a separate stock 
retirement fund in which annual pay- 
ments are made, and which is held by 
the trustee and invested so that at the 
death of the uninsurable stockholder's 
interest the surviving stockholders will 
make up the difference, If necessary, 
they may borrow on their policies to 
help raise this money. 


Business Cover Round Table 


Howard H. Cammack, general agent 
at St. Louis, acted as chairman of the 
Business Insurance Round Table at the 
convention. Leaders of the discussion 
were Emerson Carey, Jr., of Wichita, 
Kans.: J. Bruce MacWhinney of New- 
ark, N. J.; Darwin Madaris of Chicago, 
Ill., feos ‘William Be rryman of St. Louis, 
Mo. 

“There are five assets of a business 
which can be protected by Business Life 


Insurance,” said Emerson Carey, Jr 
“They are Administrative or Executive 
Ability, Selling Ability, Financial Brains, 


Technical or Operating Skill, Strategic 
Positon.” 

Mr. Carey believes that the present 
and the near future offer a particularly 
great opportunity for the sale of Busi- 
ness Life Insurance, because as the 

(Continued on Page 14) 
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QUESTION: 


If a Bathing Beauty 
weighs 100 pounds in her swim (?) 
suit, how many Bathing Beauties would 


it take to balance a scale, on the other 
end of which was piled all the struc- 
tural steel to be the new 
million-and-a-half-dollar Bankerslife 
Home Office building? 


used in 


ANSWER: Just 40,000 Bathing 
Beauties. Bankerslife, late last month, 
placed the order for the 2,000 tons of 


beams, girders, plates, connections, 
rivets and bolts which will form the 
framework of its new edifice. The 


structural steel will be frabricated in 
Des Moines, from 3 trainloads of rolled 
steel sections out of the Chicago-Pitts- 
burgh steel areas. 


More than 8,000 of the 30,000 
Postmasters appointed between March 
4th, 1933, and May 12th, 1938, are 
women! 

“We are in a position to perform 
every type of service for our salesmen,” 
boasts Bankerslife’s Chicago Agency, 
following a demonstration of that 
ability on July 30th. When Agency 
Cashier Wayne took 
himself a wife on said date, the officiat- 
ing minister a member of the 
Chicago Agency, Rev. Morris J. 
Rogers; nuptial music, in the form of 
two solos, was supplied by 
Bankerslifeman David R. Meredith, 
while attendants and well-wishers at 
the ceremony included almost the entire 
Chicago Agency personnel. 


Simpson unto 


was 


vocal 


Needing metals for war purposes, 


Japan is replacing iron mailboxes 
with concrete. 
Watching his church — the old 


Central Presbyterian—being torn down 
to make way for the new Bankerslife 
Home Office building in Des Moines, 
Editor Henry H. Haynes, Underwriters’ 
Review, was moved to write an editorial 
for his publication, 
quote: 


from which we 


—Bt 


"A church and a life insurance 
company—the one administering to 
our spiritual and the other to our 
physical needs. It seems fitting that a 
life insurance Home Office should rise 
on the site where the old church once 
stood.” 


-—§.LOo"==— 


BANKERS LIFE 
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Personality of A, Morgan Duke 
President of Southland Life and Chairman of Board of Com- 


mercial Standard Has Been in Insurance Business 


Since Age of 19 
By Observer 


When A. Morgan Duke startled the 
insurance world one day last Spring by 
heading a far-reaching financial trans- 
action in which two large Texas life in- 
surance companies became one, and he 
became the president of the Southland 
Life, inquiries came about his person- 
ality. One question has been “What is 
outstanding about him?” 

As I have seen him work at close 
range I'll try to answer the question 





hospitality) as I did about the barbecue 
given by Mr. Duke during the conven- 
tion in Dallas of the National Associa- 
tion of Insurance Agents in 1937. Every- 
body had a swell time. 

Here are some of Mr. Duke’s hobbies 
and pet recreations: He likes to fish and 
hunt and gets pleasure out of bringing 
back the game or fish and giving a din- 
ner party for associates and other 
friends; he is fond of fine pictures; his 


Left to right: Homer R. Mitchell, chairman, Texas Employers Insurance Associa- 
tion; A. Morgan Duke, president, Southland Life; R. L. Daniel, chairman, Texas 
Board of Insurance Commissioners. 


for The Eastern Underwriter and also 
endeavor to throw some additional light 
on his personality. 

First of all he is a human dynamo, at 
his best in action, and it can be terrifi- 
cally fast action. Through days and 
nights of strain requiring speedy, clear 
thinking with a minimum of mistakes he 
moves calmly, and with as little show 
of nerves as I’ve ever seen. He then 
proceeds to get rid of what should 
otherwise be a let-down by taking on 
the task of seeing that someone or some 
group of people have a good time. 


Offices Thirty Miles Apart 


Just how he manages to be at all the 
places he should be and get all the 
things done that he does no one seems 
to know. At the present time he is 
chairman of the board of the successful 
Commercial Standard Insurance Co., 
with home offices in Fort Worth, a fire 
and casualty company. In addition to 
being president of the Southland Life 
of Dallas he heads or is unusually active 
in a score of other business and civic 
enterprises, the latest being his accep- 
tance of the vice-presidency of the 
Traffic Safety Commission, which has 
set out in earnest to cut down the loss 
of life from traffic accidents. Dividing 
part of his business life between two 
cities thirty miles apart he and his wife 
live in a lovely ranch home which is 
half-way between Dallas and _ Fort 
Worth. 

That brings up one of the apparently 
numberless outstanding characteristics, 
his love of entertaining others. His 
ranch home is so arranged that it will 
accommodate at various times during the 
year both large and small parties. I 
can’t remember hearing so much about 
any party, even in Texas (famed for its 


offices are in attractive environ; he is 
keen about politics, not only because he 
feels that business people should take 
an active part in public affairs, but it is 
a pleasure for him to see the wheels 
go ’round. In his own establishment 
he is popular as he knows the person- 
alities of every one in it and makes it 
a point to be familiar with their per- 
sonal problems, 

More than anything else he is fas- 
cinated by the future and what it will 
bring in work, play, disappointment, 
happiness, success. No matter what the 
turn of the wheel of fate he’ll accept it 
philosophically, shrug his shoulders, 
square them and be off to new fields 
to conquer. 


Insurance Career 


Mr. Duke has been in insurance most 
of his life. He began when 19 in Tyler, 
Texas, where his father, an attorney, 
was an executive of an insurance com- 
pany. He did not begin with his father’s 
company, but with another. He made 
a good start, moved to Dallas and in 
several years became general manager 
for Texas, Oklahoma, Missouri and 
Kentucky for the company. 

In 1932 he decided he had enough ex- 
perience to go on his own. He organ- 
ized the Trinity Life and sold its first 
policy. With associates in 1935 he ac- 
quired control of the Commercial 
Standard of Fort Worth. During the 
same year he and his associates acquired 
the Gulf States Life, which absorbed 
the Trinity Life, and then came the 
control of the Southland Life, with 
which was combined the Gulf States 
Life. 

Those who know him best say that 
the future will see even greater expan- 
sion in his career. 


Annuities Flexible 
For Insured’s Needs 


YIELD IS ALSO VERY HIGH 
Authors of Beck From Buyers’ 
point See Life Insurance ae a 
Social Change 





Life insurance companies would be 
among the last institutions forced into 
socialistic channels; even though goy- 
ernment reforms under way or Proposed 
may cause substantial deterioration in 
any one class of bonds and may Wipe 
out equity values in some fields, any 
political administration will be forced to 
support the insurance companies ag Jone 
as the government itself has any credit 
in the opinion of E. C. Harwood and 
3ion H. Francis, authors of the book 
“Insurance and Annuities from the Buy- 
er’s Point of View.” Soth are con- 
nected with the American Institute for 
Economic Research, Cambridge, Mass. 
Mr. Harwood being a director of the i. 
stitute and Mr, Francis in charge of its 
insurance and annuity research work. 

The tenth edition of this book, much 
revised and brought up to date especially 
with reference to its tables, has just 
been issued under the imprint of the In- 
stitute. The price is $2.50. The book is 
written in simple, non-technical language 
for the buyer of life insurance, 

In a chapter on “Why Consider an 
Annuity?” the book makes comment: 
summarized in the following paragraphs: 

The annual yield on an annuity is very 
high. This is particularly true for the 
ages above 55. For example, a man age 
65 may obtain a yield of more than 9% 
on his money by the purchase of a life 
annuity. This is far higher than the 
yield obtainable on equally safe invest- 
ments in securities. 

Annuities Flexible 


Money invested in annuities receives 
constant fiduciary care of the highest 
order. The major life insurance com- 
panies have a better record than any 
other class of financial institution dur- 
ing the recent depression. Dissatisfied 
with the experience of other investment 
media, many thousands of people today 
are buying annuities. The small investor 
struggling to save a hundred dollars a 
year who buys an Annual Premium Re- 
tirement Annuity, and the man of 
wealth who places a portion of his capital 
in annuities seem to have agreed on the 
advantages of this form of investment. 

The money which a man is saving for 
his old age should be protected from the 
business reverses, poor investments, or 
periods of depression which all men must 
face at some time during their lives, An 
individual has no control over such con- 
tingencies and may see a large portion 
of his life’s savings lost through no fault 
of his own. 

Every man’s older self is a dependent 
for whom he should provide during his 
younger years, just as definitely as. his 
wife and children have to be provided 
for. Therefore, the means by which 2 
man provides for this older self should 
be just as safe as the life insurance car- 
ried to protect his family. The only 
procedure as safe as buying life insur- 
ance is the purchase of annuities, 4 
medium likewise backed by the life in- 
surance companies. 

Another advantage of saving for old 
age through annuities is that the pre- 
miums are presented annually as a bil 
which must be paid. The money } 
therefore saved when otherwise it might 
not be. 

A program of savings by means of 
Annual Premium Retirement Annuities 1 
very flexible. The contracts may 0% 
cashed at any time money is needed; 
they may be converted to a life or et 
dowment insurance policy; the retire 
ment age may be changed at any time, 
and the form of the annuity may also D¢ 
changed. In short, the policy may 
adapted by the average man to almost 
any requirements. 
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Jerge Buffalo And 


Rochester Agencies 
| STINSON SCOTT IN CHARGE 





vident Mutual Places Both Offices 
Under Rochester General Agent, 
Keeping Both Agencies 


A 





The Provident Mutual has merged its 
jffalo and Rochester agencies as of 
eptember 1 under the single manage- 
ent of J. Stinson Scott, present gen- 
al agent at Rochester. The enlarged 
sit will be known as the Western New 
fork Agency. Offices will be maintained 
1 both cities. 

Mr. Scott is well known in life insur- 
nce circles of both cities having entered 
e business in Buffalo as a special agent 
this father, W. Miller Scott, who was 
company’s general agent at that 
me. Graduate of Pennsylvania’s Whar- 
n School and of the Carnegie School 
;Salesmanship, he exhibited great tal- 
ot in writing life insurance advertising 
py and was brought to the home office 
» 1926 to prepare the company’s book- 
ts and leaflets. 

In 1929 he was promoted to the posi- 
jon of agency assistant and two years 
iter he became the company’s general 
vent in Rochester, where he has been 
ery active. He is chairman of the 
rogram committee of the Rochester 
ife Underwriters Association, secretary 
ithe Life Insurance Trust Council, a 
ember of the general committee of the 
tate association, and a former presi- 
ent of the Rochester Life Managers 
\ssociation. 


FRATERNALS ELEVATE BIGGS 





Secretary of Maccabees Chosen Head 
Of National Congress; Status Of 
Societies in 1937 


At the twenty-fifth annual convention 
f the National Fraternal Congress of 
\merica, held in Toronto, August 22-25, 
the following officers were elected: 
President, C. L, Biggs, secretary, the 
Maccabees, Detroit ; vice-president, 
Francis D, Partridge, Woman’s Benefit 
\ssociation, Port Huron, Mich. Foster 
f. Farrell is secretary-treasurer and 
manager of the Congress. Mrs. D. A. 
Talley, who presided at this convention, 
remains on the executive committee as 
jast-president; she is president of the 
Supreme Forest Woodmen Circle, 
maha. 

Reports submitted to the meetings 
thowed a membership of eighty-seven 
‘ocleties, a net loss of three. During 
1937 the societies suffered a loss in 
membership from 5,392,605 to 5,317,881, 
loth adult and juvenile sections shar- 
mg in the loss. A gain in juvenile in- 
wrance partially offset a loss in adult 
nsurance, the total decreasing from $4,- 
%,397,851 to $4,647,487,398. 





TEBBETTS MADE MANAGER 


leaves Van Sickles Agency in St. Louis 
To Take New Position With Fidelity 
Mutual Life Co. 
A. Mansur Tebbetts has been appoint- 
‘d manager for the Fidelity Mutual in 
St. Louis. He is a native of that city 
aid has spent his entire business life in 
‘ales and sales management work. For 
More than ten years he was with the 
Massachusetts Mutual and in 1937 asso- 
tated with the William H. Van Sickles 
agency of the State Mutual in St. Louis, 
which post he now leaves. 


THIELE PRESIDENT AGAIN 
Clarence E. Thiele, Security General 
Agency ( orp., Milwaukee, was re-elect- 
ed president of the Continental Assur- 
ance Co's General Agents and Managers 
Association at the meeting in Chicago 
last week. R. M. Vetter, Madison, Wis., 
was elected vice-president and Allen M. 
eager, Louisville, Ky., was re-elected 
Cretary-treasurer. 























CHILDREN 


YOUR PROSPECT’S 


If that unconvinced prospect of yours 
should be lost to his wife and children while he 
remains uninsured, what would be your re- 
action? 


Some salesmen would hold themselves 
accountable, and because of this concern for 
others they succeed at their vocation. 


The daily efforts of such men are bene- 
fitting thousands of dependent women and 
children. 








ted} eudlential 


Insurance ¥ Company of America 


EDWARD D. DUFFIELD, President Home Office, NEWARK, N. }. 
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Reese Nensduated To 
Head National CLU 


BALLOTING DONE BY MAIL 


Others Slated for Office Are Earle W. 
Brailey, Louis E. Orcutt And 
David McCahan 


Joseph H. Reese, manager of the Penn 
Mutual home office agency in Philadel- 
phia, has been placed in nomination for 
the presidency of the National Chap- 
ter Chartered Life Underwriters. Bal- 
loting is being carried on by mail and 


- 





Bachrach 
JOSEPH H. REESE 


the results will be announced at the an- 
nual meeting of the National Chapter ix 
Houston on September 21. 

Earle W. Brailey, general agent, New 
England Mutual, Cleveland, is nomi- 
nated for vice-president; Louis E. Or- 
cutt, Connell agency, Provident Mutual, 
New York City, for treasurer, and David 
McCahan, University of Pennsylvania, 
Philadelphia, for secretary. 

The nominating committee which an- 
nounced the slate includes John O, Todd, 
T. A. Gallagher and Lawrence C. Woods, 
Jr., chairman. Hedley V. Jackson is 
chairman of the tellers committee which 
includes Jack White and Fred LeLaurin. 

Directors Nominated 

Two directors are nominated from 
each section of the country and two at 
large. Kellogg Van Winkle, agency 
manager, Equitable Society, Los An- 
geles, retiring president, automatically 
becomes a member of the board. Direc- 
tors placed in nomination are these: 

Corinne V. Loomis, associate general 
agent, John Hancock, Boston; Glenn B 
Dorr, general agent, Northwestern Mu- 
tual, Hartford; Thomas W. Harrison, 
Jr., associate general agent, Connecticut 
Mutual, Baltimore; R, Maxwell Steven- 
son, general agent, National Life of Ver- 
mont, Pittsburgh; Norman McKinley 
Black, assistant manager, Metropolitan, 
Charlotte, N. C.; Frank M. Akers, Jr., 
manager, Prudential, Atlanta, Ga. 

Earl M. Schwemm, agency manager, 
Great-West Life, Chicago; Edward A 
Krueger, manager field service division, 
State Life of Indiana, Indianapolis; 
George Wm. Schoeffel, manager, Ore- 
gon Mutual, Portland, Ore.; H. Kenneth 
Cassidy, manager, Pacific Mutual, San 
Francisco; George E. Lackey, general 
agent, Massachusetts Mutual, Detroit, 
and William King, Mutual Benefit, St. 
Louis. 


MANY ON BOAT RIDE 


The third annual boat ride of the Galic 
Club, General American Life, was held 
August 19 on the steamer President, the 
largest boat on the Mississippi River. 
There was a capacity attendance 
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In Annual Convention 
ELBERT S. BRIGHAM A SPEAKER 





Makes First Formal Address to Agent 
Since Becoming Company President; 
Talks of Prestige 





Elbert S. Brigham, who was elected 
president of the National Life of Ver- 
mont in February, 1937, made his first 
formal address to the field representa- 
tives since he assumed that office when 
on Monday he addressed the opening 
session of the company’s three-day con- 
vention at White Sulphur Springs, W. 

















ELBERT S. BRIGHAM 


Va. His subject was “The National’s 
Contribution to Life Insurance” and his 
remarks went back to 1850 when Dr. 
Julius Y. Dewey gave up his medical 
practice in Montpelier and gave of his 
time to the National Life as general 
agent, director and medical examiner at 
a salary of $600 per year. 

Governor Homer A. Holt of West Vir- 
ginia welcomed the delegates. L. R. 
Johnston, a native of Northfield, Vt., 
who is general manager of the Green- 
brier hotel where the meetings are be- 
ing held, presented his greetings and 
his warm sentiments for Vermont. Clem 
B. Johnston, vice-president of the United 
States Chamber of Commerce, delivered 
an address on “The Prestige of Life 
Insurance,” which was the theme of the 
whole convention. 

President Brigham opened his remarks 
with the statement that through the In- 
stitute of Public Opinion a large ma- 
jority, 88%, of a large cross section of 
the voting population expressed their 
faith that life insurance companies 
serve the country well. The reason for 
such favorable public opinion, he be- 
lieves, is because life insurance com- 
panies have fulfilled the promises made 
in their contracts. 

Reviewing the company’s contribution 
to the prestige which life insurance en- 
joys, President Brigham pointed out that 
the National from its very first year of 
doing business adopted the practices 
now considered fair and equitable from 
the standpoint of mutuality, paid an 
equitable cash surrender value if an in- 
sured canceled his policy and since 1855 
when the first dividend was declared has 
not passed a dividend. 

“The company has made its contribu- 
tions to life insurance by offering from 


time to time modernized policies to 
meet new needs growing out of new 
conditions,” President Brigham contin- 


ued. “Mention may be briefly made of 
the early non-forfeiture provision cul- 
minating in the insurance bond of 1879 
which evoked high praise from Elizur 
Wright, also the development of insur- 
ance rights, the forerunner of present 
day income and installment settlements 
and the introduction of the investment 


(Continued on Page 14) 











HEARD on the WAY 








George Willard Smith, president of the 
New England Mutual Life, met a num- 
ber of insurance company executives of 
Scandinavia during his recent trip abroad 
and was entertained by some of them. 
He traveled in Europe with Mrs, Smith 
and their three daughters, Beverly, Ali- 
son and Jocelyn. One feature of the 
trip was a long automobile journey in 
England and Scotland, seeing the cathe- 
dral country, English and Scottish lakes 
and other points of interest. 





Paul Starrett of Starrett Bros. & Eken, 
Inc., builders of some of New York’s 
greatest skyscrapers and other struc- 
tures of note, tells in his autobiography, 
published in August, about his failure 
as an insurance agent. He had been 
working in a hardware store; went from 
there to an insurance office, his work 
being to take care of the mail and send 
out pamphlets. He wasn’t getting along 
well and became an agent. This was in 
Chicago and he was 18 years old. 

He didn’t get much of a hearing un- 
til he called on a lawyer named Leonard 
who talked kindly to him and said he 
would be glad to take out a $5,000 
policy. He sent in the application, and 
was so excited that he went out and 
succeeded in interesting four or five 
other prospects. But when he tried to 
collect the premium on the Leonard 
policy he was greeted with the announcce- 
ment that Leonard had left the city; 
was an absconder. That ended his ca- 
reer as an insurance man. He passed 
up the other prospects. 

. The book is called “Changing the Sky- 
ine. 





Francis H. Low, field assistant in the 
agency division of the Home Life and 
son of Ethelbert I. Low, chairman of 
that company, is subject of a column 


story in the last week’s issue of The 
New Yorker based on its opinion that 
he is the foremost angler in the metro- 
politan area in catching large-sized fish 
with a rod and reel, his favorite objec- 
tive being to land a swordfish. When 
after swordfish he trolls with a heavy 
hickory rod, a reel the size of a lard 
pail, a twenty-four thread line with a 
leader of aeroplane wire, and a hook 
the size of a boatman’s gaff. Swordfish 
feed off the bottom, but can’t see the 
baited hook unless they’re on the sur- 
face sunning themselves. But if they 
are sunning themselves that means they 
are not hungry. “You’ve got to find a 
swordfish who is tired of sunning him- 
self, and is thinking of going down for 
a snack,” says The New Yorker. “And 
even when you hook him he’s more like- 
ly than not to get away because his 
flesh tears easily. Mr. Low says it’s 
an adage among deep-sea fishermen that 
the chances are a hundred to one against 
seeing a swordfish, a hundred to one 
against getting him to bite if you do see 
him, and fifty to one against landing him 
if he bites.” 


Swordfish run off Montauk Point, 
Long Island, twice a year—early in July 
and late in August. When Mr. Low 


on a fishing trip and not after 
swordfish he likes to try for tuna off 
Ambrose Light. Five years ago he 
caught a 705-pound tuna, a United States 
record which still stands. Once he 
caught a 998-pound white shark which 
he hooked off Brielle, N. 5. The New 
Yorker says it is the biggest able-bodied 
game fish ever taken with rod and reel. 

Mr. Low has also fished in Bahama 
and in Nova Scotia waters. Mrs. Low 
accompanies him on these fishing trips. 
Also, is a great fishing enthusiast. 


goes 


Uncle Francis. 
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Address Claim Ags’; 
OTHER PROMINENT SPEAKER; 
International Claim Ass'n Will Meet At 


White Sulphur Springs Sep. 
tember 12 to 14 





William Marshall Bullitt of Louisville 
former solicitor general of the United 
States, senior partner in the law firm of 
Bruce & Bullitt, one of the country’. 
outstanding legal minds_ in insurance 
will be among the Principal 
speakers at the annual meeting of the 


International Claim Association ty 4, 


matters, 


held at the Greenbrier Hotel on S» 
tember 12, 13 and 14. Mr. Bullitt yiy 
speak at the the morning of 
September 13. The subject of his ad. 
dress has not been announced. He hy 
also served as special assistant to the 
United States attorney-general anj as 
special counsel for the United States 
Shipping Board. He is a trustee of th 
Mutual Life of New York. 

_ Among other speakers are the folloy 
ing: 

Dr. George W. Roberts, Jr., associate 
professor at the Long Island Collec; 
of Medicine, New York, and_ professor 
of medical jurisprudence, College of 
Law, St..John’s University, on “A Lay. 
man’s Picture of the Heart and |; 
Illnesses.” 

Dr. Frederick W. Dersh'mer, grady 
ate of Jefferson Medical College, and 
member of the American Psychiatric 
Association on “Rehabilitation of Ner 
vous and Mental Cases.” It is anticipated 
that this paper will prove one of the 
outstanding contributions to the pro- 
gram. Dr. Dershimer was on the staff 
of the International Health Board of 
the Rockefeller Foundation for mor 
than six years, during which time he was 
engaged in health work in Sout! 
America and the West Indies. 

James D. Ewing, member of the New 
York law firm of Alexander & Green, 
recognized expert in insurance law, will 
speak on: “Preparing the Defense ina 
Heart Claim.” Graduate of William 
College and of the Law School of 
Columbia University, Mr. Ewing has had 
a successful record in litigation involv- 
ing life insurance contracts. 

William R, Manier, Jr., senior partner 
in the Nashville law firm of Manier & 
Crouch, will speak on “Independently of 
All Other Means.” 

Daniel J. Reidy, chairman of the pro- 
gram committee of the association, and 
P. J. O’Connor, assistant secretary, Gen- 
eral American Life, chairman of the 
publicity committee for the organization, 
are expected to announce the complete 
program for the three-day meeting at an 
early date. 

Edward D. Millea, assistant chief ac- 
cident, health and disability claims di- 
vision, Equitable Life Assurance So 
ciety, is president of the association; 
Herbert Adam, assistant vice-president, 
Penn Mutual Life, is vice-president; 
Louis L., Graham, director of field set- 
vice, Business Men’s Assurance, secte- 
tary, and F. L. Templeman, manager 
accident and health department, Mary- 
land Casualty, treasurer. 


session 





AD CAMPAIGN TO RUN AGAIN 


Canadian Life Insurance Officers Pub- 
lication Series Now in Its 
Nineteenth Year 


The Canadian Life Insurance Officers 
Association recently voted to continue 
its “Life Insurance Service” advertising 
campaign series which has been Tul 
ing for eighteen years. It started with 
daily papers. Farm and financial papers 
and some other publications have bee! 
added, about 200 being used in all. | 

Fundamental principle of the ad seriés 
has been to give policyholders and the 
public at large a better understanding © 
a business which reaches homes of mil 
lions of Canadians. 
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(onnecticut General Plan 
For Regional Conventions 


of a series of three regional 


The first 

vetings of Connecticut General Life 
presentatives will be held at New 
wean House, Swampscott, Mass., Sep- 
mber 7 to 9. F. H. Haviland, vice- 
esident of the company, will have 
sarge of the program which will be 
yried out almost entirely by the agents 
yemselves. 


“Planned Activity” will be discussed 
ya panel consisting of R. S. McClure, 
~ of Philadelphia, chairman; J. H. 
vockwell, Elmira; C. E. Bissell, Provi- 
ence; and M. M. Kallman, Philadel- 
hia. 

“Sales Technique’ will be 
y a panel consisting of F. M. Min- 
inger, Jr. Newark, chairman; R. H. 
erry, Providence; . Be Brennan, 
Yattsburg; D. W. Hughes, New York 
‘ity; L. H. Teller, Philadelphia; Wes- 
tt Houghton, Bridgeport, and Robert 
ixon, New York City. 

‘Sales Methods” covers the subjects 

ssigned to F. O. H. Williams, Hartford, 
— R. D. Ferguson, New York 
‘ity; A. C. Boas, Hartford, and E. D. 
ae Rochester. 
Addresses will be given by President 
> B. Wilde and Insurance Commis- 
joners Blackall and Harrington of Con- 
ecticut and Massachusetts. 
Other speakers will be S. F. Smith, 
nanager of the Philadelphia branch of- 
ice; George Goodwin, secretary of the 
\ccident Department; C. M. Eddy, sec- 
etary of the Group Department; B. B. 
Harrison, manager of Group Sales; G. 
E. Bulkley, vice-president, and = z 
Cole, superintendent of agencies; M. D. 
Pomeroy, Springfield; R. F. Wagner, 
Philadelphia, and P. I. Holway, Hart- 
ord. 


dealt with 





Seattle General Agent 


Pacific Mutual Life has appointed 
L. A. Perkins general agent at Seattle, 
anouncement being made by President 
\.N. Kemp this week. Former presi- 
lent of the Seattle Life Underwriters 
Association and vice-president of the 
life Managers Association there, Mr. 
Perkins has been assistant manager for 
the Travelers with which company he 
has been connected for eighteen years. 





CHATTANOOGA TO CELEBRATE 





Home Life Companies to Take Active 
Part in City’s Centennial and 
Famous Battle Anniversary 
A gala two-fold celebration, the city’s 
‘entennial and the seventy-fifth anni- 
versary of the Battle of Chickamauga, 
vill be held for nine days in Ch at- 
tanooga, September 16-25. During the 
Drums’ of Dixie’—name chosen for the 
xcasion—the three Chattanooga life in- 
urance companies, Interstate Life and 
Accident, Provident Life and Accident 
and Volunteer State Life, will partici- 

pate prominently as a unit. 

Bart Leiper, Provident Life and Ac- 
‘ident, chairman of the insurance pub- 
(ity committee, has prepared a_ half- 
page advertisement which will appear 
September 18 in each of the three Chat- 
‘anooga daily newspapers. The adver- 
lsement will reveal that the total ad- 
mitted assets of the three Chattanooga 
‘companies, 1937 record, is $36,463,801 and 
‘otal premium income $12,427,389. Esti- 
nated annual payroll of the three com- 
panies is $1,643,000, their total invest- 
ments in the county in which Chat- 
lanooga is located amount to $5, 784,236 
aa life insurance in force is $262,- 
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BETTY CONNELL DIES SUDDENLY 


petty Connell, 19-year-old daughter of 
saaty D. Connell, general agent, Provi- 
ent Mutual, New York City, died this 


week at her home in Westfield, KR. 3. 


following a short illness. 
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Chairmen for Bureau-Agency 
Officers Meeting Nov. 1 to 3 


The annual meeting of the Life In- 
surance Sales Research Bureau and the 
Association of Life Agency Officers will 
be held at the Edgewater Beach Hotel, 
Chicago, November 1 to 3, according to 
announcement by John Marshall Hol- 
combe, Jr., research bureau manager. 

S. T. Whatley, vice-president, Aetna, 
and chairman of the Bureau’s board of 
directors, will preside at the November 
1 meeting. Vice-President Jerome Clark 
of the Union Central, the chairman of 
the executive committee of the Bureau, 
will guide the morning session on Wed- 
nesday. President Olson of the Mutual 
Trust, who is chairman of the executive 
committee of the Association of Life 
Agency Officers, will handle the final 
day’ S. 2 ssions. 

Three seminars will be held on Wed- 
nesday afternoon for discussion of prob- 
lems of pressing importance to agency 
executives 





E. H. EARLEY HEADS ASS’N 

E. BE Re a Johannsen agency, 
Brooklyn, N. Y., has been elected presi- 
dent of the Northwestern Mutual Asso- 


ciation of Life Underwriters. Milton 
Koch of St. Louis is vice-president and 
James Neis, Madison, Wis., secretary- 


treasurer, 


Val H. Hawkins has been appointed 
special agent in Chicago for the acci- 
dent and health department by the 


General American Life, 
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1s made the pu pose 


The iutuel Benefit Life eenrence Company 


ur Supplemental Agreement Service 







~ Newark, New Jersey 


* Seay Stre: 


When my husbepd died eight yeers ego, it was e question in 
my mind whether I could’ keep my femily of four children 
together, but the fact thet I was receiving life insurence ~ 
et the time caused me to. try. to keep the family. intact. 


We heve also kept our home, and even made great fliprovement s 
-in £t,until now we heve the modern cobveniences to-gielp : 
meke lire. easier, Had it not been fdr the insurance our hore . 
would heve been sold. Becéuse of the income benefits I 
received from your company I heye been able to give ny 
children the things they needed end elso the things they 
@esired. je have elweys hed © car to go wherever we wanted. 

We could live healthily with proper food snd wise medical _ 
care, though it was seldom needed. I was able to give the. 
children books end music for their culturel enjoyment. 


This spring one of my children graduated from college end- 
“will go om to medicel school next. year, another hes completed 
her first year of college, and still enother will begin college 
in the fell. It 4s ‘thus through life insurance benefits that 
I heve, been. able to keep my childrer and also to give them 
whet they needed to fit thém for life. 


- I eennot. thenk you enough for all you have made possible. 








The Mutual Benefit 


LIFE INSURANCE C 


NEWARK, NEW JERS! Y 


Most gratefully yours, 
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Make this Office your 
Surplus Line Agency— 





PEnnsylvania 6-6605° 


BERKSHIRE LIFE 


| 
| 
| Insurance Co. of Pittsfield, Mass. 
a Years of Service” 


W. Behrens, Jr. Made - y 


Organizer for Cunningham 
William 





3ehrens, Jr. has been ap- 
pointed agency organizer of the Philip 
D. Cunningham Agency of the Mutual 
Life of New York, 60 John Street, New 
York City, to succeed Samuel A. Boyd 
who resigned to enter personal pro- 
duction. Mr. Behrens entered life in- 
surance in June, 1928, at nineteen as 
stenographer and illustration clerk for 
the Cunningham Agency, was subse 
quently promoted to supervising assistant 
and then became life manager for a 
brokerage house. Returning to the Cun- 
ningham Agency as a full time soliciting 
agent, he became a member of the Na 
tional Field Club. 





Occidental Holds Its Field 
Club Meeting in Vancouver 


The leading producers’ organization of 


the Occidental Life of California, Los 
Conquistadores Club, held its first con- 
vention outside the United States last 
week when it met at Vancouver, B. C. 
with more than 200 in attendance in- 
cluding many of the executive staff. 
Among the officers present were Presi- 
dent L. M. Giannini who spoke at the 
banquet closing the three-day meeting, 
at which Vice-President V. H. Jenkins 


was toastmaster; Executive Vice-Presi- 


dent Dwight L. Clarke who reviewed 
the company’s financial progress; Asso- 
ciate Actuary C. H. Tookey, who re 


viewed changes in Occidental rates and 
practices to become effective November 
1; Agency Secretary George J. Hart- 
man; Robert F. Besjansia, home office 
Group supervisor; F, B. Alldredge, acci- 
dent and health Be rintendent ; Verner 
Leckie, director of advertising; Agency 
Assistant Harry D. Yaw; hanes Secre- 
tary Raymond H. Belknap, all of whom 
also addressed the convention 


New Manager at Albany 
The New York an- 
nounces appointment September 1 of 
Herbert S. Manthe, manager at Albany, 
7, succeeding John F. Huffman, who 
August 4, 1938. Mr. Manthe joined 
Mutual Life at the home office in 
and for the past five years has 
manager at Springfield, Mass He 
will be succeeded at Springfield by E.L 
Stanley, agency organizer for the Mu- 
tual Life at Pittsburgh. 


L. C. ROTH CLOSES $600,000 CASE 
Louis C. Roth of the Clay W. Hamlin 
agency, Buffalo, this week completed a 
$600,000 case involving three lives for 
$200,000 each, the limit of insurance 
which the Mutual Benefit will ee 
on a single life. The case brings Mr 
Roth’s total sales for the year to \ dete 
to more than a million and puts the 
total production of the Clay W. Hamlin 
agency above a million for the month 
of \ugust, 


Mutual Life of 
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IDEAS that CLICK 


By Paul Troth 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time. 


No. 48 


The place of the doctor in the life in- 
surance sale is an important one. The 
other day I talked with Dr. Reginald 
Conklin of New York, a medical ex- 
aminer for several large life companies 








First of all you gotta prove you can get tt! 


during the past five years or so. I asked 
him this question: “How do you suggest 
that life insurance agents might increase 
their number of sales through better 
cooperation with the medical examiner ?” 

Dr. Conklin believes that some agents 
are too casual in making appointments 
for the examination. They leave the 
prospect with a vague idea as to whether 
the examination will take place in the 
agent’s office, the doctor’s office or the 
prospect’s office. Some give the im- 
pression also that the doctor will just 
happen to be in the neighborhood, an 
impression which gives the prospect no 
sense of obligation to keep the appoint- 
ment. Dr. Conklin has also had agents 
make appointments for him to examine 
“John Smith at 120 Broadway at 2 
o'clock.” When the doctor arrives he 
finds 120 Broadway is a large building 
and John Smith’s name is not on the 
board. The information desk or the 
elevator starter have no record of John 


Smith. The doctor phones the agent’s 
office to be told that the agent is out. 
Two o’clock comes and goes and the 


case is not examined. Later the agent 
phones the doctor to tell him that John 
Smith was an employe in the ABC Cor- 
portion on the sixteenth floor 

On the positive side, Dr. Conklin likes 
the agent who has impressed his pros- 
pect with the importance of the medical 
examination, uses it as the first step to- 
ward the close of the sale, tells his 
prospect that it will take a little time 
but that the doctor is required to be 
thorough because the examination re- 
port will actually become a part of the 
contract. This agent makes a definite 
appointment and tries to make it at a 
time which will not interfere with the 
doctor’s office hours or his private prac- 
tice. He is careful to give the doctor 
correct names and complete addresses. 
He tries to cooperate with the doctor 
so the doctor in turn will cooperate with 
him, take an interest in the prospect 
and make the prospect interested in the 
outcome of the examination. 

After all if an agent doesn’t get his 
cases examined, he can’t write business. 











Social Insurance And College Held Logical SaaS 


Idle Risk Tax Lectures 


DR. N. T. FICKER TO GIVE TALKS 





Under Auspices of Social Security Sta- 
tistical Corporation of New York; 
Lectures at Night 





The Social Security Statistical Corp, a 
subsidiary of the Standard Statistics Co., 
Inc., will hold a series of meetings at 
its New York offices this Fall on the 
two subjects of Social Security tax and 
Unemployment Insurance Tax. Dr. N. T. 
Ficker, managing director of the Social 
Security Statistical Corp., said this week 

“Many corporations are going to find 
their earnings wiped out or substantially 
reduced unless definite plans for meet- 
ing this situation are promptly instituted. 
What these companies do now will defi- 
nitely determine the rates of taxation 
they will pay in 1940 and 1941. Few 
employers realize the extent to which an 
important part of this tax load may be 
reduced or eliminated by proper manage- 
ment.” 

Course to Run for Fifteen Weeks 


This lecture course will run for fifteen 
weeks, one evening each week. In dis- 
cussion of the course Dr. Ficker said: 

“Few business executives have any 
real appreciation of the importance of 
these aspects of Social Security and Un- 
employment Insurance Taxation, It will 
be difficult for many companies who have 
formerly made substantial profits each 
year to continue doing so with this extra 
tax load. Both the internal and external 
policies of many of these companies will 
have to be changed if they expect to 
continue in business and operate at a 
profit. 

“In addition, few employers realize to 
what a large extent Unemployment In- 
surance taxes are capable of being re- 
duced or eliminated entirely by the end 
of the next few years and thereafter by 
proper management and the maintenance 
of adequate statistics. 

“For example, a company which would 
normally have to pay Unemployment In- 
surance taxes of $100,000 a year may, as 
a result of proper internal management 
and proper reporting, save this entire 
amount and secure complete exemption 
from such taxes in some states and in 
other states have these taxes reduced 
very substantially by the year 1940 and 
1941 on the basis of their preceding three 
years’ experience. The majority of the 
states have already made provisions to 
this end. 

“A comparison of recent years’ net 
earnings of many large corporations with 
the Social Security and Unemployment 
Insurance taxes which they are now 
paying and will pay in increasing pro- 
portion until 1949, shows that all or 
most of these former earnings will be 
wiped out entirely or in substantial part, 
unless definite plans for meeting this 
situation are promptly instituted. Few 
companies realize that what they are 
now doing, in this year, 1938, definitely 
determines the rates of taxation they will 
pay in 1940 and 1941.” 

Career of Dr. Ficker 


Dr. N. T. Ficker, who will conduct a 
large part of the course, helped draft 
the New York State Unemployment 
Manual of Procedure; was for many 
years a member of the faculty of New 
York University; and for nine years was 
president of the Industrial Extension 
Institute. 


AVERAGED 54 CALLS PER WEEK 

Dick Elton completed his twelve-week 
qualifying period for a Bankers Life of 
Iowa sales training school, August 6. 
In qualifying for the school Mr. Elton 
set a new record. Joining the Toledo 
agency of the Bankers Life without pre- 
vious life insurance experience, he wrote 
at least one app, with settlement, in 
each of his first twelve weeks in the 
business! In making this record, he 
averaged each week 544 calls, 39.3 con- 
tacts, 9 new prospects, 18.3 interviews 
and 1.09 sales. 





Group for Insurance 


PLAN IN FORCE AT ANTIOCH 





Medical and Infirmary Service Supple- 
mented by Other Protection; 
Extent of Benefits 





To all intents and purposes a college 
presents a group health problem, says 
A. D. Henderson, president of Antioch 
College, in a New York Times article. 
He asserts that a college group is fairly 
homogeneous in age and in general run 
of ailments and one for which the col- 
lege has a common responsibility. Tt is 
shown that most colleges provide a 
health staff and infirmary service; a 
great many charge a medical fee, and in 
these schools, at least, medicine may be 
said to approach a socialized basis. 


Group Insurance Added 


On this path to socialization Antioch 
College three years ago took another 
step. To the regular medical and in- 
firmary service under the direction of a 
full-time physician and available to stu- 
dents on payment of the medical fee, 
Antioch added a Group insurance plan 
which provides for emergency hospital- 
ization and consultation with outside 
specialists. 

What Insurance Covers 


The insurance fund covers all forms 
of emergency hospitalization other than 
in the college infirmary, including auto- 
mobile accidents when the rules of the 
traffic committee of community govern- 
ment have been complied with. It does 
not cover treatment of chronic ailments 
injuries for which compensation is due 
under the workmen’s compensation act, 
or injuries which might be due to a 
student’s use of intoxicating liquor or 
drugs. 

Bills are paid by the student, and are 
refunded on approval of the college phy- 
sician. Doubtful cases are arbitrated by 
the college health committee. : 

Infirmary Facilities 


The major part of the student’s medi- 
cal fee provides for such essentials as 
hospitalization in the college infirmary, 
medical care at all time, physical ex 
aminations, laboratory tests and analy- 
ses, X-rays and fluoroscopic examination 
and miscellaneous services. The college 
infirmary is equipped with ten hospital 
beds, dispensary rooms, diathermy ma- 
chine, infra-red and mercury arc lamps, 
basal metabolism apparatus, X-ray ma- 
chine, fluoroscopic screen and labora- 
tory, 

During 1937-38, with a student enrol- 
ment of 700, student infirmary calls num- 
bered 6,894, and bed patients approxi- 
mately 1,230. 

_As a college group plan, the An- 
tioch system on the whole gives un- 
usually adequate medical care for $15 
per person per year, Mr. Henderson says 
in conclusion. : 


EMPLOYES’ GIVEN SECURITY 

The Williamsburg (Va.) Restoration 
Corporations, backed by John D. Rocke- 
feller, Jr.. have worked out for their 
employes a new security plan provid- 
ing sick and accident benefits and re- 
tirement annuities, and replacing Group 
insurance and other personnel systems 
introduced in recent years. The plan 
will provide sickness and accident bene- 
fits entirely at the expense of the cor- 
porations, Under the retirement plan, 
the companies will match amounts con- 
tributed by employes toward annuity 
purchases. Additional contributions are 
provided for those not covered by social 
security payments. Employes of the 
corporations, numbering upward of 600, 
will be beneficiaries of the plan. There 
are five corporations altogether. 


ROWE CHAMPION OF WEEK 

Champion Bankers Life of Iowa sales- 
man in the week ended August 16 was 

H. Rowe, Chicago agency holder of 
many company championships, by virtue 
of three apps for a $30,000 total. 








ANNUAL RENEWABLE 
TERM 


Experience has shown that 
the regular forms of life insy,. 
ance are the most desirable 
for the average policyholder. 
However, there are some 
prospects who insist on buy. 
ing Annual Renewable Term 
Insurance. To serve them we 
have added the Annual Re. 
newable Term Policy to our 
sales kit. 


—_— 
INSURANCE COMPANY 
Founded 1850 


120 West 57th Street 
New York, N. Y. 














MONUMENTAL MAKES CHANGES 


Monumental Life has announced that 
178 agents and assistant manager quali- 
fied for the Merit Club on the results 
of the second quarter; also that B 
Brant and H. Bean, assistant managers, 
Kansas City No. 1, have been made spe- 
cial representatives, J. Hermon and H. 
Carmitchel, agents at Kansas City No 
1, in training f r managerial position, 
have been pro >ted to assistant mana- 
gers. Others a ents promoted to assist- 
ant managers are D. Vincent, Philadel- 
phia No. 3; J Dempsey, Cleveland No. 
2; F. McSherry and E. Stenger, Hagers- 
town. 


In a letter to Edward F. Corsi, Re- 
publican chairman Social Welfare Com- 
mittee, New York State Constitutional 
Convention, Professor Irving Fisher ot 
Yale University expressed the hope that 
the convention may adopt the Corsi 
amendment enabling the state legisla- 
ture to enact laws on social security, 
including insurance against unemploy- 
ment, sickness and old age. “Even those 
opposed to social security legislation, 
writes Professor Fisher, “are now seeing 
the handwriting on the wall. It is bound 
to come, and it should come, in America 
as it has come in England and many 
other nations in western civilization. 
3ut I am sorry to see it coming through 
the Federal Government.” 





BALTIMORE MEETING SEPT. 2 
The Baltimore Life Underwriters As 
sociation has set September 22 for 1ts 
annual meeting instead of September 8 
as first announced. The nominating com- 
mittee has reported the following official 
slate: President, N. Herbert Long, Sun 
Life; first vice-president, Walter H. 
Saitta, Metropolitan; second vice-presi- 
dent, Leonard V. Godine, Penn Mutual. 


KENTUCKY LICENSE CANCELLED 

The Kentucky license of the Tower 
Mutual of Cincinnati to write casualty 
insurance in that state has been can- 
celled, 
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C 
HE New York Life Insurance Company con- 


tinues its distinctive national magazine advertising with a new series of dramatic, full-color 


advertisements. Three of these advertisements are reproduced on the following pages. 























Providing a background tor the agents’ efforts, the advertisements will appear in the 
following list of magazines: 
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| Date of issue | Sept. 10 Sept. 3 Aug. 15 Aug. 22 Sept. Sept. Sept. Sept. Sept. Oct. 
r | 
Circulation | 3,038,000 2,627,000 700,000 300,000 += 454,000 «138,000 += 232,000 += 173,000 += 21,000 -~—- 150,000 
| Title | “UNDER A FLAG OF TRUCE” 
| | | | | 
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Date of issue Oct. 22 Oct. 15 Sept. 19 Sept. 26 Oct. Oct. Oct. Oct. Oct. Nov. 
| 4 
| Circulation 3,038,000 2,627,000 700,000 300,000 454,000 138,000 232,000 173,000 21,000 150,000 | 
j j 
ru | “PIKE'S PEAK GOLD REGIONS” 
; | | - ae | | . | oS 
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NEW YORK LIFE INSURANCE COMPANY 








UNDER A FLAG 
OF TRUCE 
Norfolk,Virginia .. . . 1862 





NORFOLK WAS UNDER a state of siege. Before communication with the 
outside world was disrupted, the New York Life’s Home Office was noti- 
fied that two of its policyholders in the city had died. Prompt payments 
would relieve distress. But how could they be made under these conditions? 





THE OPPOSING ARMIES recognized the humanity of life insurance . . . sus- ONE OF THE BENEFICIARIES later came to New York to express her ap- 
pended hostilities . . . allowed a representative to pass through the lines preciation. She carried a letter from Mayor William W. Lamb of Norfolk. He 


under a flag of truce in order to establish a contact and make arrangements 


wrote: ‘Your prompt payment has sustained the high reputation of your 
with the beneficiaries within the city of Norfolk for the payment of these claims. 


Company in this community which I hope it will long continue to enjoy.” 


—E a ee Te 


Ww a man buys life insurance he wants any question of its financial ability to meet the reasons why the Company continues to 
to feel sure that the proceeds, when due, its obligations. The New York Life Insurance merit the confidence of its policyholders . . . 
will be paid without delay. A life insurance Company has a long record of fidelity in meeting why a New York Life policy is one of the best 
company therefore makes every effort to pay its obligations to policyholders; and in investing investments you can make . . . why the agents, 
its obligations as promptiy as possible. Also, it it adheres to the principle that safety should al- in offering the benefits of New York Life pro- 
must be kept so safe that there need never be ways be the first consideration. These are among tection, render a valuable service to the public. 


SAFETY IS ALWAYS THE FIRST CONSIDERATION...NOTHING ELSE IS SO IMPORTANT 


NEW YORK LIFE INSURANCE COMPANY 


A Mutual Company founded on April l2, L845 


THOMAS A. BUCKNER, Chairman of the Board + 51 MADISON AVENUE , NEW YORK, N.Y. e ALFRED L. AIKEN, /esident 
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COLORADO . . . 1858. Gold at Pike’s Peak! The news spread like wildfire. Facsimile of New York Life poster issued in 1859, 


Soon a great migration westward to the gold fields was under way. ‘‘Pike’s 
Peak or Bust!’’ was the slogan of the day. 





INVESTING ITS FUNDS for the benefit of the policyholders, the New 
York Life has helped to build up this rich and bountiful country. Thus, in 
providing protection for the mothers and children of America, the Company 


FACING THE HARDSHIPS of the Overland Trail were men from every 
walk of life. Many of these hardy pioneers, realizing the dangers ahead, in- 
sured with the New York Life. Thus the Company spread the benefits of its 


protection westward, growing with the nation. has also contributed to the economic development of the nation. 











UE very largely to the persistent efforts 
of American life insurance agents, there 
has been created a backlog of well over 100 
billion dollars of protection for the people of 
this country. The agents have thus been an im- 


portant influence in promoting the social stabil- 


ity and economic progress of America. The first 
responsibility of a life insurance company is 
the protection of its policyholders. It must, 
therefore, maintain adequate policy reserves, 
and must invest conservatively. The New 


York Life Insurance Company maintains its 


policy reserves on the strongest basis used 
in the United States and Canada. In investing 
it adheres to the principle that “safety should 
always be the first consideration.” A policy in the 
New York Life is one of the best investments 


you can make, for your family and yourself. 


SAFETY IS ALWAYS THE FIRST CONSIDERATION... NOTHING ELSE IS SO IMPORTANT 


NEW YORK LIFE INSURANCE COMPANY 


A Muatual Company founded On April 12, 18495 


THOMAS A. BUCKNER, Chairman of the Board 


51 MADISON AVENUE, NEW YORK, N.Y. + 


ALFRED L. AIKEN, President 








JULY, 1862...A promising young pioneer merchant in San Francisco, Edward 
Roepke, wanted protection for his wife, Gretchen ... obtained a $3,000 policy 
in the New York Life. This Company, even in those early days, had many 
policyholders and agents in California. 








FOUR DAYS LATER Mr. Roepke said good-bye to his young wife as he 
started on a trip for New York. He embarked on the ill-fated “Golden Gate,” 
a sailing steamer which carried passengers and cargo for the Isthmus of 


FIRE BROKE OUT when the ship was six days out of San Francisco. Of 
the 347 persons on board, 219 lost their lives. One of them was Mr. Roepke. 
Only ten days after he had taken the insurance, his $3,000 policy had 


Panama, where the shortest crossing could be made to the Atlantic Ocean. become a claim! It was, of course, promptly paid in full. 











VIOUSANDS of policyholders, in of policies in force less than one year. ance is not a matter that can wait... 


the long history of the New York So often the uncertainties of life... Aren't you. perhaps “putting it off,’ 
Life Insurance Company, have died an automobile accident . . . a sudden on the chance that what has happened 
within a short time after taking insur- fatal illness . . . overtake an active to others will not happen to you? 
ance. Last year alone this Company paid person in sound health. That is one Shouldn't you really do something 
over one million dollars to beneficiaries reason why the taking of life insur- about it now, before it is too late? 


SAFETY IS ALWAYS THE FIRST CONSIDERATION... NOTHING ELSE IS SO IMPORTANT 


NEW YORK LIFE INSURANCE COMPANY 


A Mutual Com bany founded on April 12, L845 


THOMAS A. BUCKNER, Chairman of the Board + 51 MADISON AVENUE, NEW YORK, N.Y. + ALFRED L. AIKEN, 7% stdent 
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jeacia Mutual Starts 
Agents’ Pension Plan 
\NNOUNCED “AT CONVENTION 


field Force to Celebrate President 
Montgomery's Forty-fifth Anniversary 
as Officer of Company 
One of the highlights of the Acacia 
\utual Life’s field convention held at 
ackinac Island last week was the an 
souncement of the company's retirement 
jans for agents and branch managers. 
This is made to fit_in with the Acacia’s 
musual compensation plan for agents 
chich aims to provide its representatives 
vith a permanent and regular income. 
Plans were made at the convention to 
ark President William Montgomery’s 
‘ortv-filth anniversary as an officer of 
the company with a production campaign 
the objective of which will be to attain 
400,000,000 of life insurance in_ force 
by the end of the year, 
‘In addition to President William 
Montgomery, Vice-President and Actu- 
tv Lloyd K. Crippen and Superintend- 
nt of Agencies Frank B. Runyon, other 
ome office representatives in attend- 
nce are Samuel E. Mooers, secretary ; 
Eugene M. Thore, assistant counsel; 
Kenilworth H. Mathus, advertising man- 
wer; Todd DPD. Cochran, manager re- 
‘tuiting and training department; Burt 
\. Langhenry, agency secretary; A. R. 
Mead, chief supervisor, and Preston B. 
Dunbar, Albert J. Starner and Harry 
W. Storck, agency supervisors. 


ANNUITY RATES ADVANCED 


Reliance Life Makes Increases in Ac- 
cordance With Experience of Com- 
panies Generally 
An increase in Reliance Life rates for 
single premium annuitics became effec- 
tive September 1. Forms affected are 
the single premium immediate life an- 
nuity without cash refund, the single 
premium cash refund annuity and the 
joint and last survivor annuity. The new 
rates are the same as those adopted by 
most of the leading insurance companies 
in the past few months. Comparative 
rates for $10 monthly income, life an- 
nuitv—no refund—are these: 


MEN 
Age New Old 
50 ON BRA er re $2,020.92 
60 Sy wand canner da ee nacate 1,569.48 
70 REE ap duxbdancwanecksees 1,128.60 
WOMEN 
50 OE Ire ee ree 2,193.96 
60 Ree acctaromedesant een 1,751.64 
‘0 > ere reece 1,300.32 
Life annuity with cash refund: 
MEN 
50 CF Re ee eee 2,324.52 
60 DE "cc tice mln eeenienae 1,952.88 
70 Se een 1,579.68 
WOMEN 
50 I. ala Satiecaks ew reecis 2,467.20 
0 RNREINS | (cintcrisse inte Ris-elacd waders @ 2,103.00 
70 1,892.64 1,726.92 


_ SUN LIFE TO BE HOST 

Sun Life of Canada will be host to 
the Life Office Management Associa 
lion at its annual meeting in Montreal, 
September 26-29. Arrangements have 
been made for a luncheon in the Sun 
Life Building, September 28, followed 
by a visit through the offices, golf and 
ther forms of recreation. 
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Some Speculation on Possibility of 
Canadian Companies Raising Rates 
By Frederick J. Jordan, Toronto 


Continued low interest rates in Canada 
have led to speculation as to whether 
Ordinary life insurance premium rates 
are due for another increase. It will 
be recalled that about three years ago 
there was a general revision upward 
in the rates charges on non-participating 
policies. One Canadian company re- 
cently raised premiums on practically all 
policies effective August 1. Interest in 
the matter in Canada has been stimu- 
lated by advance in annuity rates in the 
United States, effective July 1, and the 
admitted possibility—admitted by some 
leading officials—that a similar move 
may be made in Canada shortly. 

Salesmen in some instances have been 
using this possibility as an argument to 
help the sale of Ordinary life policies 
Inquiries among a number of companies, 
however, do not indicate any general 
consideration being given to an increase 
in Ordinary life rates in the immediate 
future. Of course the subject is always 
more or less under discussion and with 
interest rates as they are higher pre 
miums are viewed as a distinct 
bility. 

One thing is certain and that is until 
there is a distinct improvement in inter 
est rates there is no prospect of lower 
premiums. 

Generally speaking when reference is 
made to the fluctuations in the premium 
rates of Ordinary life insurance it is 
the non-participating policies that are 
meant. Participating policies have in the 
dividend a margin between estimated 
cost and the premium paid and this divi- 
dend can be increased or decreased as 
the company finds desirable. The non 
participating policies, however, do not 
provide such a margin and accordingly 
the rates charged must be adjusted much 
more closely to the actual cost. The 
question now has arisen as to whether 
another increase in  non-participating 
premium rates is likely or not. 

Depends on Interest Rate Trend 

Conditions vary so much among the 
different companies that it is impossible 
to lay down a hard and fast rule, It 
is pointed out in some quarters that in 
the case of certain companies which had 
quite low premium rates and_ have 
limited facilities for investment the last 
increase in rates was not enough. It 
is claimed by some that as long as 
interest rates do not go materially below 
present levels, no increase is necessary. 

The question of low interest rates is 
not a new one. Their existence was the 
reason for the advances in premium 
rates in 1935. At that time many com- 
panies which had been operating on a 
3U4% reserve basis changed to a 3% 
basis. But as a matter of fact some of 
the best known Canadian companies had 
been operating on a 3% basis for many 
years before that. 

Some express the opinion that a re- 
serve basis of less than 3% would be 
desirable in certain cases. 

In 1935 when non-par rates were raised 
there was a marked change in the rela- 
tive proportions of participating and non 
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BOND WINNIPEG MANAGER 

P. V. Bond, whose appointment as 
manager, Winnipeg branch, Great-West 
Life, has been announced, first entered 
life insurance in 1918. After a success 
ful sales experience he joined the Great 
West Life in 1927 as agency supervisor 
at Winnipeg. He was appointed acting 
manager a year ago, following the trans- 
fer of Manager C. F. Dunfee to an- 
other managership in the company’s 
Toronto organization. Mr, Bond has 
been active in the Winnipeg Life Un- 
derwriters Association, serving as presi- 
dent during 1935. Under his direction 
the Winnipeg branch retained its posi 
tion as the company’s leading agency 
during the past year 


‘only thing to be considered. 


par business. In the companies where 
the ratios were formerly 40% and 60%, 
the positions became exactly reversed. 
This. was due to a narrowing in the 
spread between the premium rates of the 
two types of insurance while salesmen 
pushed the advantages of the partici- 
pating policy. 

3ut lower interest rates are not the 
They are, 
it is true, substantially lower than they 
were some years ago, but on the other 
hand there has been an improvement 
in mortality in Canada. More people 
in the Dominion are reaching the older 
ages than formerly. Holders of straight 
life policies are paying premiums for a 
longer period than was the average some 
vears ago, The actuary of one prominent 
Canadian company took the ground that 
in view of improved mortality and im- 
proved mortality tables, if interest rates 
do not go any lower there should be no 
need of an increase in premium rates. 

Other Side of Picture 

An argument on the other side was 
that an increase in premiums would 
shortly be necessary because companies 
have not yet felt the full force of the 
prevailing Jow interest rates. The actu 
ary who took this ground claimed that 
there were still many long-term bonds 
carrying fairly high interest rates in the 
portfolios of the companies. As _ these 
issues mature and the money has to be 
reinvested at lower rates of interest 
the companies will feel the situation more 
and more. 

\s to annuities and the investment 
type of policies, increased rates are not 
only possible, but probable. Among the 
investment type of policies might be 
mentioned deferred annuities, retirement 
income and = single premium __ policies. 
These are the type of policies where 
the investment element is large and the 
insurance element is small. But here 
again generalization is difficult. There 
is no uniformity to begin with, a varia- 
tion of as much as 15% in rates being 
reported. But with liberal clauses in 
many policies and the investment prob- 
lem remaining exceedingly difficult it 1s 
quite probable that something may be 
done to divert the funds offering for this 
type of policy into some other. 

Annuity rates are an_ unsatisfactory 
spot. Interest rates of course are just 
as important and just as unfavorable a 
feature here as in the case of the 
Ordinary life policy. But improved 
mortality rates which in the case of the 
Ordinary life policy do much to offset 
the effect of the lower interest rates 
only add to the trouble in the case of 
the annuity, Where in the Ordinary 
life policy it means that the insured will 
be paying premiums for an_ increased 
number of years, in the case of the an- 
nuity holder the company will be pay- 
ing out annuities for a longer period, 

In regard to annuities and the invest- 
ment types of policies it is reasonable, 
therefore, to expect an advance in prem- 
ium rates unless there is a radical change 
in the interest situation. 


NEW ASSOCIATION FORMING 


\ll eeneral agents and managers for 


life insurance companies in Minnesota 
were invited to attend a meeting at 
Minneapolis August 22 of the newly 
formed state association of life under- 
writers. 


BUFFALO BUSINESS REPORT 

The Buffalo Chamber of Commerce has 
made public a report indicating that thir- 
ty-five leading life insurance agencies of 
that city had total new business of $30,- 
894,965 during the first six months of 
1938. This compared with $39,520,747 for 
the corresponding period of 1937. 
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Mutual Club Named 


R. W. CAMPBELL IS PRESIDENT 
Altoona Manager Among Top Produc- 
ers in Recent Years; Company Con- 
vention at Asheville Next Week 





New officers of the Fidelity Mutuai 
Leaders Club to be ‘installed at the con- 
vention at Asheville, N. C., next week 
have been announced, They are presi- 
dent, R. W. Campbell, Altoona, Pa.; 
vice-president, J. E. FitzGerald, San 
Francisco; second vice-president, H. N. 
Lyon, San Francisco; secretary, P. J. 
Grogan, Johnstown, Pa.; treasurer, Sid- 
ney Rice, Indianapolis. 

Richard W. Campbell, the new presi- 
dent of the Leaders’ Club, entered the 
life insurance business a little over elev- 
en years ago following his graduation 
from Purdue University, About six and 
a half years ago he became manager 
for the Fidelity in Altoona, Pa., and has 
consistently been in the front ranks of 
the field in production volume. 

In 1934 he won the President’s Trophy. 
In 1935 he was a director of the Leaders’ 
Club, becoming vice-president in 1936 
and director again in 1937. He is a care- 
ful organizer of his time and credits his 
success largely to this self-organization. 

James E. FitzGerald, member of the 
San Francisco agency about six years, 
coming into life insurance after a suc- 
cessful engineering experience as a pro- 
fessor at Oregon State University and 
subsequently in construction work in 
that state. 

Harry N. Lyon, also with the San 
Francisco agency, is a graduate of An- 
apolis, has been five years with the 
Fidelity, qualifying as an officer or di- 
rector in the Leaders’ Club each year 
since 1936. 

Patrick J. Grogan of Johnstown, Pa., 
belongs to the old guard of Fidelity, 
having twenty-three years of service to 
his credit. He has five times been a 
directors of the Leaders’ Club, once 
treasurer, three times secretary, three 
times vice-president and twice president. 

Sidney Rice has been manager for the 
Fidelity at Indianapolis since 1927. 


BOGARDUS BOSTON MANAGER 


David E. Sprague Resigns Union Mutual 

Life Position There; Will Continue 
As Associate 
Sprague, who for two years 
has been manager of Union Mutual 
Life’s Boston office, has resigned. He 
has been with the company for many 
years as a large personal producer and 
will continue with the agency as asso 
ciate manager. 

J. O. Bogardus, formerly manager at 
Albany, was appointed new manager at 
3oston, September 1. Mr. Bogardus, 
whose previous business life has been 
devoted to insurance work in Buffalo, 
New York and Albany, is taking over 
the company’s oldest agency, which has 
been in continuous operation for ninety 
years. 


David E. 


COLBERT ALBANY MANAGER 

Union Mutual Life has appointed 
Frank J. Colbert manager of its Albany 
agency to succeed J. O. Bogardus, who 
has been transferred to Boston. 
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John Hancock 


(Continued from Page 3) 


length of time that policies in force in- 
creases, there will be more deaths of 
executives and officers who are covered 
by Business Life Insurance, and conse- 
quently the benefits will become more 
apparent. He also regards as plus fac- 
tor for the life underwriter, the con- 
stantly changing personnel in business— 
new men without prejudices, who are 
willing to make a move even though it 
may lack precedent in the organization.” 


Mass Insurance 


R. Russell Swigert, Baltimore, presid- 
ed at the Round Table discussion of 
Mass Insurance. Leaders in discussion 
were Robert E. Smith and Samuel A. 
Troxell, Baltimore; John R. Jones, In- 
dianapolis, and Martha H. Boott, Bos- 
ton, 

Individual policyholders are an excel- 
lent source for wholesale prospects, ac- 
cording to J. R. Jones, Indianapolis. 
“When the office turns over cards of 
policyholders for servicing to me,” he 
explained, “I call on them at their resi- 
dence or place of business. After a 
policyholder has given me his present 
insurance set-up, and there is no Whole- 
sale or Group included, I proceed to 
ask him where he is employed (if I 
call at his home) and how many are em- 
ployed by his firm. If the call is made 
at his place of business, I ask the num- 
ber of employes and whether or not his 
firm has given him an opportunity to 
buy insurance at wholesale rates. 

“This almost always arouses his cur- 
iosity and he starts asking questions as 
to how he can get it. Then I find out 
who in the firm would probably handle 
a matter of this nature. If he doesn’t 
know, I find out from him who would 
know.” 


Personal Insurance 
Written as Business 
Insurance Approach 


The business insurance approach often 
leads to important sales of personal in- 


surance, J. Bruce MacWhinney, New- 
ark, told the business insurance round 
table. Mr. MacWhinney, who is as- 


sistant state agent in New Jersey, told 
of many cases in which large amounts 
of personal insurance had been written, 
even when the business insurance pro- 
posal was not accepted. 

“When the business insurance sales 
presentation is completed,” said Mr. 
MacWhinney, “what have we conscious- 
ly or unconsciously disclosed? A very 
complete picture of the individual’s sit- 
uation from a business angle. We know 
his share in the partnership or his stock 
holdings and its worth. We know his 
income, 

“We may know something about his 
family and personal desires. We know 
how much insurance he has and what 
distribution, if any, has been made. A 
lot of additional data has been divulged 
during the presentation. 

“The very nature of the discussion 
has brought forcefully to the attention 
of the prospect the fact that he cannot 
expect his salary to be continued to his 
wife. He also knows, due to his experi- 
ence, that the business after his death 
may not produce dividends to his family 
each year.” , 


Objections Not Strong 


It is easy to sell the idea of stock- 
purchase life insurance to a small cor- 
poration, according to William A. Berry- 
man, St. Louis, because what you sell is 
not life insurance but an automatic bill 
of sale—the agreement for transfer of 
stock control. 

Furthermore, objections will not be 
strong because the majority stockholder 
of the corporation will see the advan- 
tage to his estate, and the lesser stock- 
holders will look upon the expenditure 
as the purchase price for their control. 

“We are a great national of bargain 
hunters and are definitely property con- 





HERBERT HUNTER 


of the Manitoba In- 
Department following retire- 
ment of Charles Heath has been com- 
pleted. Herbert Hunter is the new 
Superintendent. Wilson E. McLean, 
K.C., legislative counsel for the province, 
in addition to that office has assumed 
the offices of Deputy Superintendent of 
Insurance and Insurance Counsel of the 
province. 

Mr. Hunter, under the present minis- 
ter, will be directly responsible for the 
licensing of agents, brokers and adjust- 
ers and related matters. Mr, McLean, 
under the attorney general, will be re- 
sponsible for all legal matters, including 
legislation as well as for the administra- 


Reorganization 
surance 


scious,” said Mr. Berryman. “We want 
to own. This is the greatest appeal to 
the minority stockholders. They get the 
majority stock at a fair figure and sat- 
isfy their ambition to get a controlling 
interest with dollars from an outside 
source.” 


To Hear Dr. Huebner 


The convention of John Hancock 
agency leaders closes Saturday with a 
breakfast meeting at which Dr. S. S. 
Huebner will speak on “The Professional 
Trend in Life Underwriting.” The ses- 
sion will be held under the auspices of 
the John Hancock C.L.U. Chapter. Har- 
old Dougher, Los Angeles, president of 
the Chapter, will preside. 





Dawson Mutual Life Counsel 


Louis W. Dawson has been elected 
vice-president and general counsel of the 
Mutual Life, New York, succeeding the 
late Frederick L. Allen. 


National Life of Vt. 


(Continued from Page 6) 


trust bond of 1900 which provided a 
fourth option enabling the insured to 
select between endowment and_insur- 
ance. 

“From the very first, therefore, the 
management of the National voluntarily 
adopted underwriting practices fair to 
the insured, which subsequent legislation 
has made mandatory. 

“The National also has made a nota- 
ble contribution to life insurance in 
adopting and maintaining a sound in- 
vestment policy. Funds flowing into the 
treasury of the National have been re- 
turned to the communities from which 
they came, and invested in bonds of 
municipalities and seasoned enterprises 
and in mortgages secured by farms and 
homes. At the close of its eighty-eighth 
year, it was possible to say to policy- 
holders that from the standpoint of di- 





WILSON E. McLEAN 


tion of those provisions of the insurance 
act relating to the supervision and regu- 
lation of insurers and the business gen- 
erally. 

Mr. Hunter has been connected with 
the Manitoba government since 1919, 
when he returned from overseas ser- 
vice with the Canadian forces. His first 
position was on the staff of the engi 
neering department. From 1930 to 1933 
he was relief works engineer, and was 
appointed Assistant Superintendent of 
Insurance July 6, 1933. 

Mr. McLean, a member of the Mani- 
toba bar, has represented the province 
at the annual meetings of the _ inter- 
provincial insurance conferences for the 
past four years. 


its investments included all 
of securities permitted by law 
common stocks and_ railroad 


versity 
classes 
except 
bonds. 


Avoided Railroad Bonds 


“The National is indebted to its for- 
mer director, Governor John G. McCul- 
lough, a director of the Erie Railroad 
and president of the Chicago & Erie, 
for his advice to avoid railroad bonds 
—advice given at a time when this class 
of security was considered of the high- 
est type. We are grateful to him today 
for his foresight, when in the first quar- 
ter of this current year, class I railroads 
earned only one-third of total fixed 
charges. 

“In the accounting made to our policy- 
holders last January we could say that 
our bond investment, comprising 36.18% 
of our assets and aggregating nearly 
eighty millions, had no item of prin- 
cipal and but one item of interest in 


arrears. That one item was a $25,000 
investment in the bonds of a munici- 
pality. 

“Our mortgage loans suffered from 


the decline in real estate values during 
the depression. When the congress 
passed legislation for the relief of farm 
and home owners in 1933, we cooperated 
with the refinancing program, with the 
result that we refinanced 2,059 loans 
aggregating $9,534,383, with a loss of 
2.5% of book value. 

“In the process of readjustment of 
values incident to the depression we ac- 
quired a considerable volume of real es- 
tate. In order to provide for any sub- 
sequent losses in this investment, we set 
up a contingency reserve of $2,000,000 
which so far we have not used. 

“Investment opportunities have been 
very limited from the standpoint of fair 
interest return during the past few 
years. The safest outlet for our funds 
which combined security and a fair re- 
turn seemed to the finance committee 
to be the housing loan insured by the 
Federal Housing Administration. From 
the Spring of 1935 on, we have been 
active in taking these loans in thirty 
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New England Mutual 
Convention at Banff 


MEETING WILL BE SEPT, ¢.9 





George Willard Smith to Review Com. 
pany Affairs; Special Session 
For General Agents 





New England Mutual Life will hojg 
its biennial company convention a 
3anff Springs Hotel, Banff, Canada be- 
einning September 6 and closing .. 
tember 8, followed by a meeting of the 
general agents and supervisors on Sep. 
tember 9. Attendance at this meeting 
includes general agents, supervisors 
and members of the field force who have 
qualified. The total, including officers 
of the company and wives of the agents 
will be about 350. Highlights of the 
program include greetings from Cana- 
dian government officials, from the 
Canadian companies and from the Na- 
tional Association of Life Underwriters. 

Vice-president George L. Hunt will 
preside at the first session Tuesday 
morning, setting the stage for the con- 
vention. President George Willard 
Smith will make the principal address 
a general review and survey of business 
conditions, of the insurance industry 
and of company affairs. William Ey- 
gene Hays, newly appointed director of 
agencies, and Charles F. Collins, who 
was recently appointed agency secre- 
tary, will then be presented to the con- 
vention. 

Guy D. Randolph, president of the 
General Agents Association, will speak 
on “Get the Habit.” Messrs. Wads- 
worth and Hoffman, of the Moore & 
Summers Agency, Boston, will present 
a playlet, “Riding a Hobby.” In all, 
there will be three playlets under the 
direction of Doane Arnold of the home 
office. 

A fellowship luncheon for representa- 


tives attending their first convention 
will be held, at which H. Arthur 
Schmidt, New York City, will review 


his experiences during twenty-five years 
with the New England Mutual, and per 
contra, Nicholas G. Caputi of Provi- 
dence, leader of his agency, will de- 
scribe the results of his very successful 


first year as a career man with the 
company. 
At a luncheon for the ladies, Mrs. 


Wayne C. Metcalf, wife of the general 
agent at Roanoke, Va., will talk on the 
subject, “The Wife as a Partner.” 

Group meetings on business insurance 
and taxes will have Merle G. Summers, 
general agent, Boston, and Benjamin H. 
Micou, Detroit, as discussion leaders. J. 
Harold Atwood, of the Boston-Curtis 
Agency, will act as discussion leader on 
pension trusts. 

The company dinner will be held the 
evening of September 7 with President 
Smith presiding. Speakers will be Dr. 
Harold M. Frost, medical director; Wil- 
liam T. Earls, Cincinnati, and Horace 
Mecklem, general agent, Portland, Ore. 

Other speakers on the company pro- 


gram are these: C. Preston Dawson, 
general agent, New York City; W. 
Franklin Scarborough, Philadelphia; 


Charles J. Frisbie, general agent, Seattle; 
Homer C. Chaney, Hays & Bradstreet 
agency, Los Angeles; Paul Speicher, R. 
& R. Service; Archie C. Utter, general 
agent, Detroit, and Richard W. Part- 
ridge, general agent, Boston. The ses- 
sion for general agents will be devoted 
to the selection and training of agents. 








states and the District of Columbia. On 
July 1, I reported to the directors that 
we had invested a total of $26,823,805 in 
5,195 such loans. : 
“It should be borne in mind that i 
the event of foreclosure the worst that 
can happen is that we receive a gov 
ernment guaranteed debenture bearins 
3% interest on loans made prior t 
February last and 234% on subsequent 
loans, and these debentures can be use 
to pay mortgage loan insurance to th: 
Federal Housing Administration at 4 
and accrued interest,. which should  1- 
sure the recovery of our principal. 
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Program Given for Life 
Sessions of Ad Conference 


Henry H. Putnam, John Hancock, 
iairman of the life insurance group 
sions of the Insurance Advertising 


onference, Which meets at the Oyster 
tarbors Club this month, has announced 
ye schedule of speakers. The program 
; this: 

Monday, September 12 


H. A. Richmond, manager advertising 
esearch bureau, Metropolitan. Life, 
Should We Be More Explicit in Our 
\dvertising of Life Insurance.” 
Arthur H. Reddall, assistant  secre- 
ary, Equitable Life Assurance Society, 
Has National Advertising Increased 
he Sale of Income Producing Insur- 
nce (Retirement Annuities, etc.)” 
Seneca M. Gamble, agency assistant, 
fassachusetts Mutual, “The Grecn 
ight Says Go.” 

Tuesday, September 13 


A. K. Taylor, advertising and publicity 
‘rector, United States Life, “What 
les ‘The American System’ Mean to 
he Life Insurance Business.” 

Ernest V. Alley, Alley & Richards 
wency, Boston office, “Advertising 
\sency’s View of Life Insurance.” 
Arthur A. Fisk, advertising manager, 
‘rudential, “The Most Important Fac- 
1s Being Considered by the Public 
tthe Present Time in the Purchase of 
ife Insurance.” 

Charles E. Crane, director of publicity, 
National Life, Vermont, “How Can Life 
asurance Advertising Be Used as an 
Educational Force Toward (a) Influenc- 
ne Public Good-Will (b) Stimulating 
he Buyer.” 


Ramsay Agency in Newark 
Beats Zimmerman, Chicago 


In a contest which started on July 15 
nd ended August 27, between the John 
\. Ramsay agency, Newark, N. J., and 
the Charles J. Zimmerman agency, Chi- 
ago, both Connecticut Mutual, the 
Ramsay agency won with 187 life in- 
wrance applications. 

The last week of the contest was 
ledicated to George J. Gold of the 
Ramsay agency, who has been ill at his 
home in Newark, N, J., for the past 
four weeks, and who himself wrote 
leven applications from his sick bed. 
The leaders in the Ramsay agency 
vere Gordon B. Hope, Albert Ullmann, 
Frederick J. Jenkins, John Kirkwood, 
charles Cox, Jr., and Joseph J. Puglisi. 
\ special prize for prepaid lives was 
von by James Cleary. 

The contest attracted wide attention 
mong general agents and agents of 
the company due to the friendly rivalry 
between the two agencies of the com- 
any. Mr. Zimmerman was a_ former 
seneral agent at Newark for the com- 
jany and was succeeded by Mr. Ram- 
aay in June, 1937. 


SALES IN CANADA UP 2.5% 


Sales of new Ordinary life insurance 
n Canada and Newfoundland during the 
month of July totalled $30,126,000, ac- 
cording to figures which have been given 
ut by the Canadian Life Insurance Of- 
icers Association. This represents a 
lrop of 5.9% from the total sales in the 
‘ame month a year ago, but the seven 
months total for 1938 is running ahead 
1 the 1937 period by about 2.5%. 

Detailed sales by provinces, based on 
cturns by eighteen companies having 
V% of the total insurance in force, ex- 
clusive of Group and Wholesale insur- 
ance, annuities, pension bonds without 
msurance, reinsurance, revivals,  etc., 
Were as follows: British Columbia, $2,- 
92,000 ; Alberta, $1,290,000; Saskatche- 
pees. $794,000 ; Manitoba, $1,863,000; On- 
vo $13,219,000; Quebec. $7,848,000 ; 
pl Brunswick, $709,000: Nova Scotia, 
$1,215,000; Prince Edward Island, $225,- 


0; New foundland, $351,000. 





Illinois Bankers Life 
Holds Chicago Meeting 


WIESSING NEW CLUB PRESIDENT 


E. H. Henning Reports Gains Made By 
Company During Period When 
Business Generally Declined 


Some 250 leading life and accident 
and health producers of the Illinois 
Bankers Life of Monmouth, IIl., at- 
tended the annual Leaders Club con- 
vention at Chicago this week. Karl B. 
Korrady, vice-president, and O. F. 
Davis, manager of the accident and 
health department, were in charge of 
arrangements for the business sessions. 

Speaking at the opening of the con- 
vention on Monday, Vice-president E. 
H. Henning reviewed the company’s 
strides in the past year, when every 
month has shown an increase in busi- 
ness written and insurance in force 
over corresponding months of the year 
before. Life insurance sales in the 
company increased 30% as against a 
decline of 22% for life insurance sales 
generally for the first seven months of 
this year. Mr. Henning declared that 
there was every indication that this for- 
ward progress would continue. 

At the convention banquet held last 
Monday night, new officers of the 


Continental American To 


Hold Philadelphia Clinic 


A special three-day sales clinic for its 
agents in and near Philadelphia will be 
held by Continental American Life, Sep- 
tember 7 to 9, according to the an- 
nouncement of W. M. _ Rothaermel, 
agency vice-president. 

The clinic will be modeled on a similar 
meeting in New York in June which 
innovation for the company. 


was an 








Leaders Club were installed and cash 
prizes earned by agents in the produc- 
tion contests in the past year were pre- 
sented by Hugh T. Martin, general 
counsel. 

William A. Wiessing, Springfield, IIl., 
won the club presidency for the largest 
new business volume and the commercial 
division of the accident and health de- 
partment for the largest number of paid 
applications. Ray Fogg, St. Louis, was 
installed as honorary vice-president of 
the life department, for the largest num- 
ber of paid applications, and Stanley V. 
Hott, Akron, Ohio, was installed as 
vice-president of the intermediate di- 
vision of the accident and health de- 
partment, 














A Policy 


Every Person 
and Purpose 





FOUNDED 





Today as 












IN 1892 





Then ---= 


A noteworthy event is being celebrated this year— 
the 200th anniversary of the arrival upon the shores of 
the Red River of the North of la Verendrye,—the first 
white man to set foot in Western Canada. 


In this new land the 
Company was founded. In 
it has grown to one of the 
North American Continent. 


Great-West Life Assurance 
the short period of 46 years, 
foremost companies on the 


All the factors which have made possible such a 


record—sound investments, 


careful management, alert- 


ness to life insurance needs, and an able field force,— 


characterizes the Company, 


degree than ever before. 


today, to an even greater 


‘GREAT-WEST LIFE ASSURANCE COMPANY 


HEAD OFFICE ~- 


Assets 
Insurance in Force 


WINNIPEG, CANADA 


$156,805,466 
$589,511,167 








eae iiiideiaes 


H. G. Garrett Peedieet 
Canadian Dept. Heads 


W. J. MAJOR HON. PRESIDENT 





Approve Some Licensing Restrictions; 
To Give Further Study to Group 
Life Provisions 
The Association of Superintendents of 
Insurance of the Province of Canada at 
its meeting in Victoria, B. C., last week 
elected the following officers: Honorary 
president, W. J. Major, attorney general 
for Manitoba; president, H. G. Garrett, 
Superintendent of British Columbia; 
vice-president, E. B. MacLatchy, Su- 
perintendent of New Brunswick; secre- 
tary, Hartley D. McNairn, Superintend- 

ent of Ontario (re-elected). 

A further study will be made with re- 
gard to Group life and related types of 
insurance and the standing committee 
on this subject will prepare an outline 
of legislation dealing with Group life 
for presentation next year. This com- 
mittee plans to confer with the Cana- 
dian Life Officers Association and its 
special committee in this connection. 

An important report by the commit- 
tee on licensing of agents was submitted, 
the conference approving in that report 
sections 9, 10, 12, 16 and 17. Other 
matters in the report were postponed 
for further consideration. 

Some action may be taken to clarify 
the situation created by the Beresford 
v. Royal Insurance Co. case which held 
that a life insurance company is not 
liable in the event of suicide of the as- 
sured. A draft was approved which 
reads as follows: 





“Unless it is expressly provided to the 
contrary in a contract of life insurance, 
it shall be no defense to any claim there- 
under that the death of the person 
whose life is insured was caused by his 
own act or that the maturity of the con- 
tract was affected by that act.” The 
Superintendents suggest, however, that 
in view of the limited time for the 
preparation of the draft and of the fact 
that there appears no urgency for im- 


mediate legislative action, further con- 
sideration be given the matter and no 
definite action be taken until the 1939 


conference.” 


Those Who Will Address 
Legal Section Meeting 


Speakers for the Legal Section meet- 


ing, American Life Convention in Chi- 
cago, October 10-11, now include J. M 
Peebles, general counsel National Life 


& Accident, “Problems Involved in Con 
tracts of Insurance With Minors”; 


Blake Franklin, assistant counsel Pa- 
cific Mutual, “Cash Surrenders—When 
Effective”: B. M. Anderson, attorney 


Connecticut General, “Erie Railroad Co. 
v. Tompkins, and Life Insurance Law”; 
Arnold Hobbs, counsel, Northwestern 
National, “Recent Developments in Ap- 
plication of Federal Estate Tax to Pro- 
ceeds of Life Insurance”; John F. Ty- 
rell, Milwaukee, examiner of questioned 
documerts, 


CANADIAN CLUB MEETING 


The annual convention of the produc 
tion clubs of the Equitable Life of Can 
ada was held at Honey Harbor in th 
last week of August and included a 
cruise through the 30,000 islands in 
Georgian Bay. Leading members of the 
clubs are W. G. Lawson, Hamilton; G 
FE. Keddy, Kirkland Lake; G. E. Walker, 
Fort William and R. T. Irwin, Wood 
stock, Ont. 


EMIL J. BARTH DEAD 

Emil J. Barth, district superintendent 
for the Prudential at St. Louis and for- 
mer president of the board of educa- 
tion of that city, died suddenly on Au- 
gust 27. He was 49 years old and had 
been connected with the Prudential for 
thirty years. 
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Entered as second-class matter April 1, 1907, at the post office of New York City under the act 
of March 3, 1879 
NEW B.D.0. BOOKLET ON COM- prepared. This booklet deserves wide- 
PLETE POLICYHOLDER spread distribution among producers who 
PROTECTION feel they can benefit by suggestions for 
From the Business Development Of- better planning and for coordination of 
fice in New York, which has proved to efforts devoted to capital stock fire in- 
be of valuable assistance to the local surance selling. 
agency force of this country in the last ———— 
two years in meeting non-stock fire and FIELD ACTIVITY OF C. & S. 
casualty competition, comes an attrac- ASSOCIATION 
tive and valuable thirty-two page book- \n important but little publicized fea- 
let entitled “Complete Policyholder Pro- ture of the nation-wide set-up of the 
tection, a Requirement of Competent \ssociation of Casualty & Surety Exec- 
\gency Service.” Copies of this booklet utives is the constructive work being 


are being made available to agents with- done by its two field departments—one 
out charge upon written request to thy at San Francisco covering eight states 
office of the B.D.O., and they should west of the Rockies and under the direc- 


be eagerly sought by intelligent produc- tion of Reginald Moss, former San Fran- 
ers desiring to improve the quality and cisco newspaper man, and the other at 
amount of protection of clients and pros- Washington, D. C., which is a service 
pects. fice managed by H. M. Starling and 

Before the B.D.O. presents its material operated jointly with the Surety Asso- 


on complete protection the bulletin seeks ciation of America and the National Bu- 


to get its agent and broker readers to reau of Casualty & Surety Underwriters. 
grasp the viewpoint of insurance buy- Both of these offices although compara- 
ers. That is held essential to successful — tively new have demonstrated their use- 
selling. Another chapter is devoted to fulness to the stock casualty and surety 
preparation required for proper analysis companies and, under the new public 
of an insurance account, with emphasis — relations program of the association soon 
upon the survey method, Considerable to be launched, will assume greater im- 
space de vote d to at alyzin custome rs’ portance. 

insurance requirements and _ presentin: Necessarily, legislative activities are 
conclusions based upon information gath- given considerable attention by the Pa- 


ered. In preparing a written presenta- cific Coast department of the association. 


tion of recommendations a division of In addition it acts as the contact for 


coverages is suggested as follows: es- the casualty companies as a whole with 
sential protection, desirable forms and the State Insurance Departments, motor 
those available, the last named to be vehicle administrators and industrial ac- 
considered only after other coverages cident commissions in this field. Occu- 
have been provided. pational disease surveys are now being 
The next step, according to the bul- conducted in three of the Far West 
letin, is to inform a client the extent states and the Pacific Coast branch con- 
to which his present insurance complies  siders it important to furnish local com- 
with the recommendations made by the’ mittees in these states with authentic 
new agent seeking the business. An _ and up-to-date information on the sub- 
agent following thoroughly the sugges- ject 
tions prepared by the B.D.O. will have Public relations work is a subject of 
checked intelligently the insurance car- major interest at this time and both 


ried by his prospect and prepared a_ field departments of the association are 
program broadening protection, eliminat-  intensifving their activities along these 
ing conflicts in coverage, cancelling ex lines. Civic bodies and other public 
cessive insurance and simplifying details groups are urged to make full use of 
due to being able to reduce the number’ the organization as a clearing house 
of policies required. for information, and local casualty and 
Rates and engineering service and surety associations and claim men’s or- 
plans for budgeting insurance accounts ganizations are finding the association 
are treated in some detail in this bul- alert to any and all opportunities of 
letin. The appendix contains, among helping them to keep their members 
other tables, a list of coverages and posted on developments in the legisla- 
types of risks to which they apply, an _ tive picture. 
outline of facts to be ascertained on The Pacific Coast office was estab- 
commercial and personal risks before lished in March, 1936, and Reginald 
a complete insurance program can be Moss, its manager, was in the insurance 
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ba 


Ella Baruett 
James Y. Milne and grand-daughter 


James Y. Milne, president of the Eagle 
Fire of New Jersey and the Sussex Fire, 


and United States manager of the Bal 
tica, is now on a trip to the Caribbean 
He was photographed on the 5.5. Santa 


Rosa with his grand-daughter, Gloria B 


Daniels. 
k * * 

Harris L. Wofford, manager, Pruden 
ial, New York City, and Mrs. Wofford 
will sail for Europe on the Queen Mary 
September 7. The trip celebrates Mr. 
Wofford’s fifteenth anniversary in the 
business, 

x * x 

Mr. and Mrs. James H. Wyman, [es 
Moines, gave a garden party August 22 
in observance of their golden wedding 
anniversary. Mr. Wyman is field audi- 
tor for the Bankers Life of lowa, with 
which he has been for more than thirty 
years 

x * x 

I. D. Goss, manager of the farm de 
partment at Chicago of the America 
Fore Group, who has been spending 
several weeks in Europe, is reported 
sailing today from Germany for New 
York. During his travels he has visited 
Germany, Czechoslovakia, France and 
Switzerland. 

x * x 

Colonel Frederick Hickman of Atlan 
tic City, N. J., former president of the 
New Jersey Association of Underwriters 
and long active in accident prevention 
activities, is chairman of the New Jer 
sey Governor’s Conference which is now 
working out a program of maximum 
speed limits for automobiles in) various 
parts of the state. 


newspaper business for twenty-five years 
prior to his appointment. The Wash 
ngton, D. C.,, office completed 
its first year in June and its 
to date satisfied executives of mem- 
ber companies, who have felt that a real 
capital for 


service 
progress 
has 
need existed in the nation’s 
information 
for 


organizations. 


an authoritative source of 
on casualty-surety 


and 


matters govern- 


ment agencies trade 


Howard M. Starling is considered as 


the ideal type for directing an office 
of this character as he has a _ well 
rounded background in trade organiza- 


tion activity with the emphasis on acci- 
dent prevention, public and 
legislative work. 


relations 





Pach Bros 
HAROLD V. SMITH 
Harold V. Smith, 
Home of New York Fleet, Mrs. Smith 
wid their daughter, who have been trav- 
cling through Europe, are expected t 
arrive in New York carly next week on 
the Queen Mary. 
x * x 


president of the 


Chester Harger Loomis, s«11 of James 
L. Loomis, president of the Connecticut 
Mutual, and Mrs. Loomis, will marry 


Miss Elizabeth Jean Lyon ji Akron, 0, 


September 3. Miss Lyon is the daugh- 
ter of Dr, and Mrs. Edward S. Lyon 
of Akron. James Lee Loomis, Jr., wil 
be best man. 


* * * 

Ralph W. Tipping, Buffalo, genera! 
agent for Provident Mutual, was giver 
a dinner by business men of that city 
He will be transferred to the Philadel 
phia office of the company. the latter 
part of September after spending tou 
vears as the head of the Buffalo branch 

He has been active in civic affairs, 
being chairman of the board of directors 
of the Buffalo Junior Chamber of Con 
merce, past president of the Exchang 
Club. 

* + * 

Claude V. Cochran, manager Kansas 
City branch of General American Life, 
has been elected president of the alum 
of Ottawa University and_ president 0! 
the Kansas City chapter of the alum 
organization. He has been a membe 
of the Ottawa University board of trus- 
tees for several years. He was active 
in athletics in college and won a schol- 
arship in Kansas University from which 
he has an M. degree. 

sn @ 


Dr. William R. Ward, medical direc- 
tor Mutual Benefit, and Miss Carolyn 
Ward, who are spending the Summer! 


have been on a North Cape 
trip. Miss Ward will remain in Scan- 
dinavia and may enroll at the University 
of Oslo. Dr. Ward plans to visit Berlin 
and return home in September by 4 
of Copenhagen. 


Europe, 


x * * 
A. R. Hogg, Confederation Life Asso- 
ciation representative at — Tsingta®. 
China, has been awarded the Order of 
the British Empire for heroic work " 
protecting life and property during the 
current Sino- Japanese war. 


Percy G. soit president of Deue 
Lapey & Co., Inc., has been elected . 
board member of the Buffalo Chambe 
of Commerce. He is general agent ™ 


western New York and northern Pent 
sylvania for the John Hancock. 
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Inland Marine Manager 

Julius P. Mayer, inland marine man- 
gt of the Royal-Liverpool Groups, 
gs been one of the speakers from the 
nited States head office of the Groups 
ho has been appearing before field 
Jagency meetings of the Royal-Liver- 
| in various parts of the country. He 
is graduated from New York public 
and also attended evering high 
hool classes. His first position was 
th the Royal with which he went in 
15 in the ocean marine department un 
t J. E. Hoffman, who has retired. 
arly in 1918 he went with Davis, Dor- 
nd & Co, and developed the inland 
arine business for that brokerage of 
ce for ten years, Then he_ joined 
Fuller & Co., marine representa- 
es of the Insurance Co. of North 
merica, leaving them in 1930 to re- 
m to the Royal where he organized 
¢ inland nfarine department. 

.* * -< 


Death of Arson Fighter 

One of the great experts on incendiary 
res in America died last month when 
bert T. Hurley, special agent of the 
ational Board of Fire Underwriters’ 
son bureau and in charge of Con- 
cticut for the bureau passed away. At 
ie tne he was Connecticut Commis- 
mer of State Police and all of that 
dy turned out at his funeral as did 
any public men. 
Mr. Hurley was 
superior as an 


hools 


without 


regarded as 
the 


investigator of 
laracter and cause of a fire. For more 
lan thirty years the behavior of fire, 
specially of accelerated incendiary fires, 
as his hobby as well as his work and 
carried on literally hundreds of ex- 
rents. He was able to tell with 
eat accuracy the length of time a fire 
been burning, generally doing sc 
om the depth of the wood charring, 
d always taking into consideration the 
wtrounding circumstances. He had a 
hack on a Connecticut mountain top 
lere he conducted these experiments, 
‘nd about once a year he was host at 
nat shack to state police, insurance 
en and others. Upon those occasions 
¢ frequently gave lectures about fraud- 
ent fires. He appeared in many arson 
ases to give testimony. His popularity 
ith the state police was state-wide and 
hat popularity followed him to the arson 
‘partment of the National Board where 
€ was called “Uncle Bob.” Frequently, 
e would spend the night at a barracks 
f the Connecticut State Police. 


an began his police work as a con- 
able in ieneliaamer: After he had 
ery : : 

ttved a quarter of a century in the 


‘tate police an article 
him. In it he said: 
“It is without doubt more difficult to 
a = successful prosecution in an 
On case than in a murder case as a 
seneral rule , 
For an investigator to start out on 


was written about 

















that he is investigating crime 
is, to me, wrong. He is really investi- 
gating human behavior and the great 
and unsolved question is this: What is 
it that prompts human behavior to di- 
eress from the so called straight and 
narrow path?” 

Commissioner 


theory 


the 


Hurley’s first major in- 
vestigation was an arson case six months 
after he joined the state police. Within 
a week in a Connecticut village a 
dwelling house, two barns, sixty head of 
stock and 200 tons of hay had burned. 
He obtained evidence which resulted in 
the arrest and conviction of the person 
responsible, a pyromaniac. 

His work led him to study psychology 
and psychiatry. He found them essen- 


tial in handling criminal matters. 
* * * 
Brief and to the Point 
I called the other day upon Deputy 
Superintendent John M. Francis of the 


New York State Insurance Department 
who has been on his new job since Au- 
gust 15 and who will return to the in- 
surance page of the Journal of Com- 
merce first week in October. Our in- 
terview was short and choppy. 

“How do you like public life ?” IT asked 
the deputy. 

“Swell.” 

“How do you like your new asso- 
ciates ?” 

“Swell.” 

“How are you getting along with 
Superintendent Pink ?” 

“Will tell you more about that when 
he returns from Puerto Rico where he 


has gone on a vacation.” 


“Do you tell anybody who telephones 
to your office that you are in a confer- 
ence ?” 

“No.” 

“Have you had anybody on the carpet 
who was a good news source of yours 
on the Journal of Commerce ? 

“None of my good news sources ever 
get on the spot or on a carpet.” 

“May I copyright and syndicate this 
illuminating interview ?” 

“You may.” 

* + + 


Grab Directory Company’s Red 
Book for Leads 
standpoint of New Yorkers 


From the 


in business the most popular book that 
is published is the Red Book of the 
New York Telephone Co., which bears 
the title “Classified Telephone Direc- 
tory.” It comes out every six months 
and the new one appeared a few days 
ago. As soon as this book appears in 
insurance offices there is a scurry on 


the part of production forces to look at 
it because to skilled and experienced 
salesmen it is the tip-off on new con- 
cerns in every field, with new names, 
changes in street addresses, new tele- 
phone numbers, 

In Manhattan 


Red Book has a 


It contains 


the 


circulation of 450,000 books. 


23,000 


advertising accounts and_ has 
thousands of classifications. While names 
and addresses are about as accurate as 
in any publication anywhere in the world 
the editor of the Red Book finds insur- 
ance classifications somewhat over his 
head, not. surprising as insurance people 
often find it difficult to classify insur 
ance offices by specialization. 

One place where the Red Book is in- 


complete is in its subdivision called “In- 
surance Advisers” where only eight 
names are listed. 

Tied up with the Red Book is the 
Business Service Department to which 
people may write or on which people 
imay call and ask for information they 
can’t find themselves in the Red Book. 
Kor instance, one ’phone caller wanted 
to know where he could rent an ele- 


phant. He had looked through the book 

and couldn’t find in the classified sec 

tion just where a pachyderm could be 
found here outside of a zoo. 

* «¢ «£ 
Installs Inter-Communication 

Telephone Systems 

And, continuing about the telephone 

one of the big insurance companies has 

installed two new communication § sys- 

tems at the head office which are de- 

signed to add to the efficiency of inter- 

sectional operation there. The one of 


wider scope is an interior telephone ex- 
change, a supplementary, automatic tele- 

phone system for use by units which 
are in frequent communication with each 


other. It is intended to relieve the main 
switchboard which has been handling 
an average of 39,000 calls a day. It 


operates through a separate switchboard, 


and requires neither operators nor su- 
pervisory personnel. 
Another supply division has put in 


operation a two-way public address sys- 
tem. It consists of groups of “talk- 
back” amplifiers which have been hung 
from the ceilings at strategic points so 
that all employes will constantly be with- 
in range of one of the groups. By means 
of calling stations at the desks of the 
division manager and his assistants an 
employe in any part of the division may 
be called and talk carried on in a con- 
versational tone. It is not necessary for 
the employe called to leave or even stop 
his work or to raise his voice as the talk- 
back feature of the amplifiers serves to 
carry his end of the conversation back 
to the calling station. 
* * x 


Swiss Producers Honor Code 


After many years of efforts to im- 
prove the conditions under which com- 
petition between producers was carried 
on, the Swiss Federation of General 
Agents has now passed in a recent meet- 
ing a “Producers Code of Honor.” The 
resolution has the following wording ac- 
cording to our new Swiss contemporary, 
The General Agent: 

Every producer is bound to compete in 
a loyal correct manner. He must not in 
any way criticise other companies or 
their representatives, and also must re- 
frain under any circumstances from 
making disparaging remarks concerning 
their nationality. 

It is prohibited to twist signed pro- 
posals or to induce assureds to give no- 


tice of cancellation of their contracts 
more than one year ahead of their date 
of expiration. 

Losses must not be used to twist 
existing insurances. 


Competitors’ organizations are to be 
respected and no direct or indirect ef- 
forts may be made by an agent to in- 
duce their staffs to join his firm. 

When employing new producers, 
persons of unquestioned morality 
be considered, persons who offer every 
guarantee that they will loyally safe- 
guard the material as well as ideal in- 
terests of the company and its general 
agents. 

Excluded from employment in_ the 
field service are persons who have been 


only 
must 


imprisoned for such crimes as fraud, 
forgery and embezzlement. 

Persons affected with a bodily dis- 
ability which must cause pity should 
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not be employed in outside work. As 
far as such persons are already em 


ploved and as far as they try obviously 


and demonstrably to excite pity in order 
to effect insurances, they are to be dis- 
missed. They must not be employed 
any more for outside work, 

It is prohibited to use other printed 
advertising material than that furnished 
by the company. 


It is 
business or 
promises cannot be 


prohibited to promise prospects 
services in return when such 
completely carried 


out. 

It is prohibited to offer or grant to 
prospects or their relatives, to assureds 
or beneficiaries, commissions or other 


existing contracts or new 
their own. 


* * * 


benefits 
) slicie Ss of 


on 


Examine General of Trieste 


The largest insurance company in 
Italy is the General of Trieste and Ven- 
ice and the New York State Insurance 
Department has just completed a_re- 
port on the United States branch as of 
September 30, 1937. The General was 
established in 1831, and the United 
States branch was opened in January, 
1935, when it was authorized to trans- 
act marine insurance in this state. In 
December, 1935, the U, S. branch was 


insurance 
The United 
the exami- 


empowered to transact fire 
under the laws of this state. 
States branch at the time of 


nation was doing business in fourteen 
States. 

Dr. Ignazio Hornik, vice-president of 
the parent company in Italy, is United 
States general attorney. His assistant 
in the United States is William A. 
Raleigh. Dr. Hornik on January 23, 
1935, appointed S. D. McComb & Co., 
Inc., United States managers, under- 
writers and general agents for marine 
insurance. Mather & Co., Philadelphia, 
were on February 6, 1936, appointed 
United States managers, underwriters 
and general agents for fire and auto- 
mobile business in the United States. On 
the same day Seibels, Bruce & Co. 
Columbia, S. C., were appointed United 
States reinsurance managers for trans- 
acting reinsurance, and retrocessions of 
fire and allied classes of business. United 
States trustee is Guaranty Trust Co. of 
New York. , 


* * 


4 

Cordell Hull’s Common Sense 

Insurance companies read with inter- 
est what Secretary of State Cordell Hull 
said in his message to the Mexican Gov- 
ernment seizure of private 
property. paragraph in part fol- 
lows: 

“The 
property 
vance of 


respecting 
One 


doctrine of just compensation for 
taken originated long in ad 
international law. One nation 
after another decided that it was fair 
and reasonable, equitable and right, to 
accompany a taking of property by pay- 
ment of just compensation.” 

\gain proving Secretary 
great statesman. 


Hull is a 
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Vice-Pres. Stinson Of 
The Automobile Retires 


50 YEARS IN FIRE INSURANCE 
Has Had Distinguished Career With Na- 


tional Fire, Minneapolis, America Fore 
Group and Automobile 


Morgan 
Aetna Life and affiliated companies, has 
announced the retirement of Alfred Stin- 
son as vice-president of the Automobile 
of Hartford, of the Standard Fire and 
Mr, Stinson will leave 
on his vacation which will be extended 


B. Brainard, president of the 


of the Iowa Fire. 


for the remainder of the year. 
In a letter addressed to the agents and 





ALFRED STINSON 


field force of the Automobile and the 
Standard Fire Mr. Brainard said: 

“Some time ago Mr. Stinson discussed 
with me his retirement from active busi- 
ness and requested that his name be 
not offered as a candidate for re-election 
at the next annual meetings of the com- 
panies in which he has been an officer. 
| make this announcement with regret, 
as we shall miss his untiring efforts in 
behalf of the companies. Mr. Stinson 
was a man of limitless energy, but his 
retirement following his recent illness 
makes his request a proper one following 
his arduous career of fifty years in the 
fire insurance business.” 


Started as Local Agent 
'™n 1899, after ten years of local agency 


work in St. Paul, Minn., Mr. Stinson 
joined the National Fire of Hartford as 
special agent and remained with that 


company doing field work for another 
period of ten years. He then became 
manager of the Minneapolis Fire & Ma- 
tine, being elected secretary and vice- 
president successively. In 1918 he joined 
American Eagle Fire as secretary 
and was in charge of their Western de- 
partment until January 1, 1921, at which 
time he was made a vice-president of 
the Fidelity-Phenix, another member of 
the America Fore Group, 

In February, 1926, he was elected to 
the office of vice-president of the Auto- 
mobile and was made a vice-president 
of the Standard Fire upon the merger 
of their management in 1929, In 1931 
he was also made a director and vice- 
president of the Iowa Fire of Waterloo, 
la., a subsidiary of the Automobile. 

Mr. Stinson retires from his duties 


the 


A.F.LA. Writing War 
Risk Covers in Europe 


ON AMERICAN PROPERTY ONLY 


Rates Have Messly Doubled in Last Few 
Days; Only Land War Risk 
Market Available 


The threat of war has led to a con- 
siderable demand for war risk insurance 
on American property on land in Europe 


and some coverage is being written 
through the American Foreign Insur- 
ance Association in fire and marine com- 


The 


A.F.1.A, policies cover general war haz- 


panies members of the association 


ards other than commandeering, confis- 
and As far as is 
known the A.F.LA. is the only insur- 
ance organization writing war risks on 
land in any part of the 
world, except in the United States and 
Canada. British 


cation requisition. 


property on 


in- 
surers sometime ago discontinued writ- 


and other foreign 


ing of land war risks elsewhere because 
of the great dangers arising from con- 
centration of large values in a single 
city or district. While the total value 
of U. S. property in Europe is large 
these properties are widely scattered. 


Ocean Cargo Rates Unchanged 


Ocean marine cargo war risk rates 
covering shipments to and from the 
United States and ports in northern 
Europe were not increased up to the 


middle of this week, remaining at the 
nominal quotation of two and one-half 
cents per $100 of coverage. They would 
jump immediately in the event of any 
outbreak of hostilities. 

However, the war risk rates as quoted 
by the A.F.I.A. on American property 
on land in Europe have doubled, gener- 
ally, during the last week. Rates vary 
sharply according to location and char- 
acter of the risks and are quoted spe- 
cifically. It is reported that a large per- 
centage of the inquiries on land war 
risks received by the A.F.I.A. has re- 
sulted in actual coverage. Protection is 
offered both to property permanently 
located on land and to shipments of 
merchandise in transit overland. Ocean 
marine war risk coverage no longer ex- 
tends to cargo after it has ceased to 
be waterborne. Insurance covering pe- 
riods in excess of three months is not 


with the well wishes of the entire Aetna 
Life organization and his associates and 
many friends throughout the insurance 
business join in wishing that he may 
enjoy his well earned leisure for many 
years to come. 


now available according to the A.F.I.A. 
Variation in rates because of location 


results from two considerations. For 
example, property in Czechoslovakia 
would command higher rates than in 


The Netherlands; and property situated 
near known points of military objectives 
also would carry higher rates than sim- 
ilar property that was more isolated. 
Similarly, the character of the risk itself 
is an important influence on rates. <A 
string of oil storage tanks, being rela- 
tively easy targets from the air, would 
be subject to higher rates than property 
of equivalent value but less readily vis- 
ible from the air. 

War risk coverage applies only to ac- 
tual destruction of property by warlike 
operations, whether or not war is actu- 
ally declared. This covers destruction 
by bombardment, air raids, military con- 
flict, fires resulting from such operations, 
and the like. 





Bar Fight on Adjusters 
Now Switched to Alabama 


Four insurance adjusters and twenty- 
odd companies in Birmingham, Ala., 
against whom the Birmingham Bar As- 
sociation has brought suit, are going to 
deny strongly that they are in any way 
engaged in the practice of law. Among 
the defendant parties are the Fire Com- 
panies’ Adjustment Bureau and Insur- 
ance Superintendent Frank N. Julian, 
the last named being joined in the suit 
on the theory that he should not license 
companies who handle their claims 
through others than licensed lawyers. 
Insurance men are generally aroused and 
contend that the bar association is now 
trying to pre-empt all functions of the 
lay adjuster. 
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SAW MAURETANIA LAUNCHED 


Harold Warner, United States Mana 
Royal-Liverpool Groups, ata 
From Visit to England 
Among passengers 
Tuesday was Harold Warner, 
States manager, Royal-Liverpool ( 


on the Aduitania 
United 
TOups, 





HAROLD WARNER 


He visited only England while abroad, 

In Birkenhead (across the river from 
Liverpool) Mr. Warner saw _ launched 
the new liner, Mauretania. While it is 
only a 34,000 ton ship it is to be the 
largest to be built in England. The 
Queen Mary and other larger ships of 
(sreat Britain were built in Scotland, 


Bills in Michigan to Permit Valued 
Forms to Cover Mortgaged Crops 


Lack of a provision in the Michigan 
insurance code for writing a valued 
policy, a situation which indirectly has 
prevented extension of government crop 
loans in that state, is to be remedied, it 
appeared early this week, at the special 
legislative session which has just been 
convened by Governor Frank Murphy. 

Insurance department officials had 
held that the standard fire policy laws 
of both stock companies and farm mu- 
tual carriers made no provision for pay- 
ment of losses on other than an ad- 
justed value basis. It was further noted 
that the farm mutuals, which write the 
vast bulk of farm business, have not 
been permitted to cover spontaneous 
combustion losses. These provisions 
prevented setting up of insurance safe- 
euards for the Federal Commodity 
Credit Corp. on any crop loans in the 
state since the corporation would not 
be adequately protected either in event 
the portion of crop stored on which the 
loan was based had shrunk in market 
value to a point below the amount of 
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the loan or in event there Was a spon- 
taneous combustion loss damaging or 
destroying this stored crop while it was 
serving as collateral for the loan. 

The Department’s position was up- 
held by Attorney General Raymond W. 
Starr and it was decided that the only 
way to open up the state to crop loans 
was to amend the insurance code. Gov- 
ernor Murphy was prevailed upon to 
send a supplemental message to the 
legislature broadening the scope of the 
session to permit consideration of these 
matters and Representatives Elizabeth 
3elen of Lansing and M. Clyde Stout 
of Ionia, cosponsored corrective bills 
drafted by the attorney general’s de- 
partment. 

These measures add to both the 
standard fire policy and standard farm 
fire policy laws a provision that “in event 
any agricultural commodity is mortgaged 
to secure any loan or loans either made 
or guaranteed or insured by the United 
States government, or any of its agen- 
cies or instrumentalities, a rider may be 
attached providing that if the actual 
cash market value of such mortgage 
property at the time and place of any 
loss or damage is less than the amount 
then unpaid on said loan or loans with 
accrued interest, then and in such event, 
the basis of adjustment or any total oF 
partial loss or damage shall be the un- 
paid amount of such loan or loans with 
accrued interest, and such amount shall 
be deemed to be the actual cash value 
of the mortgaged property.” ; 

In addition the bill inserts a prove 
sion in the law relative to orgamiza- 
tion of farmers’ mutuals, permitting them 
to engage in mutual insurance of the 
property of members against loss 
damage by “inherent explosion” along 
with all of the previously accepte 
risks. 

The bill, due for introduction as s0om 
as the governor’s supplemental mes 
sage was received, was slated to be te 
ferred to the house committee on agi 
culture. 
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nirect Production 
Hit by W. H. Bennett 


JRGES AGENTS TO OPPOSE IT 


Warns Huge Investments in Agency 
System Are Threatened by Moves 
To Centralize Risk Control 


Direct production of insurance busi- 
ness is a grave menace to the local 
gents of the country and ought to be 
opposed vigorously at all times General 
Counsel Walter H. Bennett of the Na- 
ional Association of Insurance Agents 
declared last Friday at Spokane, Wash., 
when addressing the Insurance Agents 
League of Washington. Calling the 
agency system a public asset he said it 
ought to be preserved unimpaired and 
this can be done only through the ef- 
forts of the agents themselves. Just in 
3 far as producers neglect to do this 
they are losing their investment in the 
business, Mr. Bennett warned. It is 
mquestionably the agent’s duty, he said, 
io use every legal and honorable means 
to conserve the agency business and to 
oppose any and all who are engaged in 
practices calculated to destroy it. 

Agents have invested much in their 
business and Mr. Bennett said it was 
his desire to point out how producers 
may be losing part of their investment 
in the American Agency System. 

“This investment has been made over 
the years by all those who have so gen- 
erously contributed of their time and 
talents in attempting to bring forth in 
this country reasonable benefits for a 
large bloc of American citizens who 
are making the insurance agency busi- 
ness their life work. 


Agency System Called the Best 


“In order properly to discuss this sub- 
ject, it must be conceded that the best 
and most economical way of transacting 
the insurance business in the United 
States is through and by an agency sys- 
tem,” said Mr. Bennett. “Such an over- 
whelming majority of men in the busi- 
ness concede this that it seems unneces- 
sary to argue it. Now, that being true, 
it behooves those whose livelihood de- 
pends upon the system to consider if 
there is any possibility of a trend setting 
in either calculated to or likely to im- 
pair or destroy that system. 

“I lay down as the first proposition 
that any movement calculated to take 
business away from local agents and 
centralize it elsewhere is, generally 
speaking, a movement that needs to be 
considered as falling within the purview 
f the study. It would be idle not to 
recognize the fact that for almost a 
half-century, with constantly increasing 
volume, the business development of 
this country has shown striking evidence 
fa desire on the part of what is called 
big business’ to centralize its opera- 
lions, even though they spread into a 
multitude of fields and into hundreds of 
communities. I am not informed about 
and, therefore, cannot discuss the ad- 
vantages or disadvantages of this system 
o many business operations falling inte 
this classification, 

“What I am concerned about is the 
tendency of the insurance business to 
follow big business in this centralization 
idea. These adventures never exploded 
on the business of insurance over night. 
One by one, over the years, they grad- 
ually crept into the business under the 
name and style of convenience and nec- 
essity. 

“Typical of some of these operations, 
we have functioning today the Inter- 
state Underwriters Board, the grain 
pool, marine insurance operations, trans- 
portation covers operating on specific 
locations, single state reporting forms, 
aviation insurance, cargo policies, inter- 
state bonding operations, fleet rates, 
chain stores, farmers’ unions, cooperative 
movements of one kind or another, gov- 
‘nmental bureaus of many kinds and 
lescriptions, and kindred devices ail 
having relation to the mass theory of 


(Continued on Page 26) 





Gamwell & Ingraham of Providence 
In Agency Field Over 34 Years 


Started by Two Young Men in One Room in 1904, This 
Agency Now Represents Over Fifteen Companies 
for Every Form of Insurance 


Gamwell & Ingraham, well known in- 
surance and real estate agency of Provi- 
dence, R. I., has entered upon the thirty- 
fifth year of its operations, the anniver- 
sary to be celebrated on July 1 of next 
year. The agency was formed by C. T. 
Gamwell and W. S. Ingraham as a co- 
partnership in 1904 and headquarters 
were opened in a one-room office at 49 
Westminster Street. Today the agency 
offices are located in the Industrial Trust 
3uilding. 

30th partners were then 24 years old, 
born in Providence and had high school 
and business college education. The two 
had been chums from boyhood, carrying 
morning papers, sailing boats on Narra- 
gansett Bay and riding polo ponies to- 
gether. 

Mr. Ingraham’s first job was with the 
Senior Factory Mutuals and then with 
the Rhode Island Hospital Trust Co. Mr. 
Gamwell entered business with R. G. 
Dun & Co.; was with the Equitable F. 
& M. Insurance Co. in Providence and 
then with the real estate and insurance 
agency of Ralph C. Watrous & Co. Mr. 
Watrous was a former lieutenant gover- 
nor of the State of Rhode Island. 

The first office was equipped with a 
wall handcranked telephone and with 
one desk and two chairs borrowed from 
the General Accident which were giving 
up its industrial department in another 
building in Providence. 

First Companies 


The agency’s first company was the 
old Farmers’ of York, Pa. and_ the 
agency’s certificate of authority read 
“State agents” and is dated July 1, 1904, 
the day the business was started. The 
Farmers’ had entered Rhode Island in 


1902 with the Watrous Agency, so that 
Mr. Gamwell’s continuous association 
with the Farmers’ dates prior to 1904 


The General Accident’s continuing rep- 
resentation soon followed the Farmers’ 
appointment, after which the Union of 
Pa. and the State of Pa. were added to 
the agency list. The Columbia’s certifi- 
cate of authority is dated early in 190) 
and that company’s policies are being 
issued by the agency today. 

One afternoon in those early days 
two men walked into the office. They 
were H. H. Clutia, now president of 
the Northern of New York, and C. B. 
G. Gaillard, now with the Crum & Fors- 
ter group, With the same charm and 
personality that these two men still have 
today, they so impressed the two agents 
with the statement that they “had come 
all the way from New York just to ap- 
point the boys agents for the Dixie 
Fire” that that company was added to 
the list for which the agency just had 
no business. 

Ringing Doorbells 


Fire and accident insurance in those 
early days were about the only lines to 
work and the two men used systemati- 
cally to canvass various sections of the 
city, ringing doorbells day and _ night, 
always going together and each taking 
one side of a street. 

Mr. Ingraham’s father owned a horse 
and buggy and would allow the boys to 
take the rig in their solicitations. The 
horse would be hitched to a lamp post 
while they covered a section, gradually 
working back to the buggy to eat a 
hasty lunch, feed the horse and then 
back to the job of ringing doorbells. 
They followed this plan day and night 
for some time. Orders were few and 
far between but persistency and service 
did finally bring results. 

The word “service” was a new word to 


apply to business in those days but the 
youngsters called themselves “The Agen- 
cy of Service” and in many ways, out- 
side of actual business, service was 
cheerfully given under all sorts of amus- 
ing and trying situations. 

Automobiles were just coming in then. 
The young agency visualized the possi- 
bilities of the automobile industry, not 
only to general business but also to 
their own business and in 1904 owned 
one of the early automobiles in Rhode 
Island; in fact the registration number 
was 1l. Having graduated from the 
buggy to the automobile it was used in 
the development of the agency’s casu- 
alty business, which was furthered by 
the representation of the Preferred of 


New York. 
Cetting the Jump on Compensation 


3efore the Rhode Island workmen’s 
compensation act became a law the two 
agents made a study of that then new 
social service which was to be backed 
by insurance and solicited this form of 
coverage vigorously, representing at that 
time the old New England Casualty of 
Boston. When the New England Casu- 
alty rcinsured, the agency received the 
veneral agency of the New Amsterdam 
Casualty and it is still in the office. 

Soon after the San Francisco confla- 
gration G, & I. had a part in organiz- 
ing the New England Fire and the Roger 
Williams F. & M., both of Providence. 
Both companies wrote nation-wide sur- 
plus lines in those days. As business 
conditions warranted the agency took on 
additional representations so that today 
there are over fifteen companies in the 
office, giving the agency facilities for 
writing every form of insurance includ- 
ing life. These companies have been 
in the agency for periods ranging from 
fifteen to thirty-four years. 

The agency’s personnel turnover has 
been remarkably low. Valuable em- 
ployes have been with G. & I. for peri- 
ods up to thirty years. 

The relationship existing between com- 
panies and the agency is of a close, 
personal and intimate nature and the 
companies have extended to the agency 
a fine degree of confidence and coopera- 
tion and have given broad authority in 
matters pertaining to the agency’s busi- 


ness, 


Wide Connections 
The agency’s activities are country 
and world-wide for today thev have 


clients in many states of the Union as 
well as accounts in Europe and the Far 
East. The agency maintains a_ well 
equipped claim and adjustment service 
for the companies which it represents 
with broad authorizations for the pay- 
ment of claims with local drafts. 

An active real estate department has 
been developed with a competent per- 
sonnel and aside from the buying, sell- 
ing and mortgaging of real estate, the 
agency manages several large down- 
town real estate holdings, G. & TI. 
are also contract sales and management 
brokers for the H.O.L.C. 

From the very beginning the agency 
has stressed the friendly atmosphere in 
and out of the office and the firm’s 
steadily g-owing business has been built 
on that basis and on that of dependable 
protection, efficient service and sympa- 
thetic relationship. The agency numbers 


over twenty competent trained associ- 
ates. 
C. T. Gamwell Now Heads Agency 


Both partners took their thirty-two 
Masonic degrees and the Shrine together 
and were active in various organizations 
of the state and city. Mr. Ingraham 
died in 1935 and the agency has been 


New Jersey Merges 
With Jersey of N. Y. 


DOMICILE IS TRANSFERRED 
Meserole Company Brought to New 
York in Order to Escape Personal 
Property Tax Levies of Newark 


The Jersey Insurance Co. of New 
York, which has been formed by the 
Meserole interests and which last week 
received its license from the New York 
Insurance Department, has consolidated 
with it the New Jersey Insurance Co. 
of Jersey City. The new company is 
known as the Jersey Insurance Co. of 
New York and has the same assets, 
capital, liability, surplus and manage- 
ment as the old New Jersey. The only 
changes involved are in the name and 
domicile, the company now having its 
headquarters in New York State rather 
than in New Jersey. The well estab- 
lished agency plant of the New Jersey 
now becomes that of the Jersey. 

Under the terms of the consolidation 
agreement stockholders are entitled to 
receive one share of the capital stock 
of the Jersey of New York for each 
share held in the old New Jersey. The 
United States Corp., 150 Broadway, New 
York City, is the company’s transfer 
agent. 

At the close of 1937 the New Jersey 
had assets of $4,098,713, capital of $1,000,- 
000, net surplus of $916,499 and unearned 
premium reserve of $1,901,659. 

Transfer of the company from a New 
Jersey to a New York corporation was 
effected because of the high taxes im- 
posed by the City of Newark on the 
personal property of corporations. For 
several years numerous insurance com- 
panies have been fighting assessments 
levied and this is the first known in 
stance of an insurance company actu- 
ally moving out of the state in order 
to escape alleged injustices. 


Officers of New Company 


The officers of the Jersey Insurance 
Co. of New York are those who formerly 
served the New Jersey Insurance Co. 
and also hold the same offices in the 
Pacific Fire and the Bankers & Shippers 
of New York. They are as follows: 
President, C. V. Meserole; vice-presi- 
dents, L, R. Bowden, H. B. Lamy, Jr., 
L. P. Tremaine, A. E. Heacock and Dix- 
well Davenport; secretaries, R. Cholme- 
ley-Jones, S. G. Amerman and R. S. 
Oellers; secretary and treasurer, A. R. 
Matthews; assistant secretaries, E. H. 
Ulrich, E, G. Crapser and C. R. Keep; 
general adjuster, E. F. Hall. 





Underwriters Golf Ass’n 
Fall Tournament Sept. 29 


The 1938 Fall tournament of the Un- 
derwriters Golf Association will be 
played over the Knollwood Country Club 
course at Elmsford, N. Y., on Thursday, 
September 29. The regulation events will 
be provided by the tournament commit- 
tee. This will be the twenty-fifth annual 
Fall meeting at which officers will be 
elected. 

It is expected that movies made at 
the twenty-fifth annual Spring tourna- 
ment at Raritan Valley Country Club, 
Someville, N, J., this year will be shown 
during the evening dinner. These mov- 
ies show activities outside previous to 
the dinner entertainment as well as at 
the dinner. 


conducted since then, with the help of 
associates, by the surviving partner, C 
T. Gamwell. 

Rhodes Ingraham Gamwell, a twin son 
of Mr. Gamwell, and named for the late 
partner, after a year at the New Eng- 
land Aircraft School, entered the agency 
this Summer, but expects to spend the 
coming year at some of the agency’s 
company home offices and at insurance 
training schools for special instruction. 
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Hukill of Ohio Pond 
Head of Blue Goose 


ORGANIZATION TO INCORPORATE 
In Surprise Contest H. E. Reynolds of 
Colorado Is Elected Grand Keeper; 
Cincinnati Gets 1939 Meeting 
Unknown, a novice at Grand Nest con- 
ventions, apparently playing a lone hand, 
a delegate to the thirty-second Grand 
Nest convention at Angeles last 
week of the Honorable Order of the 
Blue Goose, hailing from Powder River 
country, threw a monkey wrench into 
the election machinery, put his candi- 
date for Grand Nest honors across and 
vave the political wiseacres of the or- 
ganization a shock that led one observer 
to say “something happened, but no one 
knows just what it was or how it hap- 
pened.” As the result of the “new deal” 
Howard E. Reynolds of the Colorado 
Pond walked into the office of grand 
keep of the golden goose egg after a 
beautiful battle on the floor of the con- 

vention. 

The officers elected were as follows: 
Most loyal grand gander, Ralph W. 
Hukill, Ohio Pond; grand supervisor of 
the flock, Joseph R. Knowlan, Penn 
Pond; grand guardian of the goslings, 
B. S. McKeel, Carolinas Pond; grand 
cuardian of the nest, C. J. Malcolm, 
Ontario Pond; grand keeper of the 
golden goose egg, Howard E. Reynolds, 


Colorado Pond. R. A. Kenzel, Wiscon- 


Los 


sin Home Nest, was re-elected grand 
wielder of the goose quill. 
When the convention opened appar- 


ently only the slated candidate, Pat Cof- 
fey of Washington Pond, was in sight. 
Soon rumors were afloat that William 
Marks of Seattle Pond would be a can- 
didate, and then came the report that 
Elmer E, Bonstin of San _ Francisco 
Pond would run. Without any warning 
Gander Templeton of the Colorado Pond 
nominated Reynolds, and after two bal- 
lots, in each of which he was leading, 
the other three candidates withdrew and 
made his election unanimous. 
Cincinnati Gets 1939 Meeting 

The beautiful memorial service for the 
sixty-three ganders who died during the 
year, the selection of Cincinnati as the 
next convention city, the decision to 
incorporate the order, appointment of a 
committee to study the proposal that 
ponds establish a fund that couid be 
used to assist youth in securing an edu- 
cation, along with the social events, 
were the highlights of the convention. 

Judge Advocate Walter H. Wolf made 
a report on the matter of incorporation 
of the order, telling the necessary steps 


taken to comply with Wisconsin law, 
and of the constitutional amendments 
written to complete the matter. These 


amendments were adopted by the con- 
vention when it accepted the report of 
the committee on constitution, the two 
being a part of the report. 

The subject of the pond fund to aid 
youth in securing an education was 
brought to the floor by Gander Edmonds 
of Florida, and on his motion the incom- 
ing grand gander was instructed to name 
a committee to study the subject and 
make its report at the next convention. 

The historian told the convention that 
more than 100 pages of the first section 
of the history of the order had been 
completed, but that more data is neces- 
sary to go on with the work, and he, 
along with several of the delegates, urged 
ponds to consult their records and for- 
ward all the facts obtainable. 

Memorial Service 

The memorial service, in charge of 
Gander J. N. Bushnell of California 
Pond, was most impressive and beauti- 
ful, with a candle on the improvised 
altar in memory of the deceased ganders 
of each pond, the candle being lighted as 
each pond’s name was called and the 
names of the dead read. Chairman Bush- 
nell delivered an eulogy for the departed 
members. 

When the name of the San Francisco 
Pond was called, Gander Elmer E. Bon- 
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stin, chairman of a special committee 
named to prepare a minute of memoriam 
for Past Most Loyal Grand Gander J. 
Charles Harris, who died just a few days 
before the convention opened, read his 
report, which was adopted. 

On resuming regular business, tele- 
grams of congratulation were sent to 
Gander H. E. Keisler of St. Louis Pond 
on his attaining his ninetieth birthday, 
making him the oldest member of the 
order, and of sympathy to Past Most 
Loyal Gander Larry Bridges, who is ill. 


Hukill’s Acceptance Talk 


The installation of the new evrand 
nest officers followed, and Most Loyal 
Grand Gander Hukill, in accepting the 
office, said: 


“T am indeed grateful to you, ganders, 
and | wish to express my sincere appre- 


ciation for the honor you have con 
ferred on me here today. Ohio Pond 
feels greatly honored that you should 
again come to them for leadership. 
“My first grand nest meeting was at 
Dallas, Tex., in 1927, and little d.d i 
think at that time I would ever occupy 


this high position in our honorable or- 
der. I am indeed truly grateful and will 
endeavor to serve with and for you to 
the best of my ability. 

“In the years I have been attending 
grand nest meetings I have heard many 
fine as well as interesting ideas and 
programs advanced for the good of our 


order. Depending on local leadership, 
many individual ponds have taken up 
these fine ideas and programs and 
worked them out to the honor of the 
order. I hope your ponds will continue 


to submit and report to the grand nest 
your successful activities so that they 
may be passed on as a guide for other 
ponds to follow. 

“We all have in common one objective 

‘the business of fire insurance’—and 
that common love and interest has made 
it possible to have one all-inclusive or- 
ganization, that has gone through these 
thirty-two years with flying colors, 

“Our founders seemed to know that 


the very essence of a successful fire 
insurance man was character, charity 
and fellowship, and whoever was _ re- 


sponsible for the actual writing of the 
words contained in our ‘charge’ covered 
just about all the instruction that need 
be given to anyone, to measure up as 
an ‘honorable competitor.’ 

“T hope you delegates will return to 
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your respective ponds and endeavor to 
put on an impressive initiation, stressing 
particularly the obligation and charge 
and the fact that fundamentally we are 
a social order. 

“Any man who builds on the priceless 
assets of character, charity and fellow- 
ship, as laid down to him by the Honor- 
able Order of the Blue Goose, Interna- 
tional, cannot help but boost his own 
batting average and, at the same time, 
advance our common interest.” 

The good fellowship dinner and dance 
in the evening completed the convention 
program. But many of the delegate 
remained over for a day or two, going 
to San Francisco for the week-end, or 
on Monday, where they were entertained 
by the San Francisco Pond socially, in- 
cluding a yachting trip on the bay, giv- 
ing them an unique opportunity to view 
the two bridges as well as see the sights 
of the water front. 

Speakers at the dinner included Most 
Loyal Gander E. E. Hensley of Califor- 
nia Pond; Dr. F. P. Woellner, toast 
master; Gander Elmer Bonstin, who 
spoke on “Take the Blue Goose for 
Instance”; Past Most Loyal Grand Gan- 
der W. T. Benallack, who made the 
reply; Most Loyal Grand Gander Hu- 
kill; Grand Guardian of the Nest, speak- 
ing on “Our Canada,” retiring Most 
Loyal Grand Gander Buchanan, and 
General Chairman V. W. McKinney of 
the committees that so ably handled 
the convention, 


Of Providence Washington 


E. B. Jurgensen, senior examiner of 
the Connecticut Insurance Department, 
has been appointed comptroller of the 
Providence Washington Insurance Co., 
which has its home office in Providence, 
R. I. <A native of Hartford, he was 
associated with the Connecticut Depart- 
ment thirteen years. Prior to that Mr. 
Jurgensen was an assistant cashier with 
the John Hancock Mutual Life and was 
with the Automobile of Hartford as as- 
sistant superintendent of the fire ac- 
counts department. 


MR. AND MRS. PINK SAIL 
Louis H. Pink, Superintendent of In- 


surance of New York, and Mrs. Pink 
sailed August 25 on the Coamo for a 
cruise to Puerto Rico. 


Federal Court on Questions 
Of Total or Partial Fire Loss 


In separate actions for a fire loss 
against several insurance companies, the 
Liverpool & London & Globe, Great 
American, Sun, Milwaukee Mechanics’, 
Aetna and Springfield Fire & Marine, 
removed by the defendants to the Fed- 
eral District Court for Nebraska, and 
consolidated by order of the court, the 
ultimate questions were whether the loss 
was partial or total and the amount of 
the damages. The risk was a warehouse 
building in Omaha. One of the compa- 
nies had paid a judgment against it in 
the state court for $14,500. The insured 
asked judgment against each of the oth- 
ers for damages in excess of $3,000. The 
companies requested the District Court 
to instruct the jury that the evidence 
failed to establish a total loss, and that 
the only question for determination was 
the extent of the partial loss. The in- 
struction was refused. The companies 
appealed. 


In view of the necessity for a new 
trial the court did not discuss the evi- 
dence relating to the condition of the 


building resulting from the fire and the 
effect of the water used to extinguish it, 
except to doubt its sufficiency to sustain 
a verdict of total loss. 

On the question of the admissibility of 
an order of condemnation of the build- 
ing the court said that if the rebuilding 
of buildings destroyed by fire is pro- 
hibited because of public regulations the 
loss is total, although some portion of 


the building remains which might other- 
wise have been available in rebuilding. 

And if the building is so injured by the 
fire as to be unsafe and therefore is con- 
demned by the municipal authorities the 
loss is total. This it holds to be the 
rule supported by the great weight of 
authority. 

To render admissible in this case an 
order of condemnation which had been 
made by the city the court held it was 
necessary to show, by competent evi- 
dence, that the building was condemned 
because it was “so injured by the fire 
as to be unsafe.” That is, there must 
appear to have been a causal relation 
between the injured condition of the 
building resulting from the fire and the 
condemnation. Otherwise the condem- 
nation was not relevant. 

The court found, among other things, 
that the resolution of the city council 
condemning the building did not purport 
on its face to be based upon a condi- 
tion resulting from the fire; that it ap- 
peared rather that the city council at- 
tributed the decayed and dilapidated con- 
dition of the building in October, 1934, 
nearly three years after the fire, which 
occurred February 3, 1932, in part at ieast 
to the long neglect to make repairs. It 
was held that the trial court erred in 
admitting in evidence the condemnation 
proceedings. The judgments for plaintiff 
were reversed and the cases remanded 
for a new trial. 
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MARKET VALUATION SOUGHT 
Canadian Fire and Casualty Companie 

Prefer It to Amortization; Other ? 

Convention Actions 

\ proposal was presented to the Su- 
perintendents of Insurance of Canada 
onnual conference at Victoria, B 
that valuation of securities of fire and 
casualty companies should be on 
straight market basis instead of on an 
amortized basis as at present. A com- 
mittee composed of provincial Super- 
intendents and representatives of com- 
panies will take the proposal under ad- 
visement. It was made by representa. 
tives of the companies. 

Inclusion of a suicide clause in. life 
policies was postponed for consideration 
n xt year, Compulsory automobile jp- 
surance was discussed but no. action 
taken except to postpone the ‘subject 

Quebec Superintendent Lafrance said 
that he is drafting a new automobile pol. 
icy for his Province in which exclusion 
from liability would extend only to the 
wife, daughter and son of the insured, 
He contends that the purpose of the ex- 
clusions, to discourage collusion, will be 
adequately served. The uniform act in 
all other provinces excludes the mother, 
father, sister or brother of the insured 
as well as those to be named in the 
new Quebec act. 
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BRITISH FIRE BRIGADES ACT 
New Law Removes Power of Fire Bri- 
gades to Make Certain Charges 
Paid Indirectly by Insurers 
The British Fire Brigades bill has now 
received the Royal assent and become 
law. The important feature of the new 
act in its bearing on insurance is found 
in a clause which takes away the power 
of fire brigades to charge owners or 
occupiers of premises for attendance at 
fires provided that where that attendance 
is given outside the borough or district 
in which the fire brigade is maintained 
the right to make a charge shall be 
maintained for a period of two years 
after the passage of the act. The effect 
eventually will be to abolish all such 
charges, though the two-year period is 
necessary to give local authorities time 
to comply with the requirements of the 

act. 

This new clause follows on negotiations 
with the insurance offices. It was empha- 
sized in the course of debate in the House 
of Lords that it was wrong to say the 
insurance interests concerned were go- 
ing to get some vast benefits without 
eiving any quid pro quo, In fact they 
have made a handsome and gratuitous 
contribution. 

The act applies only to those fire 
brigade charges which have _ hitherto 
been paid indirectly by insurers, being 
levied in the first instance on the insured. 
Those charges which are levied direct on 
insurance offices by virtue of special 
Acts in certain cities such as London 
and Liverpool remain unaffected. 


FIRE PREVENTION COURSE 

\ short course in fire prevention will 
be given from September 6 to 8 at the 
University of Maryland, College Park, 
Md., for the benefit of Maryland volun- 
teer firemen. The sessions will be pre- 
sided over by Dr. Robert B. Criswell of 
the University Fire Service Extension. 
Speakers will include Karl A. Young, 
president of the Maryland State Fire- 


men’s Association; Sherwood srockwell, 
State fire marshal of North Carolina; 
Chief Robert S. Tate of the Baltimore 


Fire Department Drill School; Dr. Mal- 


colm M. Haring, chemistry professor re 
the university; Capt. A. L. Headloug 


of the Akron fire department, and Dr, 
Eugene Willison of the American Red 
Cross. Demonstrations will be given by 
the Mt. Rainier and Annapolis fire de- 
partments. 


CAIRNS FIRE COMMISSIONER 


” 
James Cairns of the “Two Hartfords 
in Los Angeles has_ been appointed r 
member of the Board of Fire Com 


missioners. 
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Agents’ Round Table Discussions 
At Luncheon Scheduled for St, Paul 


Round table discussions at the lunch- 


eon of the state association officers 


and national councillors on Tuesday, 


September 27, is an innovation to be in 


troduced at the annual meeting of the 


National \ssociation of Insurance 
\oents at St. Paul, Minn., September 
26-29 


\t former conventions the officers and 


councillors have held their joint meet- 


forenoon, and the luncheon 


affair. The 


ing in the 
was strictly an informal 


brought about by frequent 


territorial breakfast 


change 1s 
omplaints that the 
conferences preceding the joint meeting 
were too limited in time to allow tor 
these conferences to be satisfactory Un 
der the new plan, the territorial con- 
ferences will be continued throughout 
the morning, and the joint session will 
begin with the luncheon, where William 
H. Menn of Los.\ngeles, chairman oi 
the executive committee, will preside. 
Tables seating’ about tén people will 
be set up, each one with a designated 
subject for discussion properly displayed, 
and a chairman and discussion leaders 
in charge. Each member pres sent will 
choose whatever table he finds of great- 
est interest. The chairmen for all of the 
tables have been selected, and many, 
but not all, of the subject leaders as 
follows: 
Chairmen 


Membership: James M. 
Grand Rapids, assisted by 
Secretary George W. Scott. 

Full-time secretaries and managers: O. 
M. Stallings, Tampa, Fla., assisted by 
Eugene Battles, Los Angeles; Cruger T. 
Smith, Dallas, Texas. 

Agency licensing laws: 


Crosby, Jr., 
Assistant 


Russell M. L. 


N. J. CONTRACTS CHANGED 





State Department’s Business to Be Dis- 
tributed by American With Domestic, 
Companies Only 

\s reported exclusively in these col- 
umns three weeks ago the New Jersey 
Banking and 
has sent out new 
September 1, 


Department of Insurance 


contracts, effective 
for insuring properties of 
financial institutions in which the De- 
partment acts as trustee, rehabilitator or 
contracts differ 
from the old ones in that they have gone 
only to fire insurance companies domi- 
ciled in New Jersey, the amount of pre- 
mium income involved having dropped 
considerably in the last two years. The 
\merican of Newark will continue to 
be the issuing company and the business 


liquidator, The new 


will be Setsbated among New Jersey 
ompanies in accordance with an agree- 
ment which has been arrange 

From the production standpoint this 
business is placed through members of 
the New Jersey Association of Under- 
writers and these agents will continue 


as heretofore to handle the business, the 
new contracts making no changes in 


those arrangements. 


C. STANLEY STULTS 
Carson, Glens Falls, N. Y., 
Norman B. McCulloch, 


Casualty cooperation: 
den, Greensboro, N. C. 


assisted by 
Lancaster, Pa. 
Thomas G. Red- 


State legislative activities Donald 
Holmes, Summit, N. J., assisted by 
Joseph W. Stickney, Indianapolis, and 


Antonio, Texas. 
Frank C, Col- 


assisted by Sher- 


Francis Ludolph, San 
Convention programs: 
ridge, Oakland, Cal., 
man G. Otstot, Raleigh, N. C., and C. 
Stanley Stults, Hightstown, N. J. 

Cooperation with fie ldmen: G. S. Puri- 
foy, Camden, Ark., assisted by Wade 
Patton, Hutchinson, Kan.; Irwin Mesh- 
er, Seattle, Wash. 

Collection of dues: D. G. 
Fort Worth, Texas. 

State business development programs: 
Albert R. Menard, New York City. 

Miscellaneous discussions: Frank S. 
Preston, Minneapolis, at one table, Lor- 
ren W. Garlichs, St. Joseph, Mo., at 
the other. 

The luncheon will begin at 12:15 p.m, 
and at 1:30 Chairman Menn will con- 
vene the meeting of the whole, at which 
time Chairman Stults will deliver the 
report of the finance committee, and 
appointment of the resolutions and 
nominating committees will be made. 


Foreman, 





Ontario Reports on Agents’ 
Overdue Unpaid Balances 


The Canadian Province of Ontario re- 
ports that as of June 30 local agents’ 
and brokers’ balances more than ninety 
days overdue amounted to $302,500 com- 
pared with $359,600 on March 31 this 
year and $289,300 on June 30, 1937, Dur- 
ing the last year the highest figure 
reached was $412,000 on September 30, 
1937. Commenting upon these figures 
Insurance Superintendent Hartley D. 
McNairn says: 

“T am pleased that this report shows 
considerable improvement in the matter 
of outstanding balances when compared 
with the previous one. Comparing the 
amounts shown as more than ninety 
days overdue as of June 30 with the 
amounts shown as outstanding at March 
31 we find a decrease of $57,205 and 
comparing the figure with that for June 
30, 1937, there is a slight increase shown 
of $13,250. Upon the whole the report 
is a satisfactory one and it is to be 
hoped that with the use of the new 
forms, which may be made available 
ior the filing of the next quarterly re- 
turns, there will be no reason for com- 
plaint as to the manner of filing the 
returns. With respect to the amounts 
outstanding, we expect that considerable 
improvement will be shown.” 





Jas. P. Lavelle, Well Known 
Scranton, Pa., Agent, Dies 


James P. Lavelle, head of the Fitz- 
simmons Insurance Agency of Scranton, 
Pa., and a former president of the Penn- 
sylvania Association of Insurance Agents, 
died at Clifton Springs Sanitarium and 
Clinic last Saturday morning. He was 
also an officer of the C. G. Boland Co. 
Retaining his interest in agents’ associa- 
tion affairs, Mr. Lavelle was a member 
of the Pennsylvania Association’s past 
presidents’ council at the time of his 
death. Funeral services were held Tues- 
day morning from his late residence. 

30rn in Scranton on December 7, 


1887, Mr. Lavelle entered insurance in 
1903 following graduation from high 
school. He was with the Underwriters 


Association of the Middle Department 
for several years, managing northeast- 
ern Pennsylvania from 1912 to 1917. 
During the World War he served in the 
aviation division and later as a lieuten- 
ant in the War Risk Department. Upon 
his discharge he became a fire insurance 
fieldman in Pennsylvania for a_ short 
while but in 1920 joined the Fitzsimmons 
Insurance Agency, Later he became the 
owner of that office. 

Mr. Lavelle was also a former presi- 
dent of the Lackawanna Valley Insur- 
ance Agents Association, a director in 
the Scranton National Bank and a mem- 
ber of several organizations and clubs. 
He is survived by his widow, a daughter 
and two brothers. 





R. B. McFALLS & SON TO MOVE 
R. B. McFalls & Son, Inc, well known 
metropolitan, general and New York 
suburban agency office located at 12 
Gold Street, New York City, is plan- 
ning to move about September to 
ground floor space at 81 John Street. 
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Minimum Age of Producers 
Rests With Commissioner 


Insurance Commissioner John C. 
Blackall of Connecticut recently asked 
the attorney general of that state wheth- 
er the Insurance Department has au- 
thority to issue an agent’s license to any 
citizen of Connecticut who has not yet 
reached his majority. To this inquiry 
Deputy Attorney General Dennis P 
O'Connor has replied that an examina- 
tion of the statutes does not disclose 
that cither an agent or a solicitor shall 
obtain his majority before entering em- 
ployment. The statute places the duty 
upon the commissioner to determine the 
qualifications of the applicant. 

“It is, therefore, my opinion,” writes 
Mr. O'Connor, “that it is for the com- 
missioner to determine whether or not 
the duties of an agent or a solicitor are 
such that it would require that the per- 
son had reached his majority. The dis- 
cvetion rests entirely with the commis- 
sioner.” 


CEORGE P. RICE DEAD AT 88 

George P. Rice, 88, retired insurance 
broker, died last week at his home in 
Paterson, N. J. He was a resident ot 
Rutherford from 1870 to 1892 and clerk 
of Rutherford when it was part of 
Union Township. He was a_ charter 
member of Union Truck and Bucket Co. 
No. 1. Later he went into the insur- 
ance brokerage business in New York 
City where he remained until his re- 
tirement in 1924, moving then to Pater- 
son. He leaves a daughter and three 
sons. 


N. J. SPECIALS MEETING 

Inasmuch as the regular meeting date 
for September for the New Jersey Spe- 
cial Agents Association falls on Labor 
Day, which would necessitate postpone- 
ment to September 12, it has been de- 
cided to forego the September meeting 
in deference to the annual meeting 0 


the New Jersey agents’ association, 
which will be held on September 15-16 
at Asbury Park. The special agents 


plan informal meetings there. 

RIKER WITH PUBLIC AGENCY 
C. Edwin Riker has joined the Public 
Agency Corp. 51 East Forty- second 
Street, New York City, as manager of 
the office. He has been manager of 
the inland marine department of the 
Hogan Agency and for years was asso 
ciated with the Insurance Co, of North 
rose Mg The Public Agency specializes 
in marine and automobile lines. The 
officers are Harry G. Pates and John 
F. Lane. 
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Local Agency Service and The 


HOME Insurance Company Are 
Synonymous and Inseparable 


The Home Insurance Company has always believed 
that a large and capable local agency organization is 
vitally necessary in order to render the best service 


to its policyholders. 


The Home has always been known as an agency 
company, and is always ready to assist its agents in 


the development of new lines. 


“For Safety Specify Stock Fire Insurance” 





THE HOME 


INSURANCE COMPANY 


NEW YORK 


FIRE, AUTOMOBILE, MARINE And Alllied Lines of Insurance 





Strength «» Reputation «» Service 
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nowadays, know how to 


They do not, 


spell ordinary words in menus, 


Invari- 


ably “lentil” soup is spelled “lentel” 
soup, and [ have wearied of correcting 
bills-of-fare for head waitresses and 
chefs 

* * * 


Water as a Fuel for Fires 


In watching fires that attain high heat 
being managed by fire departments fot 
years, | have often thought that a huge 
volume of water added to the flames 
added to streneth of fire instead of ex- 
tinguishing it. When water strikes the 
great heat cf large flames, it seems to 
me that the water is immediately vapor 
ized before penetrating. This decom- 
poses the water imto oxygen ancl 
hydrogen and the oxygen so released 
adds to the life of the fire. It may be 
a fool theory, but I have often noticed 
in bie fires that the moment more water 
was turned on, the flames seemed to roar 
higher, fanned as it seemed to me by 
more oxygen. The Bunsen burner acts 
on that principle. 

* * 


Depressions Won’t Bother Him 


I was recently told of a boy who 
raised a certain kind of beetle on the 
extinction of which as a pest, a reward 
had been placed. First he caught a lot 
and what he received seemed to be such 
easy money, that he began to raise them 
for the bonus. That boy certainly had 
a fertile mind 

* * * 
1797 Statements on U. S. Cities 

I nave an old geogr* phical dictionary in 
my collection published in London in 
1797 and which belonged to my great- 
grandfather, who was secretary of State 
in the Danish court. It is 141 years old, 
and quite interesting. For instance, un 
der York, New, I find the following: 

A city in the U. S., capital of state, 
same name. It is situated on the S.W. 
of an island, at the confluence of Hud- 
son and East Rivers, and is four miles 
in circumference (sic). . York Island 
is fifteen miles in length, but hardly one 
in breadth. .. . There is no basin or bay 
for the reception of ships, but the roads 
where they lie in East River, is defended 
from violence of the sea by some islands 
which interlock with each other, so that 
except that of Rhode Island, the harbor 
of New York, which admits ships of 
any burden, is the best in the U. S 
The number of inhabitants in 1786 wa- 
23,614 

\lso Washington, a city of North 
America, now building for the metro- 
polis of the U. S. The plan was formed 
by Major L’Enfant, and the founding 

. upon such liberal plan will by future 
generations be considered as a_ high 
proof of the wisdom of the first Presi- 
dent 

The Tyber (sic), which is the princi- 
pal stream that passes through the city, 
is to be collected in a grand reservoir, 
beside the capitol, whence it will be 
carried in pipes to different parts of 
the city, while its surplus water will 
fall down in beautiful cascades, through 
the public gardens W. of the capitol. 
(This plan seems to have been aban- 
doned, unless the present tidal basin is 
an echo of it—E, H. H.) 

Albany, city in the state of N. Y. It 
contains 600 houses and 4,000 inhabitants. 
Adventurers are attracted there by the 
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By E. H. HORNBOSTEL, 

New York State Agent, Firemen’s of N. J. | 

, a 

advantage for trade which this place 


affords, it being situate on one of the 
finest rivers of the world and the store- 
house of the trade from Canada and the 
Lakes. 
Brooklyn isn’t mentioned at all, though 
Flatbush existed from 1630. 
x * ok 


Old Log Boom 
In the same package with this old 
book I have a piece of the log-boom 
that was run across Lake Champlain 
from Fort Ticonderoga in English and 
\imerican periods about 1776, which is 
1$6 years old. 


* * * 
Asset Feature of Bad Debts 
The only good feature about bad 


debts, contradictory as it may seem, is 
that they can be deducted in your in- 
come tax return, if proved. That’s about 
all that’s good about them. 
* * * 
That American Wealth 

\ head waitress told me the follow- 
ing good story: A foreigner, recently 
arrived, who had been told that you 
could find gold on the streets of Amer- 
ica (which was actually believed fo-- 
merly) went to a restaurant at the water 
front and sat down at a table that 
just had been vacated by five guests, 
exch of whom had left a liberal tip for 
the waitress to pick up when she got 
around to it. He expected to find gold 
in the streets, but did not expect to 
find money lying around on tables f>r 
him to pick up. He pocketed it until 
waitress came around and not findire 
any tips, commenced to voice her senti- 
ments in no uncertain terms, whereupon 
the foreigner gave her the money with 
the explanation outlined. 


RAINE ST. PAUL SPECIAL 
The St. Paul Fire & Marine an- 
nounced this week the appointment of 
Holmes B. Raine as a special agent 
connected with the Indiana state agency 
at Indianapolis. Since 1923 Mr. Raine 
has been associated with the American 
Surety and most recently has been in 
charge of production work for that com- 

pany in Indiana outside Indianapolis. 
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New Book on Principles of N, Y. 
Standard Fire Policy by Goldin 


A new book designed to give in un- 
derstandable language a complete in- 
terpretation of the New York standard 
fire contract in its broadest aspect is 
“Principles of the New York Standard 
Fire Insurance,” written by A. J. Goldin, 
member of the Philadelphia bar, and 
published by Insurance Publishers, 136 
South Fourth Street, Philadelphia. This 
book, which has just come off press, 
contains 320 pages and sells for $3 a 
copy. Special prices prevail for quan 
tity purchases. 

Mr, Goldin, following long study, has 
written of what the policy does and 
does not cover according to reported 
decisions. The volume aims to provide 
a fundamental understanding of the 
provisions of the policy and mentions 
the existing statutory and case law in- 
terpreting the different lines and clauses 
of the policy. Reference is made to 
more than 1,400 cases. 

The insurable interests of mortgagors 
and mortgagees have been tested in 
many court cases and what Mr. Goldin 
says on this particular subject, with ci- 
tations omitted, is of value: 

Mortgagor and Mortgagee 


Mortgagors and mortgagees have in- 
dependent insurable interests in the 
mortgaged — property. 30th = interests 
may ke covered in one or in separate 
policies of insurance at the same or at 
different times. The mortgagor may in- 
sure to the full value of the premises 
before a mortgage is created or even 
afterward, since he is obligated to pay 
the mortgaged debt after a loss. 

The insurable interest of a mortgagee 
is of course limited by the amount of 
the mortgage debt. It will cover ad- 
vancements or loans made after the 
mortgage is created and the policy is 
issued. 

The owner of an equity of redemption 


Dunstall General Manager 
Of Scottish Insurance Corp. 


Scottish 
Corp., having received from Arthur J. 
Queen, F.CI.I., general manager and 
secretary, intimation of his wish to re- 
tire at an early date, announce that they 
have accepted his resignation with re- 
eret. 

To succeed him they have appointed 
W. L. P. Dunstall, F.C.L.1., to be general 
manager and John Gower, former assist- 
ant secretary, to be sccretary. Mr. 
Dunstall is at present home fire super- 
intendent of the Cornhill Insurance Co. 
He was previously for some years with 
the Ocean Accident & Guarantee and 
the London & Lancashire. 


Directors of the Insurance 


Mortgagee Bound by Repair Clause 


The Pennsylvania Superior Court, Ab- 
betsford Building & Loan Association v. 
William Penn Fire, 197 Atl. 504, in an 
action by a mortgagee on a morigage 
clause attached to fire policies, holds 
that a policy provision giving the in- 
surer the option to repair, rebuild or 
replace property lost or damaged, was 
applicable to the mortgage clause at- 
tached to fire policies and to the mort- 
gagee’s interest in the policies and was 
binding on the mortgagee so that there 
was no loss to the mortgagee in the 
sense of right to money damages when, 
in accordance with the terms of the poli- 
cies, the insurance company elected to 
and did replace destroyed materials and 
restored the damaged building. 

Had the insured procured a separate 
policy, insuring its own interest as mort- 
gagee, the standard form of policy so 
issued would have necessarily contained 
the provision permitting the company to 
elect to repair, rebuild or replace the 


property lost or damaged. Clearly, the 
court said, in that event the option in 
the policy to repair, ete. would have 
been applicable to the mortgagee’s in- 
terest. This option is for the benefit 
and protection of the company. By the 
repair and restoration the mortgagee’s 
interest was properly protected. 
Another insurance company had a fire 
policy on the property with the mort- 
gagor owner. Both insurers prorated the 
loss between them. This, it was held, 
they had a right to do. It was a volun- 
tary arrangement. The William Penn 
gave notice to the mortgagee of the ex- 
ercise of its option to repair; it con- 
tracted for the repairs; the property lost 
or damaged was thereby completely re- 
stored. Its obligation to the mortgagee 
was fulfilled, If another insurance com- 
pany voluntarily contributed to the mort- 
gagee toward the cost of such repairs, 
the mortgagee had no cause to complain. 
Judgment for defendant was affirmed. 


has an insurable interest, whether he js 
personally liable for the mortgage debt 
or not, without regard to the value oj 
the equity of redemption at the time of 
the sale. The insurable interest in the 
mortgagor continues after the mortgage 
foreclosure and during the redemption 
period. 

If a fire occurs after foreclosure pro- 
ceedings covering the mortgaged prem- 
ises have been completed, but befor, 
the deed has been delivered, it has been 
held that no sale or alienation has taken 
place, and the original owner has an in- 
surable interest in the property at. the 
time of the fire. In the event that a 
foreclosure sale is vacated for irregy- 
larities, and the order for confirmation 
is set aside, the insurable interest of the 
mortgagor remains and_ continues as 
though no sale had been attempted, 

The mortgagor of personal property 
has an insurable interest in it. ; 

If the mortgagee requires that the 
mortgagor shall insure for the benefit 
of the mortgagee, the mortgagee may 
still insure independently for his own 
benefit. The insurable interest of the 
mortgagee, is measured by the value of 
the mortgage and it extends only to the 
amount of the debt, providing that it 
does not exceed the value of the mort- 
gazed property. 

An assignee of the mortgagee has an 
insurable interest in’ the mortgaged 
premises. 

One who has conveyed property in- 
tending that the deed shall be consid- 
ered and held as collateral for a loan 
may still insure the -property as owner 
of it, and recover on a loss, providing 
that it can be proved that the deed is 
in the nature of a mortgage. 

The fact that the mortgagee has other 
securities for the mortgage loan, will 
not affect his insurable interest in the 
mortgaged premises. 


Cullen and Schauffler To 
Address Ohio Local Agents 


Vincent Cullen, president of the Na- 
tional Surety, and H. K. Schauffler, as- 
sistant general manager of the National 
Board of Fire Underwriters, have been 
added to the list of speakers for the 
annual convention of the Ohio Asso- 
ciation of Insurance Agents to be held in 
Akron, October 17-19. Others on the 
program are R. L. Bowen, Ohio super- 
intendent of insurance; Raymond 
Rhoads, assistant superintendent; War- 
den L. U. Jeffries, of the Ohio depart- 
ment; Allan I. Wolff, Chicago, past 
president of the National Association; 
C. J. Fitzpatrick, Baltimore, secretary 
U. S. F. & G.; Grant Bulkley, Chicago, 
secretary Springfield Fire and Marine; 
Mayor James Garfield Stewart, Cincin- 
nati, the banquet speaker: D. C Smith, 
Chicago, America Fore. TP. W. Tribolet 
Bellevue, will preside at the rural agents’ 
conference. 


Ask Non-Stock Insurers To 
Have Daily Reports Audited 


The Kentucky Insurance Department, 
Frankfort, Ky., has sent out a_ letter 
to mutuals and reciprocals operating 1 
Kentucky suggesting that their daily re- 
ports be audited by an actuarial auditing 
bureau. The indications are that if the 
mutuals and reciprocals do not fall into 
line with the suggestion, there will be 
a ruling forcing all daily reports to be 
audited, the same as daily reports of 
stock fire companies. 

Local agents of stock companies at 
Louisville and over the state have bee? 
favoring such a program for a long time 
as a method of preventing mutuals and 
reciprocals using Actuarial Bureau rates 
merely as a guide for making their own 
rates, and cutting the tar out of them 
through various methods. 
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Public Adjusters Held Independent 
Contractors, Not Assured’s Agents 


Two actions were brought upon two 
insurance policies, one covering loss of 
property by riot, civil commotion or ex- 
plosion, issued by the Hartford Fire te 
the plaintiff, Palace Cafe, the other loss 
of use and occupancy, occasioned by riot, 
civil commotion and explosion, issued by 
the National Security Fire. The fact 
that the premises had been wrecked by 
explosion was undisputed. 


an ; 
judgments for the 


On appeal from 
plaintiff in the Federal District Court 
for northern Indiana the defendants 
claimed there was no substantial evi- 
dence to support the verdicts; the ad- 
mission of improper evidence for plain- 
tif and the wrongful exclusion of evi- 
dence offered for the defendants, and 
the undue limitation by the trial court 
of the cross-examination of plaintiff's 
witnesses. ce 

Each policy contained a provision re- 
quiring the insured to _submit to an 
examination. The plaintiff employed a 
firm of insurance adjusters to prepare 
its proof of loss and to adjust the claims, 
if possible. The firm designated one of 
its employes to do this. The defendants 
contended this employe was the plain- 
tif’s authorized agent and its failure 
to comply with their demand to pro- 
duce him for examination was a viola- 
tion of the provisions of the policies, 


Status of Public Adjuster 


The Seventh Circuit Court of Appeals 
held, Palace Cafe v. Hartford Fire, 97 
F. 2d. 766, that, under the facts stated, 
the insurance adjustment firm was an 
independent contractor, and that its em- 
ployve was not an officer or employe 
of the plaintiff. There was no evidence 
that the plaintiff reserved any right to 
control the activity of the adjustment 
firm or any detail of performance of 
any of its contracted duties. The poli- 
cies provided for examination of the in- 
sured. That, it was held, included only 
its corporate agents, not an independent 
contractor or attorney. 

As to whether disputed evidence re- 
garding non-production of any of the 
plaintiff's records was sufficient to con- 
stitute a breach of the policies, the court 
held the question to be one of fact for 
the jury 

The defendants asserted that the evi- 
dence disclosed fraudulent accounts, 
fraudulent concealment and false swear- 
ing by plaintiff, its officers, agents and 
representatives, knowingly and_ willfully 
committed, in violation of the policies’ 
provisions forbidding such. It was held 
that mere exaggeration of the amount 
of loss in the proof of loss was not a 
fraud unless made willfully with intention 
to mislead the insurer. Such question 
of willfulness was held for the jury. And 
for the same reason, a wrongful in- 
clusion of an article as destroyed, in 
the absence of proof that it was will- 
fully and intentionally made, would not, 
it was held, amount to fraud in the 
proof of loss as a matter of law. 

A controverted question during the 
trial was as to whether certain improve- 
ments and betterments became a part of 
the real estate or remained personal 
Property of the tenant. Defendants con 
tended that various items were fixtures 
attached to and a part of the real estate, 
the chief item being certain wainscoting 
Various witnesses testified, and the court 


PREVENTING KITCHEN FIRES 
The Newark, N, J., Safety Council is 
urging home owners to install fire ex- 
tinguishers in or near the kitchens of 
their homes. Most fires occur while 
housewives are cooking, the council says. 
{ is also recommended that motorists 
bile fire extinguishers in their automo- 
Hes, 


held the jury had a right to believe that 
the wainscoting could be removed with- 
out injuring the building and never lost 
its character as chattel property. 

Various other contentions were pre- 
sented, but the court decided it had no 
right to substitute its judgment for that 
of the jury. The judgments were there- 
fore affirmed. 


H. F. Dick General Agent 
For London & Lancashire 


Gilbert Kingan, manager of the Lon- 
don & Lancashire group of companies, 
has announced the appointment of Hugh 
KF. Dick as general agent for the entire 
group in South Carolina, and the Stand- 
ard Marine in North Carolina. Mr; Dick 
is a native of South Carolina and is 
well known in that territory. His early 
experience was with the Georgia In- 
spection & Rating Bureau at Atlanta 
and for the past thirteen years has 


served as special agent for the Commer- 
cial Union group in North Carolina and 
South Carolina. The headquarters of 
the general agency will be located at 
614-615 Commercial National Bank Build- 
ing, Charlotte, N. C. 


WITH HALL, MURPHY & CO. 
M. Bradley Williams has been ap 
pointed to the staff of Hall, Murphy & 
Co., average adjusters and insurance 
brokers at Portland, Ore., and will man 
age the Portland fire and casualty de 
partment He has been in insurance 
since 1923 


In 1860 Atlantic Helped Organize 
the Coast Wrecking Company 


“Property in Distress” 


Realizing the need for a well-equipped wreck- 
ing and salvage organization, Atlantic united 
with other underwriters in 1860 to finance the 
Coast Wrecking Company. This Company 
rendered assistance to marine property in dis- 
tress along the Atlantic Coast from Halifax 
to Key West. « Many Atlantic officers and 
employees were included among its officers 
and trustees. In 1880 the Coast Wrecking 
Company sold its equipment to Captain Israel 
J. Merritt, its general agent, who founded the 
wrecking organization which today bears his 
name. 


PSithuutte Mave the 
following policies: 


FIRE © © AUTOMOBILE 
YACHT +* REGISTERED MAIL 
JEWELRY-FUR + MARINE 
OTHER PERSONAL PROPERTY 
DOMESTIC TRANSPORTATION 
COMMERCIAL FLOATERS 





ONSTANTLY alert to the welfare of American shipping, Atlantic 
in 1860, helped organize the Coast Wrecking Company, to 


supply prompt aid to marine property in distress. 


Such attention to the interests of its policyholders has made Atlantic 


an outstanding company in the marine insurance field, and is today 
available to owners of practically all types of property. 


Yacht owners find that Atlantic, with nearly 100 years’ experienct 
with the sea and ships, understands the requirements of ideal yacht 
insurance. We invite you to talk with your own insurance broker 


about an Atlantic yacht policy for your boat. 


A NON-ASSESSABLE 
PROFIT PARTICIPATING 
LEGAL RESERVE 
INSURANCE COMPANY 








Baltimore * Boston * 


MUTUAL INSURANCE 
Atlantic Building: 49 Wall Street, New York 


Chicago °* 


Ic 


CO. 


Chartered 1842 


Cleveland * Newark * Philadelphia 
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National Board 
(Continued from Page 1) 


as “The Voice of Queens: Home of the 
World’s Fair,” is located in the popula- 
tion center of more than 7,000,000 peo- 
ple within the confines of Greater New 
York and in addition its coverage ex 
tends to all of Long Island and _ parts 
of Connecticut, Pennsylvania and New 
Jersey—a territory in which a large va 
riety of people and property abounds 


If programs originating in the studios 
of WWRL are well received there is 
every reason to belicve they 


would be 


Blackstone Studios 
\. WILBUR NELSON 


successful also if broadcast over local 
radio stations in other sections of th 
United States. 


Past Experience Satisfactory 


“Last October when the Nationa! 
3oard was featured in the Postal Telc 
graph Co. ‘Forward America’ series, the 
radio audience expressed its interest to 
the extent of requesting 10,000 copies 
of the leaflet, ‘Your Life, Your Property,’ 
which was offered by the Postal through 


the courtesy of the National Board,” 
says Mr. Nelson. “Similar literature 


also will be made available to listeners 
over Station WWRL. 

“Among other broadcasts that have 
proved successful is that of “The Old 
Fire Chief,’ which has run for several 
months in Hartford, Conn., under the 
direction of John Ashmead, advertising 
manager of the Phoenix Insurance Co. 
The Travelers also reports definite in- 
terest in fire prevention messages broad- 
cast over its own station and many 
agents using material prepared by the 
National Board public relations depart- 
ment have written in to tell of its ef 
fectiveness and the interest of listeners 
in their community. 

“We believe the possibilities of sound 
public education by this means are tre 
mendous.” 


HONOR CRUM & FORSTER ADS 


Selected as One of Three Outstanding 
Examples of Good Magazine Ad- 
vertising by Association 
Advertising campaigns for Crum & 
Forster; Aluminum Company of America; 
WOR (Mutual Broadcasting) wer: 
selected for display as the three out- 
standing examples of good magazine 
advertising when the International As 
sociation of Printing House Craftsmen 
held their annual convention at the Hotei 

Statler in Boston August 15 to 17 

The Crum & Forster campaign is 
unique in the insurance advertising field 
It was the only trade paper campaign 
selected for distinction Its form has 
been f exceptional character and 
wherever it has been displayed, maga- 
zines and other exhibitors have requested 
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Special Cotton Endorsement to 
Protect Interests of the C, C. C, 


Consistent with the desire of the Com 
modity Credit Corporation to protect its 
interests under all policies covering cot 
ton for which insurance warehouse. re- 
issued, J. H. Doyle, 
general counsel of the National Boaril 
of Fire Underwriters recommends that 
in order to avoid the rewriting of poli- 
cies, or attaching such an endorsement 
to those heretofore issued, fire insur- 
ance companies file with the C. C. C. in 
Washington the following special cotton 
agreement under which the compan‘es 
agree that all occurrin’ after 
July 31, 1938, shall be construed in ac 
cordance with the quoted special cotton 
endorsement: 


ceipts have been 


losses, 


“On all losses occuring subsequent to the 
3ist day of July, 1938, under policies of in 
surance issued by the undersigned company 
or companies, covering cotton for which insur 
ance warehouse receipts have heen issued, such 
policies shall he construed as though thev con 
tained or had attached an endorsement reading 
as follows 

“If this policy be issued to a warehouseman, 
or other bailee, insuring the cotton of others 
in the custody of such warehouseman, or other 
hailee, for which Insured Warehouse Receipts 
have been issued prior to loss, then it is 
agreed that. notwithstand any provisions of this 
rolicy to the contrary, no act or omission of 
the warehouseman, or other bailee. shall in 
validate this policy in so far as the interest 
of the owner of such cotton. or the holder 
of such insured Warehouse Receipts, is cor 
cerned, but such acts or omissions of such 
warehouseman, or bailee, shall he effective only 
to the extent of the interest of the warehouse 
man, or other bailee All other terms and con 
ditions of this policy not in conflict with the 


PEARL ASSETS INCREASE 


Gross and Net Premiums for First Six 
Months Show Small Decline; 
Loss Ratio Is 44% 

The United States branch of the Peart 
of London reports assets of $18,924,605 
as of June 30 this year. This represents 
a gain of more than $1,500,000 over De- 
cember 31 last, most of the increase 
bene accounted for by a transfer of 
funds from London to this country in 
May. The surplus to policyholders totals 
$1,746.367. Included among liabilities are 
the following: unearned premium re- 
serve, $9,375,919; losses in process of 
adjustment, $733,318; contingency re- 
serve, $411,652, and unearned premiums 
and losses recoverable on reinsurance 
in companies not admitted to New York 

State, $3,283,608. 

Gross premium writings durine the 
first half vear declined to $9,802,615 com- 
pared with $10,147,966 for the first half 
of 1937. Net premiums were reduced 
to $3,797,358 for the 1938 half against 
$4.391,064 for the 1937 half-year. Its 
ratio of incurred to premiums 
earned was 44% and its expense ratio 
51.7% for the 1938 half 

The London home office statement of 
December 31, 1937, shows that the Peari 
has total assets of $544,945,572, capital 
of $7.500.000 and net surplus of $86,- 
880,212. The company writes all lines of 
Great Britain, including 


losses 


insurance in 
life 


permission to reproduce one or more ex- 
amples. 

Most of the work displayed in_ the 
ballroom foyer of the Statler, consisted 
of brochures and booklets of every 
description. Specimens were on exhibit 
from France, Germany, Italy, Belgium, 


Holland, Norway, Sweden, Denmark, 
Japan, Canada, Switzerland, Finland, 
Poland, Czechoslovakia, Austria, Hun 


gary and many South American coun 
tries. 

The Crum & Forster 
handled by Raymond D 
Cowen & Dengler, Inc 


account 1s 
Parker of 


L. E. Kietzman, assistant secretary of 
the American of Newark, yesterday cel- 
ebrated his fifteenth anniversary with 
the company. 


provisions of this endorsement, are continued 
in full force and effect.” 

Explaining why this endorsement has 
been devised Mr. Doyle says in a 
bulletin: 

“In the first cotton loan program, the cor 
poration, as holder or pledgee of the cotton 
under the loan, secured insurance covering fire, 
lightning and other hazards in the various 
warehouses from marine companies. Under the 
terms of this insurance no act or neglect, 
oversight or fraud of the warehouseman af 
fected the rights of the Commodity Credit Cor 
oration and the owners of the cotton to recover 


from marine companies the value of the cotton 
at the time of loss. 

“Subsequently the Corporation required all 
authorized warehouses storing Government loan 
cotton to procure insurance in companies li 
censed to do business in the state where the 
cotton was stored in an amount sufficient to 
cover such cotton to its market value against 
the hazard of fire and lightning, and to keep 
such insurance in solvent companies so long 
as such cotton served as security for Govern 
ment loans. 

“The greater part of all cotton loan notes 
come into the possession of the Commodity 
Credit Corporation, and the insurance is written 
for purposes of convenience in the name of 
the warehouseman for the benefit of persons 
and firms holding the receipts or tickets. 

“Recently, in an opinion handed down by 
the United States Circuit Court of Anneals 
for the Fifth District, an assured was denied 
the right of recovery for the benefit of the 
Commodity Credit Corporation, because the ware 
houseman had not kept in writing a record of 
the actual class or grade and staple of the 
cotton destroyed. This matter was presented 
to the Board of Insurance Commissioners of the 
State of Texas. which has approved the modi 
fied form outlined in the suggested agreement 
attached This form likewise has the approval 
of the South Eastern Underwriters Associa- 
tion and doubtless will be adonted by a ma 
jority of companies operating in cotton pro 
ducing states.” 


W. H. Bennett Talk 
(Continued from Page 19) 
selling insurance, sometimes on a whole- 
sale basis, sometimes as a matter of 
convenience, and sometimes as the result 

of high-pressure salesmanship. 

“Tt would be unfair to catalogue ail 
such movements as running contrary to 
the public interest. It must be conceded 
and freely granted that any stable op- 
eration which is in the public interest 
cannot be opposed on the ground of run- 
ning counter to the selfish desire of 
some individual. However, we have long 
held to the theory that any practice 
which denies the public the service of a 
local agent in the territory where the 
property is situated, is not in the public 
interest; that the property owner pays 
in his premium for such a service; that 
he is entitled to have it and ought to 
receive it. This is not saying that such 
a service cannot be rendered by one 
who is equipped for it, beyond the con- 
fines of his own office, but it does mean 
that where such a service is not being 
rendered, the assured is denied an ad- 
vantage he ought to have. 

“Over the years, the agents of the 
country, through hard an constructive 
work, have built up for themselves a 
sound investment in the agency busi- 
ness. To maintain that investment is 
now the task before the leaders in our 
ranks. Losing these investments can 
come about easily through inattention. 
Preserving them is an heroic task re- 
quiring strong minds, true faith and will- 
ing hands. Agents must not expect to 
have their business saved for them by 
others. In this day of strong individual- 
ism, the race is still to the swift, to 
those who are undismayed by tempo- 
rary set-backs or by the desire of others 
who may be trying to hurdle the 
system.” 


NATIONAL UNION STATE AGENT 

The National Union Fire of Pittsburgh 
has appointed Robert W. Martin as state 
agent for Delaware, Maryland and the 
District of Columbia, with headquarters 
in the Chamber of Commerce Building, 
Baltimore. He entered insurance in 1920, 
serving in various fields in the East as 
special agent for automobile, marine and 
fire business. For the last six years he 
has supervised business in Maryland and 
Delaware. 
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Wanted—Informed Insurance Buyers 


Purchasers Should Fully Analyze Own Requirements and Set 
Up Program in Cooperation With Competent 
Local Producer 


By L. E. Kietzman, 


Assistant Secretary, American Insurance Co. 


From the earliest recorded commercial 
history, insurance has been an indispen- 
sable accessory of trade. The complexi- 
ties of the twentieth century have made 
it an even more important tool in sta- 
bilizing credit and in safeguarding use- 
ful assets. Its benefits are extended im- 
partially to the small property owner 
and the large corporation. 

Modern salesmanship, we all know, has 
been an important factor in our tremen- 
dous industrial development. When the 
seller changed his attitude from “Let 
the buyer beware” to “Let the buyer 
be informed,” a new confidence was cre- 
ated. Today, the sales curve of each 
commodity or service is determined 
largely by the buyer’s knowledge of 
that product. Therefore, the more you 
know about insurance, the better for 
me, 


Needs Must Be Predetermined 


Recently a prominent attorney face- 
tiously defined the ideal client as “a per- 
son of unlimited resources who is thor- 
oughly scared.” If you are motivated by 
fear in buying insurance, you are not 
likely to buy wisely. On the other hand, 
those courageous souls who carry no in- 
surance lull themselves into a false sense 
of security, which often leaves them on 
the end of a limb. Your insurance pur- 
chases should be dictated by premedi- 
tated caution. Your income and assets 
are subject to loss by a variety of perils. 
Some of these perils are remote, others 
occur frequently. Some hazards might 
involve you in a large loss, while the 
effect of others would be nominal. This 
sort of an approach is more likely to 
give you a well balanced insurance pro- 
gram, because your first consideration 
is to protect yourself against the possi- 
bility of large losses from any cause. 
Insurance is one of those things which 
must be bought before you actually need 
it. Therefore, your needs must be pre- 
determined. 

The most important requirement of 
the indemnity you buy, of course, is 
security. You want to feel certain that 
your insurance company is able to pay 
if misfortune strikes. If you want real 
security in your insurance, beware of 
acut rate price tag. No matter what 
business you are engaged in, there is a 
competitor who undersells you, Insur- 
ance is no exception to this rule. The 
salesman selling “at cost” or “cut rate” 
indemnity will offer many plausible rea- 
sons to explain why it is just as good 
as standard protection. 

Approximately 85% of all property 
damage insurance in this country is 
written by capitalized stock insurance 
companies. Most of these companies 
have been actively engaged in this busi 
ness for several generations. Their ac- 
cumulated experience has enabled them 
to accurately determine costs over a 
Period of years. Country-wide losses 
vary considerably from one year to an- 
other. The adequate reserves of old line 
Stock companies are the safety factor 
which has enabled them to successfully 
encounter recurring conflagrations and 
economic depressions. That is why they 
can offer you security at an accurately 
predetermined standard price. It is sig- 
nificant to point out that the non-stock 
‘ompany invariably uses the stock com- 
Pany rate as a basis for its quotation. 

Trend of Insurance Costs 

As a buyer, you have a right to in- 
“quire into the trend of insurance costs. 
Every business is charged with a re- 
sponsibility to the public to improve 
the quality of its product and, at the 


same time, pass on to the buyer, or 
consumer, the benefits of reduced costs 
realized from improved operating meth- 
ods 

The stock insurance industry has been 
a leader in beth the loss prevention and 
s°’fety movement. Through the National 
Board of Fire Underwriters and the Na- 
tonal Bureau of Casualty & Surety Un- 
derwriters, it has consistently performed 





Addresses Kiwanians 
L. E. Kietzman, assistant secretary 
of the American of Newark, pre- 
| sented this well considered picture of 
the part played by stock insurance in 


the protection of property owners 
when addressing the Kiwanis Club 
of Hoboken, N. J., last Thursday. 


What he had to say is of particular 
advantage to agents and brokers in 








mecting some of their competitive 
problems. 
a noteworthy public service. Model 


building laws have been promoted to 
improve ——— particularly in our 
congested districts, The arsonist is be- 
ing prosecuted and weeded out. Im- 
proved fire-fighting facilities are encour- 
aged by grading this equipment for each 
city. The well known activities of Un- 
derwriters’ Laboratories are constantly 
improving standards for hazardous de- 
vices of all kinds. Street and highway 
safety campaigns have been materially 
aided. These are a few of the many 
activities sponsored by insurance inter- 
ests to save lives and reduce losses 
which, in the final analysis, must deter- 
mine insurance rates. As a result, the 
average cost of fire insurance shows a 
decline of approximately 35% over the 
past twenty-five-year period. During 
this same period the cost of most prod- 
ucts shows a marked increase. 

Recently I found it necessary to in- 
vestigate my company’s fidelity bond 
schedule. At that time my knowledge 
of this subject could be inscribed on a 


American Bar Association 
Insurance Committee Heads 


The insurance law section of the Amer- 
ican Bar Association has announced the 
personnel of its committees for the com- 
ing vear. Included among the chairmen 
are the following: 


Fire insurance law, Thomas Watters, 


JIr.. New York and Washington; auto- 
mobile insurance law, R. G. Rowe, Chi- 
cago; insurance company taxation, E. M. 


marine and inland ma- 


Hall, Hartford; fi- 


Griggs, Chicago; 
rine law. Robert = 
delity and surety law, J. Harry Schisler, 

Baltimore; life insurance law, John F. 
Handy, Springfield, Mass.; lay adjusters, 
E. S. Gambrell. Atlanta: health and ac- 
cident, Victor J. Skutt, Omaha: casualty 
insurance, Hugh D. Combs, Baltimore. 


517 ACENTS IN MICHIGAN ASS’N 

\s a result of intensive field work 
since last Fall, the Michigan Association 
of Insurance Agents has reached a new 
all-time membership peak and has un- 


doubtedly advanced in rank among the 
states in the number of its National 
Association affiliates. During the past 


week it was revealed by Waldo O. Hii- 
debrand, association secretary, the memi- 
bership attained a total of 517 which is 
ten higher than any previous member- 
ship total in the organization’s history. 


‘phoned an_ insurance 
I flooded him 


answers 


thumb -nail I 
agent for an interview. 
with questions. I studied his 
and asked some more questions. Finally 
I learned enough about fidelity bonds 
to make an intelligent decision in re- 
vising our forms, 

Cooperation With Local Agent 

Stock insurance is sold through local 
agents in every community, They are 
equipped to assist you in obtaining a 
liberal education on any type of insur- 
ance protection, so that you can buy 
wisely. No matter how complex yeu 
problem may seem, your stock company 
representative has at h's command thy 
expert advice which will give you th: 
reht answer. But give him a fair deal 
You have a right to satisfy yourself that 


he is qualified to become you~ insurance 
counsellor; then purchase at least th 
major portion of your insurance fren 
him. Many buyers divide their insur 


reciprocity re sens, among ; 
salesmen. The results are 


ance, for 
half dozen 


usually unsatisfactory to both parties. 
No agent or broker can do justice 
to the buyer who is too busy to gy 


him enough time to thorouchly present 
all of the factors involved in a_ well- 
balanced insurance program. You right- 
fully expect your own salesmen to make 
good use of their time by thoroughly 
covering the necessary ground to p-e- 
sent your product to the buyer. Rec'p- 
rocate by arranging interviews with your 
insurance adviser, which will enable hit 
to have your undivided attention. 

The most satisfactory way to buy in- 
surance is to ask your agent for a de- 
tailed insurance survey and analysis 
This involves considerable time and ef 
fort, but, if you want reliable facts, this 
will be a valuable service. To complete 
such an assignment, vour agent must 
familiarize himself with your business 
operations and acquaint himself with all 
of the hazards with which you are con- 
fronted. Perhaps a lease or contract, 
now resting in your safe, is a potential 
loss possibility. The survey will, in ef 
fect, give you an X-ray picture of your 
insurable needs. Armed with gl at 
mation, your efficient agent will ; for 
all of your insurance policies. The, pro- 
tection afforded will be compared wi ith 
the factual data reveale’ by his diag 
nosis. Rates will be verified and often 
found eligible to reductions by reason 
of improvements or schedule changes. 
The amount of insurance to value may 
be found excessive or woefully inade- 
quate. Frequently, by reason of rate 
credits, your amount of insurance can 
be increased without additional cost by 
attaching a coinsurance clause. Your 
insurables can be protected today against 


Cabell and Ignatius Form 
New Law Firms in New York 


The well known New York insurance 
law firm of Cabell, Ignatius & Lown 
has been dissolved by mutual consent of 
Hartwell Cabeil 
and Milton B. Ignatius. James M. Lown 
is deceased. Mr. Cabell will continue 
at 150 Broadway with William D. Cabell 
under the firm name of Cabell & Cabell. 
Mr. Ignatius, Lauson H. Stone anil 
Joseph S. Catalano, also at 150 Broad- 
way, have formed the law firm of Igna- 
tius & Stone. 


the surviving partners, 


NEWELL BENT DIES AT 65 

Newell Bent, broker and 
sportsman, died Sunday night at the 
Country Club, Brookline, Mass.. where 
he has been making his home. His ack 
was 65. Mr. Bent was president of 
the Eastern Dog Club, former hous: 
committee chairman at the Country 
Club, former polo player and = author 
of books on American polo 

Born at Cambridge, he was the son 
of George Henry Bent and Georgianna 
Hixon Bent. He prepared at Cambridex 
Latin School and was graduated from 
Harvard in 1895. He married the late 
Margaret Stevenson Bent in New York 
in 1904 and they had two children. 


insurance 
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comprehensive perils for less 


than the 

former cost of fire protection alone. 

The complete analysis, with 
mendations, will then be clearly and 
concisely presented to you in a binder 
You can then study it with a minimun 
investment of time. 

Your insurance cy knows that 
vou actually sell yourself; he merely as 
sists vou in obtaining 


recon 


unsellor 


complete informa 


tion so that you can buy intelligently 
Once you have fully analyzed your in 
surance and set up a program, revie' 


it periodically with vour agent or broker 


— e, too, is constantly iny 
its facilities and vou will alwavs want 
maxunum protection at minimus cost 


Fire iensiceaied Week Data 
Now Available on Request 


The National Fire Protection Ass 
ciation announces that Fire Prevention 
Week publications and other material i 


now available to all who plan compre 


hensive local fire prevention campaigns 
during the week of October 9-15. 1 
Alfred Fleming, chairman of the N. F 


P. A. committee on fire prevention and 
clean-up campaign and also head of th 
conservation department of the National 
Board of Fire Une lerwriters, 85 John 
Street, New York City, will 
assist with plans. 

The Fire Prevention Week handbook 
gives suggestions for campaign organi- 
zation observances in the schools. in 
spection blanks, publicity, etc. This 
publication has been widely distributed 
to N. F. P. A. members in 
vears. Those 
may obtain one 
executive 


request 


previous 
who do not have a copy 
without charge f 


n from the 
office at 60 Batte rymarch 


Street, Boston.; prices for — dis 
tribution, 15 cents each, $10 per hundred 
Other items have been pt ae ed espe- 
cially for use in the 1938 campaien: Fire 


Prevention Week poster—“Ts 


Tomorrow ?”; flver—“Stop It!": “Facts 


About Fire”; “Fire Prevention Picture 
Book”; circular describing above and 
other suitable material giving quantit 


prices and information 

The National Board has prepat red a 
Fire Prevention Week sticker for us 
in correspondence, etc. Supplies of thi 
sticker and other material published by 
the National Board may be obtaine 
from them on » sequent. 


about imprinting 


a Ewell, ae 


Appoints Ass’n Committees 
J. Davis Ewell of Richmon 


of the Virginia Association of Insurance 
\gents, announced this week comnittee 
appointments of the organization for the 
ensuing vear: 
Membership, Rieves 
chairman; 


d, pre side nt 


Hodnett, Martinsvill 
Harold E. Shomo, 








P. Gills, Marion; J. B. Morgan, Hamptor 
Fred M. Davis, Lynchburg; D. H. Lees. War 
renton; Robert Easley, Bristol M Ejibrid 
Church, Falls Churcl I. T. Walke, J N 
foll 

Finance, FT W B er, Waynes! ‘ 
man Le Powell, Newport News: B i 
Burroug Norfo W. Du\ Camphe T 
“Conference, T. Davis Ewell. Richmond 


man: Donald C. 
Richmond; 
vert R. 


Hancock and Stuart Rag 


Ro yer Clarke, 
N k 





mh A. Gardner, Appalachi 
Thornton 





chair Culpeper; Tame 
M. To 

Public relations and conservation, Caleh I) 
West. Tr.. Newport News, chairman: Willian 
R. Walker, Richmond; Ernest H. Dickey. Bris 
tol 

Casualty and surety, Robert I. Boswell. Ric! 
mond, chairman; Lewis Madison, Petershur 


W. J. Perry, Jr St 








tor 


in 


CANADIAN LOSSES INCREASE 
Canada up to Augu 
25 of this year exceeded those i the 
corresponding pe riod of 1937 by near 
two millions of dollars, accordi 
estimate of the sen a Times. 1] 

the week ended with August 25 the est 
mated fire loss for Canada was $244,100 
as compared with $216300 in the pre 
vious week and $40,050 for the = sar 

week of a vear ag The cu 


Fire losses in 


total for the vear now stands at $11, 
244,875, compared wit! $9 260,475 a vea 
ago, 
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Expect Early Decision by British 
Government on Land War Risks Plan 


Sir Enoch Hill, 


Society, one of 


president of the Hali- 
Britain’s 
that he 
announcement by the 


fax Building 


iargest property owners, states 


expects an early 
British Government on the 
compensation to property owners suffer- 


question of 
ing loss through air raids and other war 
damage, 

The Association of 
has proposed a plan for 


British Chambers 
of Commerce 


insuring property with government back- 


ing. 

Now that the insurance offices have 
made it clear they cannot handle such 
risks, Sir Enoch believes it would be 


difficult for the government “to withhold 
from the nation this extremely important 
measure of assistance. 

In May, 1937, Viscount Runciman, then 
president of the Board of Trade, stated 
that the government did not propose to 
promote a war risk insurance plan for 
property on land, Later, however, it 
was announced that the question of put- 
ting into operation any plan of compen- 
sation would be “one for the government 
of the day, in the light of circumstances 
at the time.” Consideration would be 
given to preparatory work to facilitate 
the application of a plan. 

May Be General Levy on All Property 

Early this vear Board of Trade ex- 
perts collated statistics which sight 
form the basis of a plan. In March 
these plans were forwarded to the treas- 
ury, where they have since been under 
consideration by a special committee. It 
is understood that among the proposals 
which have received favorable consider- 


ation by the treasury was a general levy 
on all property, based on assessments 
made for income tax on property. 

\ further problem is that if there is 
to be compensation for property, it is 
urged that there should be war pensions 
for civilians deprived of their livelihood 
by injury, or for women widowed by 
air raids 

Recently the board of the Portman 
Building Society passed a_ resolution 
drawing attention to the refusal of in- 
surance companies to cover house prop- 
erties against war risks, and suggested 
the setting up of an insurance fund pro- 
viding against such risks, to which house 
owners could contribute. 

According to Walter Harvey, a mem 
ber of the council of the Building So- 
cieties Association, the risk involved 
would be so enormous as to be almost 
beyond calculation. 

“Being of such magnitude,” Mr. Har- 
vey declared, “it must inevitably be a 
government affair, and met out of state 
funds. Nobody else could or dare ac- 
cept it. We are not pressing the gov 
ernment in any way, as it is a complex 
and formidable matter. But I feel no 
uneasiness, for I am convinced it will be 
found that the government has assumed 
responsibility for such a plan.” 

This view is supported by Simpson 
Pedler, general secretary of the Na 
tional Federation of Property Owners, 
who says: “There can be, in our view, 
only one solution—a compulsory contrib- 
utory plan, by which all property 
throughout the country shall be included 
and everyone brought in. Only the 
government could introduce and carry 
through such a scheme.” 





French Marine Results 
Forty 
France are 

of the 
There are few 


--eight years of marine insurance 
reviewed in a recent issue 
Argus. 


French contemporary L’ 


countries where marine 
a profitable 
prise for any considerable 


At all events France is 


insurance has been enter- 


number of 


years. not one 
of them. The results compiled by Argus 
are based on the figures of the purely 
marine companies. Although a large 
volume is written also by mixed (fire) 
offices and foreign companies, particu- 
larly of British nationality, the results 
may be considered as fairly typical of 
French experience in general. 

There has been some improvement in 


hu!ll insurance as the bad results of 
previous years had made it possible for 
underwriters to present a more united 
front to the constant pressure brought 
by competing brokers to reduce rates. 
On the other hand there have been 
several total losses, fires, strandings and 
general averages, The French mercan- 
tile marine has not increased recently 
like those of many other countries and 
is now down to 2,887,990 tons 

In 1937 net losses amounted to 76% 
of premiums and with commissions and 
expenses 26% the result was a loss of 
2% on underwriting. 


CONTROL OF BROKERS’ LICENSES 


Superintendent of Insurance George 
4. S. Robertson of Missouri has per- 
fected arrangements with the Insurance 
Board of St. Louis under which all ap- 
plications from St. Louis and St. Louis 
County for insurance brokers’ licenses, 
either new or renewal, must be approved 
by the board before same shall be is- 
sued by the Department. 


INLAND MARINE GAINS 

In the Middle West inland marine 
miums are reported to be 
increase of better than 5% so far this 
vear over the same period of 1937, This 
is due to a considerable extent to wider 
sale of the personal property floater, the 


pre- 
showing an 


householder’s comprehensive policy 
which has been attracting much favor- 
able attention. 


BIRD AND BYRNE. ON TRIP 

Samuel Bird, president of Talbot, Bird 
& Co., Inc., of New York, marine under 
writers, accompanied by Mrs. Bird, is 
traveling to the Pacific Coast by way of 
3anff and Lake Louise. At Seattle they 
will be joined by Vice-President John 
T. Byrne and Mrs. Byrne and will com- 
bine inspection of branch offices with 
visits with agents in the West and Mid- 
dle West. 


Marine War Losses 
Are Growing Heavier 


SPANISH CASUALTIES INCREASE 
162 Ships Involved in Losses Due to 
Attack by Aircraft, Torpedoes, Etc., 
During Last Two Years 
Carl Christensen, the Copenhagen stat- 
istician who has recently been engaged 
in compiling figures of marine war risk 
losses has brought his figures up to date 
so that they now refer to the period 
from August 31, 1936, to July 31, 1938. Mr. 
Christensen deals separately with the 
casualties incurred in the Spanish civil 

war and the Sino-Japanese war. 

The total number of vessels involved 
in losses due to attack by aircraft or 
by torpedoes, mines or gunfire, was 162, 
of which exactly one-half were British. 
Of this total eighty ships became total 
losses and aggregated a gross registered 
tonnage of 214,895, The increased hos- 
tile activity of the past few months 1s 
indicated by the fact that while during 
the whole of 1937 total losses in Span- 
ish waters amounted to 80,282 tons, the 
figure for the first seven months of 
1938 was 70,939 tons. 

The aggregate damage due to all cas- 
ualties cannot be exactly given, but Mr. 
Christensen estimates it at between $22,- 
200,000 and $25,000,000. This figure does 
not take into consideration 
cargo freight and hulls due to the large 
number of cases of capture, confiscation, 
delay and deviation due to the action of 
the warring forces. 

The cost of war risks must, of course, 
be related to the volume of premiums 
received, and this has undoubtedly been 
substantial. The magnitude of the losses 
incurred does not point to the possibil- 
ity of much profit on the business, unless 
a decided fall in their number and value 
take place during the remainder of the 
year. 


losses to 


Seek Assurance Gen. Franco 


Will Pay for Bombed Ships 


\t the request of the committee of 
British shipowners trading with Spain, 
General Franco has been asked to give 
a specific assurance that he agrees to 
pay compensation in cases where delib- 
erate Spanish Nationalist attacks on 
British ships are established, No reply 
has so far been received. 

Pending the receipt of the reply it 
oppears that the shipowners are unwill- 
ing to discuss other important outstand- 
ing matters connected with the proposed 
commission on the bombing of ships. 
This is entailing further delay in the 
completion of the arrangements. 


On the general issue it is clear that 
the acceptance by General Franco of 
liability to pay compensation was im- 


plicit in the acceptance in principle of 
the proposal outlined by Prime Minister 
Chamberlain to the House of Commons 
on July 26. 


To Admit Insurance Brokers As 
“Guest” Members of Marine Union 


The plan adopted last vear for admit 
ting insurance brokers as “permanent 
guests” of the International Marine In 
surance Union is now ready to be put 
into operation. <A statute drafted by 
the union executive provides that brok- 
ers may become “permanent guests” for 
a subscription of 100 marks per annum, 
this currency being chosen because the 
union has its headquarters in Berlin. 

The “guests” will have all the facilities 
provided by the union except those con- 
fidential to “underwriters only” and will 


have their own secretariat and com- 
ni'ttee 
It is anticipated that international 


conferences of brokers will be held at 


the same time and place as the confer- 
ences of the underwriting members of 
the union. In fact, when the sporadic 


Brokers International Conference held 
a meeting in Paris last year—the first 
since the London conference of 1913— 


it was decided that in future conferences 
should be held immediately after those 
of the International Union, though not 
necessarily annually. 

The new plan would appear to offer 
facilities for holding brokers’ confer- 
ences at more frequent intervals and 
with a better organization than those 
previously held as separate events, and 
in all probability the two will become 
merged in the union’s organization. 


Aetna eines Dalles = 
Inland Marine Office 


T. L. COMER _SUPERINTENDENT 


John Mackey, Jr., ‘Mlatles Special Agent; 
Brill Marine Manager With New 
Orleans Headquarters 


With supervision over the three south. 
western states of Texas, Oklahoma and 
Arkansas, a new inland marine under- 
writing office has been opened in Dallas, 
Tex., by the Aetna Fire Group of Har: 
ford, according to an announcement by 


President W. Ross McCain. T. [. 
Comer, formerly marine special agent 
with headquarters at Dallas, has been 


appointed superintendent in charge of 
marine underwriting and John Mackey, 
Jr., has been transferred to Dallas from 
the home office marine department to 
serve aS marine special agent. 


J. J. Brill, formerly superintendent oj 
ocean and inland marine underwriting 
in the Southern territory which em- 


braces all states not supervised by the 
company’s Philadelphia and Charlotte, 

y. C., offices, continues under the new 
title of marine manager, to have general 
supervision of these lines in that terri- 
torial division. His headquarters are to 
remain in New Orleans. 

Going to the Aetna as a student of 
insurance in its home office school in 
May, 1927, Mr. Comer was _ transferred 
to the marine department in 1929. After 
serving in the marine underwriting and 
brokerage departments of the company’s 
Philadelphia marine agency and _ spen¢- 
ing a year in its Western branch at 
Chicago, he went to Texas in 1931 as 
marine special agent. Mr. Comer was 
born in Elgin, Texas, where he was 
graduated from high school. After 
studying at Southwestern University for 
three years he taught Spanish and acted 
as athletic coach at several preparatory 
schools. He was also principal of the 
Midland High School and taught science 
in that institution. After four years of 
educational work, he entered upon his 
insurance career with the Aetna. 

Mr. Brill has been with the company 
since January 1, 1926. His first position 
was that of underwriter in the home 
office. Transferred in 1930 to New 
Orleans with the title of Aetna-World 
special agent, he was placed in charge 
of inland marine lines in the companies’ 
newly opened service office. The follow- 
ing vear he was made superintendent of 
this southern marine service depart- 
ment. Mr. Brill, a native of Philadel- 


phia, was educated in its grammar and 
preparatory schools. From 1911 to 1922 
he saw service in various parts of the 


country as a marine underwriter and 
from 1923 to 1925 he was an assistant 
underwriter with the Automobile Insur- 
ance Co. 

Mr. Mackey was born in Valdosta, 
Ga., in 1907. After receiving his prepa- 
ratory education in high school and Cul- 
ver Military Academy, he attended the 
University of Florida. In 1936 he joined 
the home office staff of the Aetna as an 
underwriter. Previous business expet! 
ence included four years with a mercat- 
tile firm in Tampa, Fla., and two years 
with the Pratt & Whitney Aircraft Co 
of East Hartford, Conn. 





FIRE PREVENTION MEETING 


Chairman Will S. Eberle has called a 
meeting of the fire prevention commit- 
tee of the Oklahoma City Chamber of 
Commerce for September 12 to com- 
plete the city program for Fire Preven- 
tion Week, October 9-15. An intensive 
campaign to get the message over not 
only in the city but throughout the 
entire state is already formulated, Mr. 
Eberle, who is also secretary of the 
Oklahoma State Fire Prevention Asso 
ciation, announced. 


FIRE MARSHALS ‘TO MEET 

The 1939 annual convention of the 
Association of Canadian Fire Marshals 
will be held in Winnipeg. 
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Comp. Experience Was 
Much Improved in 1937 


LOSSES DOWN; PROFIT GREATER 


All Companies Reporting to New York 
Department Did Country-wide Volume 
of $233,529,705 With Losses $131,232,772 





A lower loss ratio and a greater un- 
jerwriting gain is the encouraging trend 
presented in the workmen’s compensa- 
mn experience for 1937 
Tuesday by Superintendent of Insurance 
Louis H. Pink of New York. The data, 
compiled by the New York Insurance 
Department, gives the country-wide re- 


released on 


sults of casualty companies doing busi- 
ness in the state, both stock and non- 
stock, last year on the basis of pre- 
miums earned and losses and expenses 
incurred, and it is significant that total 
volume for all carriers advanced to 
§233,529,705, a gain of $38,901,680 over 
19% while losses incurred country-wide 
by these companies totaled $131,232,772, 
the loss ratio being 56.2% compared with 
a 60% loss ratio in 1936. The combined 
underwriting gain of all companies was 
114% compared with 6.7% in 1936. 
Production of Three Divisions 
The stock companies alone produced 
$141,773,299 in workmen’s compensation 
earned premiums last year, about $20,- 


(00,000 ahead of the 1936 figure, and 
their losses incurred amounted to $74,- 
91624 for a loss ratio of 52.8% coni- 
pared with a ratio of 583% in 19%. 


Underwriting gain reported by the stock 
carriers was 6.8% last year compared 
with 1% gain in 1936, 

The mutual carriers last year reported 
$70,297,075 in earned premiums, com- 
pared with $54,711,340 in 1936, and their 


sses incurred were $38,173,096 for a 
ss ratio of 54.3% compared with a 
8% loss ratio in 1936. The mutual’s 
iderwriting gain was 244% compared 
with 20% in 1936. 


The State Insurance Fund of New 

York, largest compensation writer in 
! produced $21,459,331 on the 
basis of actual premiums compared with 
$17,854,187 the previous year. The Fund’s 
neurred losses were $18,143,442 for a loss 
ratio of 84.5% compared with a ratio of 
BG in 1936. The Fund showed an un- 
derwriting loss of 1% last year com- 
pared with an underwriting profit of 
1% in 1936, both figures being on the 
basis of actual premiums. 


the state, 


Premiums Earned 


Premiums earned by all carriers on 
their New York State business totaled 
883,036,230 last year, an increase of $12,- 
189816 over 1936. Premiums earned by 
stock carriers amounted to $33,947,710, 
a compared with $30,770,195 in 1936; 
mutuals reported earned premiums of 
822,337,907 in 1937, as compared with 
317,669,677 in 1936, and the State Fund 
Was credited with $25,730,613 last year, 
4S compared with $20,906,542 in the pre- 
MOUS vear. 

Total losses incurred by all companies 
" New York State business last year 
amounted to $48,593,861, the loss ratio 
ing 59.2%, as compared with 61.7% in 


936. Stock company losses incurred 
Were $19,279,880, for a loss ratio of 56.8%, 
Compared with 63.5% in 1936, Losses 
a d by mutuals amounted to $11,- 
939 in 1937, with a loss ratio of 


= To, as compared with a ratio of 526% 
. 1936. The State Fund’s losses incurred 
Nounted to $18,143,442, with a loss ratio 
5 UO%, as compared with a ratio of 
'7o In 1936, these ratios being based 
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International Counsel 
In Session at Mackinac 


CONVENTION CLOSING TODAY 


Agreement Reached by American Bar 
Association on Handling Claim Adjust- 
ments by Adjusters a Big Topic 


Mackinac Island, Mich., Aug. 31.—The 
controversial lay adjuster subject is fig- 
uring prominently as a discussion topic 
at the 
of the 
surance Counsel. 


convention her« 
of In- 


With many prominent 


eleventh annual 


International Association 
insurance lawyers from all parts of the 
United States and Canada attending the 
formal opening of this convention came 
this afternoon, But an entire afternoon 
was spent in session yesterday by the 
hotel lobby 
conversation has it that a subject of ma- 


executive committee, and 
jor interest was the agreement approved 
by the American Bar Association at 
Cleveland in July for the handling of 
Raymond N. 


Caverly, vice-president, Fidelity & Casu- 


claim adjustment disputes. 


alty, a member of the Counsel’s execu- 
tive committee, was recently designated 
a member of the special ten-man board 
which will handle all such disputes in 
the future, and he outlined in detail the 

nstructive angles of the agreement and 
the work which the new board will do. 


Reeder Hails “Satisfactory Solution” 


P. E. Reeder of Kansas City, president 
of the association, in his presidential 
address today also spoke with emphasis 
on the importance of the lay adjuster 
problem, vital not only to insurance com- 
panies and practicing lawyers but to the 
public. He hailed the American Bar 
agreement as “a very satisfactory solu- 
tion” and said he was pleased to note 
that “representatives of this association 
took a very active part in working out 
this problem.” His reference was to 
Mr. Caverly and to Oscar J. Brown of 
Syracuse, chairman of the Counsel’s per- 
manent committee on lay adjusters, 
whose report is being awaited with much 
interest at this convention. The subject 
will also be exhaustively discussed by E 
W. Sawyer, Liberty Mutual, in a formal 
address Thursday 

Milo Crawford Introduces Bushnell 


The convention got off to a good start 
with the introduction by Milo H. Craw- 
ford, executive committeeman from De- 
troit, of Justice George E. Bushnell, Su- 
preme Court of Michigan, who gave the 
address of welcome. <An_ enthusiastic 
booster of his adopted state, Justice 
Bushnell dwelt on its historical back- 
ground, rare scenic beauty and romance. 
The speaker in closing his interesting 
address said: “The name of Michigan 
has been a magic word wherever it is 
used. To its soil has come the op- 
pressed from many nations in search 
of bread and freedom. Here we have 
some of the world’s best minds and some 
of its worst, but the real story of Michi- 
ean is not being written in the sensa- 
tional headlines of the daily newspapers. 
The great truths of life that have car- 
ried man upward and onward have been 
born of travail and bloodshed, and we 
have been spared the latter. As we have 
tried to lead the world industrially, we 
will, with God’s help, also lead the world 
into a better day in our struggle to find 
the answer to the true relation between 
employer and employe ... We will con- 
tinue to seek the answer to man’s ever- 
lasting search for truth which can be 
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found if we are willing to lay aside 
hatred and try to understand the social 
forces that are shaping the thought and 
action of America and the world.” 

Oscar J. Brown of Syracuse responded 
to Justice Bushnell’s fine address. 


President Reeder Looks Into Future 


President Reeder’s address followed 
immediately and he struck a_ serious 
note as he took a look into the future 
of the association. “As each member 
of this association depends in whole or 
in part upon insurance companies for 
his livelihood,” Mr. Reeder said, “it 
therefore behooves each of us individu- 
ally and collectively, through this asso- 
ciation, to lend all legitimate aid to 
insurance companies and the cause of 
insurance generally. By so doing, we 
are not only protecting our own inter- 
ests, but also the welfare of the public 
because the insurance business is not 
only the largest and soundest business 
in our country, but because the welfare 
of all other businesses in this nation de- 
pends largely upon the integrity and 
soundness of insurance companies. gen- 
erally.” 

President Reeder business as a 
whole on trial, and he pointed to th: 
forthcoming investigation of life insur- 
ance company investments as a case a 
point. He said: “The mere mention of 
such contemplated action spells danger. 
Think what it will mean to the millions 
of widows and children of our land if 
anything is done to weaken the finan- 
cial structure of our life companies.” The 
speaker was afraid that if such a move- 
ment were started it might spread to 
other lines of insurance. 

Turning to events of the past year, 
President Reeder spoke of the Counsel's 
application for membership in the House 
of Delegates of the American Bar which 
is pending; his exchange of correspond- 
ence with Judge F. E. Atwood, chairman 
of the special committee on law lists of 
the American Bar, who had received the 
erroneous impression that the Interna- 
tional Association of Insurance Counsel 
was a law list. Mr. Reeder politely but 
firmly set Judge Atwood straight that 
such was not the case. 

The Counsel added to its prestige dur- 
ing the year by extending its full co- 
operation and services to the Association 
of Casualty & Surety Executives, the 
American Mutual Alliance and other 
similar organizations. Mr. Reeder ex- 
pressed such cooperation in letters to 
the key men of these associations and 
received appreciative responses. 

Membership of the Association has 
grown in the past year, the president 
reported, and all of its new members 
“are men of the highest standing in their 
several communities,” he said. Finances 
are also in excellent shape. In closing 
Mr. Reeder expressed his appreciation of 
the faithful performance of his commit- 
tees, the fine work of Mr. Montgomery, 
secretary; Mr. White, treasurer, and Mr. 
Yancey, editor of the Journal, and of 
the members of the executive committee 
“who have been most active and alert 
in the performance of their duties.” 
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Wellington Potter On 
White Sulphur Program 


HAS ROBINSON CRUSOE THEME 


Rochester Agent ‘to Address Joint Cas- 
ualty-Surety Convention; Sen, O’Ma- 
honey to Discuss New Deal 


Wellington “Duke” Potter of 
ter, dynamic local agent who is known 
Fast Mid-west as a 
forceful speaker on the subject of com 


Roche S 


through the and 


batting non-stock competition and wh: 


has appeared before convention 


many 


WELLINGTON POTTER 

be one of the main at- 
White Sulphur S 
program of the joint c 
mn of Casualty & 
Nationa 


Surety 


vatherings, will 





ractions on the 
mvention of the 
International Associati 
Underwriters and the 
Casualty & : 
Mr. Potter 


“Robinson 


Surety 
Association of 
Agents, September 19 to 22 
has selected as his subject 
Crusoe—and the Footprints.” 

United States Senator | 
O’Mahoney of Wyoming, previous! 
nounced as a speaker, has 
his subject “The N l 


ment and 





LEAVES MUTUAL FOR STOCK CO. 
J. Miller, former secretary-treas 
\uto-Owners of L: 
carrier, has accept 


John 
irer of the 
mutual auto-writing 


ansing, 





ed a post with the Ohio Casualty as 
supervisor of livision f 
Michigan and I v. Mr 





Miller is statior me office in 


Hamilton, Ohi 








Law Violation Term 
In Accident Policy 


VIEWS OF ESTES KEFAUVER 


Insufficient Evidence 
International 
Counsel this week in 
at Mackinac Island, 
Kefauver, assistant 
general counsel, Provident Life & Ac- 
cident, Chattanooga, dwelt upon viola- 
ton of law clauses in health and acci 
dent policies. He quoted from numer 
ous court decisions and sugyested that 
it might be well for insurance 
companies to add the words “whethe 
sane or insane” to their clauses. Of the 
cases he cited, with one exception—that 
of Washineton National Ins. Co, v. Clay, 
a Texas case—the validity of this clause 
is recognized. Summarizing he said: 


\ddressing the Associa- 
tion of Insurance 
annual convention 


Michigan, Estes 


some 


“Certain points seem to be well set 
tled. For example, it is, in the first 
place, essential that the insured must be 
actually violating the law. Some courts 
vo so far as to hold that there must be 
a knowing and willful violation of the 
law, and it is, of course, impossible to 
say just how far this is true. We do 
not believe, however, that there would 
be any burden on an insurer to prove 
scienter, and as a general rule it would 
probably be sufficient to properly plead 
and prove the law in question and to 
show that it was being violated. 

“As to what constitutes law, there 1s, 
as I have shown, some disputation. Gen- 
erally speaking, we would say that the 
law must be either in the form of a 
statute or an ordinance. The violation 
of common law, we should say, is in- 
sufficient. Of course, in most states the 
common law has been done away with. 

“In the second place, it is necessary 
that there be a direct causal connection 
between the act of violation of the law 
and the death of the insured. For ex- 
ample, assume that in a certain district 
the speed limit is fifty miles an hour 
and that the insured was driving his 
automobile through that section at the 
rate of ninety miles an hour. Assume 
further that while he was so grossly, 
willfully and wantonly violating the law, 
a passenger in the back seat of the car 
drew a pistol from his pocket and shot 
the insured through his head, thereby 
killing him. Under such circumstances, 
unless the killing was occasioned by rea- 
son of the killer’s anxiety or anger at 
being thus transported—and such would 
be imaginable—we feel sure that the 
court would hold that the insured did 
not die as a result of violating any law.” 


CONVENTION COMMITTEES 

Much of the success of the Inter- 
national Association’s convention at the 
Grand Hotel, Mackinac Island, was due 
tu the smooth functioning of the con- 
vention committees. Heading the re- 
ception committee was President P. E. 
Reeder of Kansas City while William 
O. Reeder of St. Louis was chairman 
of the entertainment commitee. The 
ladies had a program all their own with 
the chairman being Mrs. Willis Smith 
of Raleigh, N. C.; women’s golf—Mrs. 
Raymond N. Caverly, wife of the 
Fidelity & Casualty vice-president; and 
bridge—Mrs. Garner W. Demmead, wife 
of the New Amsterdam Casualty vice- 
president. For the men’s golf the tourna- 
inent play was in charge of Lowell 
White, Denver, Colo. 


SYMPATHY FOR H. J. DRAKE 

Hervey J. Drake, counsel, Association 
of C. & S. Executives, cut short his 
attendance at the Mackinac 
vention of the International Association 
oi Insurance Counsel when he got the 
sad news Wednesday of the death of 
his mother. His many friends will sym- 
pathize with him in his bereavement. 
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Suretyship Held Not 
Insurance Contract 


C. F. MERRELL’S CONCLUSION 
Courts Said to Have ignered in Their 
Decisions Clear Legal Import Of 
Language in Bonds 





\ paper by Clarence F. Merrell of 
Slaymaker, Merrell & Locke, Indian- 
apolis attorneys, delivered at the Inter- 
national Association of Insurance Coun- 
sel, in convention at Mackinac Island, 
August 31, bore the interrogatory title, 
“Is Suretyship Insurance?” Mr. Merrell 
reached this conclusion: “Suretyship is 
not insurance, but in the development of 
contracts to meet the needs originally 
served by the suretyship contract, the 
insurance companies have tended to de- 
velop an insurance contract for that 
purpose in the place of the suretyship 
contract.” 

The speaker observed that “through 
the centuries a large body of law con- 
struing and grystallizing the essential 
characteristics of suretyship has de- 
veloped. During such development the 
relationship was generally personal. But 
the persons who acted as sureties for 
others did not generally undertake to 
do so as a business venture. Develop 
ment of insurance, however, was quite 
different. Insurance came into exist- 
ence because of demands of commerce.” 
Mr, Merrell continued: 

Insurance Evolution 

“As so developed, insurance has come 
to have a very definite, practical and 
legal concept. Fundamentally it is a 
contract of indemnity. It seeks to re- 
imburse on account of loss. The insur- 
ance contract has other characteristics 
which should be noted. Generally it is 
a two-party contract, the insurer and 
the insured. It is an original and direct 
undertaking, not accessory to or col- 
lateral to any other contract or legal 
obligation. 

“If the writing of surety contracts had 
continued to be limited to individuals, 
no doubt there would be no occasion to 
discuss the question, ‘Is suretyship in- 
surance ?’ But with the demands of mod- 
ern business and the development of in- 
surance came a change. 

Use of Company Credit 

“Rapidly the corporate surety dis- 
placed the individual surety until today 
the corporate surety is the rule and the 
individual surety is the exception. The 
premium charge of the corporate surety 
was based upon the collateral and ac- 
cessory nature of the obligation assumed 
by the surety. The business of a surety 
company * * * is to sell to those who 
are in need of a surety the use of its 
name and credit for that purpose, the 
theory being not so much that if a large 
amount of business is written the pre- 
miums will take care of the losses, as 
that only those who are able and willing 
to fulfill their obligation will be bonded, 
so that there will be no losses. The 
premium is considered as a reward to 
the company for the use of its name 
and credit. 

Action of Courts 

“From an underwriting standpoint 
that is a fundamental difference between 
insurance and_ suretyship. ‘Insurance 
deals with conditions; suretyship with 
individuals.” The answer to that ques- 
tion ‘is suretyship insurance?’ lies in 


Convention 





E. W. Sawyer Sees Selfish Motives 
In Attacks on Lay Adjusters 


Liberty Mutual Counsel Urges Cool Thinking by Bar Ass’ns 
in Formulating Fair, Forward-looking Plan to Solve 
Unauthorized Practice of Law Problem 


E. W. Sawyer, assistant general coun- 
sel, Liberty Mutual, has no argument 
with the viewpoint that a responsibility 
of the legal profession is that every 
lawyer should be interested in the pro- 
tection of the public against unauthor- 
ized practice of law. He also agrees that 
exploitation of the public by persons who 
falsely represent themselves to be quali- 
fied to practice law and hold themselves 
out to the public as lawyers must be 
stamped out wherever it is found to exist. 
Sut he vigorously maintained in an ad- 
dress before the International Association 
of Insurance Counsel at Mackinac Island, 
Mich., this week that “in our zeal we 
must not fail to recognize that we, as 
lawyers, have no duty to take action 
not necessary to protect the public.” 
If such action is taken “we expose our- 
selves to the suspicion that we are actu- 
ated by a selfish motive—the enhance- 
ment of our own sources of income . . 
and such suspicions become serious and 
injure the profession only when our 
activities actually place our selfish inter 
ests above the interests of the public.” 

Danger of Extremes 

Such was the theme of Mr. Sawyer's 
talk, directed specifically at the con- 
stantly increasing activity by lawyers’ 
groups in a few of the states against 
casualty insurance companies and the 
salaried lay employes of such com- 
panies. Having the case of Liberty Mu- 
tual et al. v. Boyle G. Clark et al. 
particularly in mind the — speaker 
wondered if there is not a real danger 
“that we shall go to extremes in our 
current activities .. . unless cooler heads 
interest themselves more actively in the 
programs of the bar associations which, 
sponsored by well-organized minorities, 
are now developing or which have al- 
ready developed.” 

Enumerating the charges made by 
the Bar Committee of the State of 
Missouri in the aforementioned suit Mr. 
Sawyer pointed out that in advancing 
its claims of unauthorized practice ot 
law by lay adjusters the Bar Commit- 
tee offered no evidence of exploitation 
of the public. He added: “It is not 
claimed that the public suffers through 
selection of trial counsel by the insur- 


the decisions of the courts dealing with 
compensated corporate sureties, Courts 
have repeatedly said that surety con- 
tracts wherein a compensated corpora- 
tion is the surety are insurance con- 
tracts. Such assertions are not the re- 
sult of analysis of the terms and lan- 
guage of the contract, but rather are 
based upon the consideration that the 
surety is an insurance company charg- 
ing a premium for writing the bond. 

“In making such statements the courts 
have ignored the clear legal import of 
such language as used in the bonds 
executed by individuals and have said 
that since they are executed by insur- 
ance comp2nies for a consideration, they 
are imsurance contracts.” 
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Adjuster’s License Law | 

In his Mackinac address E. W_! 
Sawyer advocated adoption of state 
license laws for lay adjusters which 
would require renewal of his license 
annually and would permit revoca- 
tion for cause which would effectively 
euard the public against any _pos- 
sible irregularity of conduct on the 
part of the adjuster. 








| 


ance company rather than by its in- 
sureds. Nebulous statements deroga- 
tory of the ethics of the lay insurance 
adjuster are made but no proof of wide- 
spread abuse is adduced. For the most 
part the Bar Committee relies upon 
statutory or judicial definitions of the 
practice of law. This program illus- 
trates the danger that we may go be- 
yond protection of the public.” 

Visualizing what success of the Mis- 
souri program would mean to the public 
if the contentions of the Bar Committee 
should become general rules governing 
the practice of law Mr. Sawyer said: 

“The application of the rules would 
not be confined to adjusters of insur- 
ance claims. All agents and_ brokers 
who sell insurance appraise liability and 
advise their clients with respect to the 
types of contracts and details of special 
contracts required for protection. All 
underwriters evaluate existing liability 
in determining the acceptability of busi- 
ness, and prepare the contracts and 
endorsements required to cover such lia- 
bility. Actuaries base rates upon an 
appraisal of the existence or non- 
existence of liability, Examiners use their 
knowledge of law as it applies to the 
company’s business. All the work of 
these lay employes would be affected 
directly or indirectly. 

“Nearly every business organization 
adjusts claims or complaints through 
its lay employes. Railroads and trans- 
portation companies employ lay adjust- 
ers, and through other lay employes issue 
contracts such as tickets and bills of 
lading, All public utilities adjust claims 
and make contracts through lay em- 
ployes. Banks make contracts and loan 
agreements through laymen. Stores, 
manufacturers and sales agencies sell 
goods under contracts, and conditional 
sales agreements prepared by lay em 
ployes. Real estate operators prepare 
leases, options and other routine agree- 
ments as routine functions of their work. 
The list could be extended indefinitely. 
The activities of these businesses and 
the activities of their lay employes would 
constitute unauthorized practice of law 
under the proposed rules.” 

Pictures Public Reaction 

“The public too readily believes. the 
worst of our profession. It will fail to 
distinguish between the small blocs rte 
sponsible for the program and the ma- 
jorities of the bar associations who do 
not favor it. The profession as a whole 
will be blamed. : 

“Public opinion is seldom conserva 
tive, The possible results of the pro 
gram rather than the probable results 
will dominate public thought. It may be 
assumed, therefore, that the profession 
will be arraigned upon the charge of ye 
tempting to increase its income peng 
the pockets of the public and at the 
cost of the jobs of millions of laymen. 

“The public may _ be expected to 
analyze the proposed program with some 
degree of shrewdness. It will be inter 
ested in learning how all of the wes 
which is supposed to constitute the prac 
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ice of law can be done by lawyers. 
There are approximately 175,000 licensed 
awyers in the entire country to do the 
york of 7,000,000 salaried laymen, to 
wlopt the conservative estimate whose 
bs are under attack. If all lawyers 
vere in active practice and if all were 
villing to do the work of these laymen 
each lawyer would replace forty lay em- 
gloves. Must business wait until an 
ilequate supply of lawyers can be de- 


eloped.” 

Mr. Sawyer also felt that the public 
vould want to know who, besides the 
awyers, are worried about the unauthor- 
zed practice problem. He asked: “Can 
we show that the public or any part of 
t is disturbed? The public knows that 
justment of claims is highly special- 
red work which does not require legal 
that it is being done more effi- 
cently by laymen than lawyers would 
lo it if it were turned over to them; 
that discipline of lawyers can be effected 
only through disbarment, which is most 
ifacult; and that the insurance com- 
pany which permits its lay adjusters to 
leal unfairly with the public can be 
quickly disciplined through the suspen- 
revocation of its license to do 


training ; 


sion or 
business 

“If we examine the proposed plan from 
the viewpoint of the public, as I have 
tried to do, is there merit in it? Is 
is for the best interest of the public ? 
Will the explanations be taken seri- 
sly ? 

“Or is the case of that vulnerable type 
vhich every lawyer dreams of meeting 
n court, but never does?” 

Summing up this portion of his ad- 
lress Mr. Sawyer contended that “there 
s no legal merit to the allegations that 
lay employes of corporate insurers are 
practicing law when, in the performance 
if work incidental to the casualty busi- 
ness, they engage in the enumerated 
activities. Will it be satisfied with the 
explanation that the public is being 
mulcted through the incompetence and 
dishonesty of lay adjusters and that it 
is to be protected through the substitu- 
tion of lawyers for lay adjusters? 

The public will inquire into this ex- 
planation. It will ask what part of the 
public suffers through the inefficiency 
of lay adjusters. If a lay adjuster is 
incompetent his employer is the prin- 
cipal sufferer. If incompetence causes 
loss to the employer in settlement of 
claims, surely the claimants must bene- 
fit through more liberal settlements. Is 
the public interested in protecting in- 
surance companies against the incompe- 
tence of their employes? Will the public 
benefit by having closer bargains driven 
with injured persons in the settlement 
of claims ?” 


Sees Difference of Opinion 


Turning his attention to the need for 
a practical solution of the problem Mr. 
Sawyer said there were a few obstacles 
in the way of reaching this objective. 
For one thing a large majority of law- 
yers are opposed to extension of the 
bar’s monopoly to entirely new fields 
such as are presented in the field of 
claim adjustments, but many of them 
are not opposed to activities against 
independent lay agencies. “This divi- 
sion in our ranks,” the speaker said, 
“Is emphasized solely for the purpose of 
pointing out that concerted action by 
the profession can never be predicated 
on the proposed Missouri program. If 
We are to avoid strife within our pro- 
fession we must find a program on which 
Wwe can all agree.” 


A Proposed Code 


As a step in this direction Mr. Sawyer 
outlined a proposed code drawn up by a 
jot committee of lawyers and insur- 
ince company representatives some time 
480 which, in his opinion, would if 
adopted preserve to the lawyers the 
Usiness which is not beneath the dig- 
hity of the profession and which would 


free the insurance business from inter- 
ag in handling its routine pro- 
‘dure. This code—drawn up by the 











Name J. M. Cullen Attorney 

Leon S. Senior, who has been des- 
ignated chairman of the special funds 
conservation committee recently or 
ganized by the insurance companies 
and self-insurers for the purpose of 
cooperating with the Industrial Board 
in determining claims under the sec- 
ond injury fund and reopened case 
fund, has appointed John M. Cullen 
as attorney for the committee. 

For the past eight years Mr. Cullen 
has been compensation and _ liability 
claim superintendent of the Ocean 
Accident & Guarantee. He has been 
active in the New York Claim Associ- 
ation, serving as chairman on several 
committees for a number of years, 
and recently served on the medicai 
and claims committee of the Compen 
sation Rating Board, He received his 





| 
education in the Utica Academy, the | 
New York Law School and for t-«| 
years was a member of the U. S | 
Naval Academy, Class of 1924. <A| 
| 


practicing attorney, he has been in 


insurance work for the past fifteen 
years. His new duties start Septem- 
ber 15. 


Other members of the special funds 
conservation committee are Oliver G. 
Browne, Self-Insurers Association; L. 
D. Jones, State Insurance Fund; 
Charles Deckelman, Travelers; W. C. 


Tucker, Utica Mutual; Henry D 
Sayer, Association of C. & S. Exec- 








utives. 


International Association of Insurance 
Counsel, is highspotted as follows: 


1. Company lay adjusters include lay em- 
ployes of insurance companies engaged in the 
investigation, adjustment and_ settlement of 
claims against such companies, whose work for 
such companies constitutes their sole employ- 
ment. 

2. Company lay adjusters may interview par- 
ties and witnesses and gather testimony and 
evidence of every kind. ; 

3. Company lay adjusters may effect settle- 
ments and obtain releases therefor but may 
not manage or control the settlement of a 
case after the case has been turned over to a 
lawyer for defense, except with the previous 
knowledge of such lawyer. A company ad- 
juster shall not in any way communicate upon 
the subject of controversy with an opposing 
party represented by counsel. 

4. Company lay adjusters 


may appear be- 


fore compensation and industrial boards and 
referees in behalf of their principal or their 
principal’s insured. ; 

5. Company lay adjusters may not in any 


sense undertake to advise a claimant concern- 


ing his rights. 
Musts and Must Nots 


Closing his address Mr. Sawyer pointed 
to the action already taken by the Amer- 
ican Bar Association looking toward an 
amicable and reasonable solution. He 
then said: “There can and must be found 
in each state, county and city bar asso- 
ciation, lawyers with foresight and with 
sufficient interest in the future of the 
profession to ‘spend of their time and 
energy in curbing the ill-considered pro- 
grams of the minority blocs and in 
formulating and pressing a fair, con- 
structive and forward-looking plan. The 
‘musts’ and ‘must nots’ of such a plan 
should include the following: 

1. Our _— be degraded to 
the level of a trade. ) 

2. The bar must not be invaded by thou- 
sands of young lawyers admitted to practice 
solely to adjust claims and perform clerical 
functions of business. 

3. The bar’s efforts of years to create a 
better understanding of the profession by the 
public must not be undone by ill-considered 
activities of minority blocs. i ; ; ; 

4. The lawyer’s license, which is primarily 
to protect the public against the unqualified, 
must not be tortured into a means of creating 
and extending a monopoly for the bar, con- 
trary to the interests of the public. | ; 

5. Action must not be permitted which will 
inevitably lead to legislation narrowing the 
scope of the bar’s prerogatives and broadening 
the prerogatives of lay competitors. : 

6. It must be recognized that the salvation 
of the legal profession cannot be attained by 
legislation or by judicially imposed monopoly. 

7. We must meet lay competition through a 
better, faster, cheaper service than we have ever 
rendered and through adoption of a plan to 
bring together the person who needs a lawyer’s 
services and a lawyer qualified to provide the 
precise service required. - 

8. We must recognize that everything except 
our professional ideas and methods have changed 
and are constantly changing; that we and not 
the world are out of step. : 

9. We must subordinate our selfish interests 
to the interest of the public. ; 

10. We must cease chasing devils.” 


must not 


Conference President 


i. i 


CAVANAUGH 


L. D, Cavanaugh, executive vice-presi- 
dent and actuary, Federal Life of Chi- 
cago, who has just been advanced to 
president of the Health & Accident Un- 
derwriters Conference as a result of 
President A. E. Faulkner’s sudden death, 
is one of the wheelhorses of the organi- 
zation. Mr. Cavanaugh was elected first 
vice-president at the annual convention 
last May after serving as second vice- 
president. One of the ablest actuaries 
in the business, Mr. Cavanaugh was with 
the Wisconsin Insurance Department and 
in consulting work before coming to the 
Federal Life in 1914 as actuary. He is 
now second in command in that com- 
pany. 


To Nat'l Surety Co. Creditors 


Superintendent of Insurance Louis H. 
Pink of New York on Tuesday sent out 
the first payment on an initial $10,000,- 
000 cash dividend for the allowed claims 
of creditors of the old National Surety 
Co., equivalent to 35% on each allowed 
claim. 

Robert W. K. Anderson, Deputy Su- 
perintendent of Insurance in charge of 
the liquidation, explained that the checks 
mailed equaled 10% of the amount of al- 
lowed claims and that the remaining 25% 
has been retained until final disposition 
of the litigation involving claims on 
guaranteed mortgages. 

The reason for this precaution is that 
the Court of Appeals has before it an 
application for leave to appeal by a 
group of creditors which will be submit- 
ter to the court in October. 

Liquidation of the assets and deter- 
mination of the liabilites of the National 
Surety Co. are approaching completion. 
About 35,000 claims involving $250,000,- 
000 were filed, of which 32,000 have been 
passed on to date and allowances made 
for $26,000,000, including $18,385,000 al- 
lowed on the guaranteed mortgage issues. 
The 3,000 undetermined claims were filed 
for an aggregate of $10,000,000. 


W. Rae Dempsey President 
Of New Baltimore Company 


W. Rae Dempsey, recently resigned 
from the Ohio Casualty, has been elect- 
ed president of the National Underwrit- 
ing Corp., managing attorney-in-fact for 
National Lloyd’s of Mr. 





Baltimore. 
Dempsey has had broad background of 
company experience both in home office 
and field. 


“BUILDING BOULDER DAM” 


“Building the Boulder Dam” the mo- 





tion picture dramatizing one of the 
greatest engineering feats of the 
decade, was shown at the monthly 


meeting of King County Insurance As- 
sociation, Seattle, Wash. 





A. E. Faulkner’s Death 
Shock to H. & A. Men 


WOODMEN ACCIDENT PRESIDENT 
Elected Last June Head of H. & A. Con- 
ference; L. D. Cavanaugh, Federal 
Life, His Successor 
A. E. Faulkner, president of the 
Woodmen Accident Co. of Lincoln, 
Nebr., and president of the Health & 
Accident Underwriters Conference, died 
in his home city last Friday night. He 
had been ill for several months and had 
recently undergone a number of opera- 

tions. He was 48 years old. 
Mr. Faulkner had been active in Con- 
ference affairs for several years and 


A. E. FAULKNER 


successively as program chair- 
man, second vice-president and execu- 
tive committee chairman prior to his 
election to the presidency at this year’s 
annual meeting. His is a fine old insur- 
ance family. His father founded the 
Woodmen Accident of Lincoln, Neb., in 
1890 and his ambition was that his three 
sons should equip themselves to run the 
business. But A. E. Faulkner went in 
for engineering and although a vice- 
president and director of the company 
for many years, did not become active in 
its management until the death of his 
brother, E. J. Faulkner, in 1931. He 
succeeded him as president at that time 
Another brother, R. W. Faulkner, is a 
vice-president. 

Mr. Faulkner’s death elevated L. D 
Cavanaugh, vice-president of the Fed- 
eral Life of Chicago to the Conference 
presidency, Mr. Cavanaugh was elected 
first vice-president at the annual con- 
vention held in June. J. E. Powell, of 
the Provident Life & Accident Co. of 
Chattanooga, is chairman of the execu- 
tive committee. 

Attending the funeral were Mr. 
Powell, Mr. Cavanaugh, Harold R. Gor- 
don, executive secretary of the Confer- 
ence, and George R. Kendall, president 
Washington Insurance Co., Evanston, II. 


served 


E. C. Lunt’s Book 

E. C. Lunt, vice-president Great Ameri- 
can Indemnity, author of several stand- 
ard textbooks on suretyship, has just 
completed a_ revised edition of his 
treatise on Bankers’ and Brokers’ Blan 
ket Bonds, written in October, 1936. It 
is being sent out this week by the As- 
sociation of Casualty & Surety Execu- 
tives. Mr. Lunt explains in the foreword 
that since 1936 the blanket bond forms 
have undergone numerous and important 
changes, all of which he has endeavored 
to record accurately. He expresses his 


appreciation to Messrs. C. R. Glensor, 
Martin W. Lewis and R. T. Wood fo 
their expert examination of the text 


Mr. Lunt’s book will be reviewed at 


length next week. 
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Traffic Fatalities 
Down 22% Nationwide 
MANY CITIES MAKE SURVEYS 


Policy of Engineering, Education And 
Enforcement Believed to Be Demon- 
strating Soundness 


Up to August 1 22% fewer persons were 
killed by pre- 
dicted by the 
when 1938 began 
been kept in Washington show now that 
$000 persons expected to have been 
killed by motor vehicles in the last six 
months are still alive and that the total 
number so killed in that time was 13,000 
instead of the predicted 17,000 In 
Washington much of the credit for this 
is eoine to the National Safety Council, 
the American Automobile \ssociation 
and the Works Progress Administra- 
tion, besides state and municipal p slice 
and the intensive work of such organi- 
National Conservation 
Association of C. & 5. 
Safety Foun- 


was 
Council 


than 
Safety 


automobiles 
National 


Records which have 


zations as the 
Bureau of the 
Executives and the C. I. T, 
dation eee, 
These organizations 
time ago the slogan known as “E. E. 
meaning enginecring, education and en- 
forcement. For a time activities along 
this line did not keep pace with the 
increase in number of automobiles. Ex- 
perts agree that the traffic problem 1s 
comparatively new and that techniques 
for dealing with it have developed slow- 
ly and expensively. 


adopted some 


According to the New York Herald- 
Tribune’s bureau in Washington the 
Works Progress Administration has in 


three vears allotted $12,750,000 for traf- 
fic surveys in 155 cities. The same paper 
points out that Columbus, Ohio, recently 
passed its fortieth consecutive day with- 
out a traffic death. In 1937 that city had 
a traffic fatality rate of thirty-one per 
100,000 of population Then the 
spent $68,000 for a study of its problem 


city 


and, backed by public opinion, the city 
followed closely the rccommendations 
made \ traffic engineering department 
was set up and the police traffic con 
trol increased Fatalities during the 
first seven months of 1938 were less 
than half durine the same period in 
1937. Non-fatal accidents were reduced 
from 1,189 to 683 and property damave 
similarly. 


SAFETY SCHOLARSHIPS GIVEN 


Awards Totaling $11,000 Made in Con- 
nection With New Educational Work 
by New York University 
Safety education research fellowships 
and scholarships, with a total value of 
$11,000 in the new national center foi 
safety education at New York Univer- 
sity, have been awarded to twenty-eight 
teachers and directors of accident con- 
trol from thirteen states. In addition, 
fourteen tuition scholarships were award- 
ed to teachers and others engaged in 

accident contro] work. 

The safety center, the first project of 
its kind in the United States, was estab- 
lished last July under a special grant of 
funds from the National Conservation 
Bureau of the Association of Casualty 
& Surety Executives to provide research 


and instruction in many fields of acci- 
dent control. 

The program, which will be open to 
graduate students, under-graduates and 


other adults, will begin Tuesday, Sep- 
tember 20, under the direction of Dr 
Herbert J. Stack, formerly director of 
the education division of the National 
Conservation Bureau 


LOUISVILLE SAFETY LEADER 


For the fourth time the Louisville 
Safety Council has won the national in- 
dustrial safety contest. No other city 


has won the trophy more than once. 
Louisville led Kansas City by .11 points 
while Grand Rapids was third, finishing 
03 points ahead of Newark. 






HALL ON LEGION COMMISSION 
Safety Expert on Concervation Bureau 
Staff to Aid in Americanism Pro- 
gram of National Body 


John J. Hall, director special service 
d'vision National Conservation Bureau, 
has been named a member of the Na 
tional Americanism Commission of the 


Mr. Hall’s appoint- 
vears. He 
Golding, 


\merican Legion. 


and one-half 


late 


ment is two 


succeeds the 


James M. 





JOHN J. HALL 
former assistant district attorney of 
Kings County, New York. 


National Americanism Coramis 


many of the 


The 


sion directs Legion’s civic 
pregrams including its educational work, 
among American boys to promote thei: 


interest in American government, the 
Legion’s junior baseball leagues and th¢ 
Legion’s traffic safety program 

Mr. Hall has wo:ked closely with the 
commission in developing the traffic 
safety project which the Legion has 
conduct d in cooper*tion with the Na 
tional Conservation Bureau and its pre 
decessor organization, the Conservation 
Department of the National Bureau of 
Casualty & Surety Underwriters. 

Mr. Hall is commander of the Adver- 
t'sing Men’s Post 209 in New York and 
chairman of the public saf ty committee 
of the New York State Department of 
the Legion. He is also a member of thie 


Legion’s national distinguished guests 
committee. Mr. Hall left this week on 
a trip to the Pacific Coast where he 
will attend the American Legion con 
vention in Los Angeles and will repre- 
sent the National Conservation Bureau 


at the annual Western Safety Congress 
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CORSI PROPOSAL PASSED 
Will Promote Program of Old Age, 


Health, Unemployment Ins. in N. Y. 
State; Word “Sickness” Reinserted 


In the closing hours of the New York 
State Constitutional Convention — th¢ 
word “sickness” was reinserted in the 
Corsi proposal for a health, old age and 
unemployment insurance program and 
the program was adopted after debate. 
Previously this word had b-en stricken 
out in committce of the whole by the 
close vote of 61 to 60. Tremendous 
political pressure, however, was brought 
to bear on legislative members of the 


convention to comp’! them to vote for 
the restoration of this health insurance 
feature \n Albany observer says 
“Members were told that if they did 


not support this proposal they might be 
subject to the Washington purge in their 
campaigns for re-election. But if the 
members had insisted upon eighty-five 
votes being necessary to amend on third 
reading, the Corsi amendment wou!d not 
have prevailed. 


CIBSON INVITES ENTRIES 


Arrangements for Golf Tournament to 
Be Held in Connection With 
Insurance Ad Conference 
David C. Gibson, Maryland Casualty, 
Baltimore, is inviting entries for the 
insurance advertising men’s golf tourna- 
ment to be held Monday afternoon, Sep 
tember 12, on the championship course 
at Osterville, Mass., in connection 
ith the annual meeting of the Insur 

ance Advertising Conference. 

The winner of handicap play (low net) 
will be awarded a bronze trophy, prop- 
erly engraved, to be held for one year. 
Upon being won three times, not nec- 


essarily consecutive, it becomes perma- 
nent possession of winner. A prize will 
also be awarded for low gross. Play 


will be in foursomes, to be determined 
n basis of handicap, unless players pre- 
fer to make up their own foursomes. 
In latter event the chairman of the tour- 
nament should be notified at Oster- 
ville not later that 12:00 noon Sun- 
day, September 11. 





99 John Street 


CAPITAL. . .« « « 
Surplus a ee 


Reserve for Losses a 
All Other Liabilities 








CAMERICAN 


RE-INSURANCE CoO. 


Robert C. Ream, President 


DECEMBER 3 lst, 1937 


Voluntary Catastrophe Reserve . , 


TOTAL ADMITTED ASSETS . ., 


NOTE: Securities carried at $363,743.75 in the 
above statement are deposited as required by law. 


CASUALTY + FIDELITY « SURETY 
Re-Insurance 


New York 





+ « «  §$2,000,000.00 
° 0 -e 3,028,762.81 
500,000.00 

— 4,358,549.45 
¢ * 1,992,463.60 
11,879,775.86 














Va. Agents Prepare for Test 
Suit; Andrew Ellis Counsel 


J. Randolph Tucker, Richmond attor- 
ney, will not be able to represent the 
Virginia Association of Insurance Agents 
in defending a suit which casualty com- 
panies are planning to bring to test the 
constitutionality of the new agents’ lay 
governing commissions paid non-resident 
brokers. Because of pressure of other 
legal business Mr, Tucker has retired 
from the case. Andrew Ellis, another 
attorney, retained with him, will continue 
as counsel for the association. Another 
Richmond lawyer may be retained to 
succeed Mr. Tucker. 

It is understood that it is practically 
decided that the suit will be brought in 
the Federal District Court at Richmond 
vith a number of companies as com- 
plainants instead of one making the test, 
\ndrew D. Christian, Richmond attor- 
ney, retained to represent the compa- 
nies in the litigation, has been busy 
for some time preparing the papers in 
the case. He says he does not know 
just when he will be ready to file the 
sult, 


DIVIDENDS DECLARED 
Pacific Indemnity Reports Gains in Vari- 
ous Items of Statement as Of 
June 30 This Year 
The Pacific Indemnity has declared the 
regular dividend of 40 cents a share and 
an extra dividend of 10 cents a share, 
both payable October 1. Earnings for 
the six months ended June 30 totaled 
$391,818, or $2.61 a share, against $336- 
679, or $224 a share for the correspond- 
ing period of 1937, reflecting an increase 

of 16%. 

Assets increased from $10,011,344 De- 
cember 31, 1937 to $10,580,755 June 30, 
1938, all securities being carried at actual 
market values. The surplus to policy- 
holders, including capital, surplus and 
voluntary contingent reserve, was in- 
creased from $4,022,037 to $4,444,921 dur- 
ing the six months’ period, an increase 
of $422,833. 

Gross premiums written for the six 
months’ period totaled $3,041,167, against 
$2,801,936 for the first six months of 1937, 
an increase of $239,230, or 8.54%. Net 
premiums written after deducting rein- 
surance ceded, totaled $2,690,545 against 
$2,489,979, an increase of $200,565, oF 
8.05%. 


N. Y. HAS FEWEST DEATHS 

Dr. John L, Rice, health commissioner, 
says that New York leads all other 
large cities in reduction of automobile 
accidents. In 1937 the death rate from 
automobile accidents was 13.2 to each 
100,000 of population, compared with 
24.3 for Chicago, 166 for Philadelphia, 


22.3 for Detroit and 434 for Los 
Angeles. For the first half of this year 
there was a 104% drop in fatalities, 


Greater New York Safety Council data 
showing 1841 deaths compared with 
2,055 persons killed in the 1937 period. 





ELECT H. P. JACKSON DIRECTOR 


H. P. Jackson, president Bankers In- 


demnity, has been elected a director o 
the G. Krueger Brewing Co. 
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Complex Ownership 
Raises Rate Query 


INVOLVES COMPENSATION CASE 








Judges Differ on Effect Stock Holdings 
In Metropolitan Distributors Has 
Under New York Law 


In the matter of the petitioner’s appli- 
cation of Metropolitan Distributors, Inc., 
for a certiorari order, versus Louis H. 
Pink, Superintendent of Insurance, New 
York, involving a question in workmen's 
compensation rating, the Supreme Court, 
Appellate Division, confirmed a determi- 
nation by the Superintendent of Insur- 
ance that Metropolitan Distributors and 
certain other corporations came within 
the spirit and intent of Section 32 (a 
and b), of the Experience Rating Plan. 
Thomas Fleming Walsh, New York, was 
attorney for appellant petitioner. 

The decision, which was given March 
17, 1937, was concurred in by Judges 
Hill, Rhodes and Bliss, Judges McNamee 
and Crasper dissenting. In this decision 
it was held that: 

Complex Ownership 

“Metropolitan Distributors, Inc. objects 
to being grouped with Yellow Products 
Corp. and Commercial Sales Corp. for 
the purpose of fixing a rate for compen- 
sation insurance. The three corpora- 
tions occupy the same premises. The 
appellant owns 500 trucks which it 
leases. Its own employes do everything 
in connection with these trucks except 
to drive them. The Commercial Sales 
Corp. buys and sells cars, tires, etc., and 
has in its employ chauffeurs who are 
hired to drive the Distributors’ trucks. 
The Yellow Corp. sells gasoline and oil. 
It hires trucks in its business from the 
appellant, the Distributors, and chauf- 
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feurs from its house the Com- 
mercial Sales Corp. 

“There is in effect but one corporate 
entity. The stock ownership is some- 
what of a Chinese puzzle. The Metro- 
politan Securities Holding Corp. owns 
the entire stock of the Yellow, a half 
interest in the Metropolitan, and a half 
interest in Commercial (the latter be- 
cause the Metropolitan owns all of the 
stock of the Commercial and the Hold- 
ing Company owns half the stock of the 
Metropolitan). The Greenbaums own 
half of the Distributors stock and 10% 
of the Holding Company stock. The 
Greenbaums do not own 80% of the 
stock but considering them together with 
the six other substantial owners of the 
Holding Corp., then there is an 80% 
common ownership. Geyser is a direc- 
tor of all four corporations and an offi- 
cer in three; Ritchie is a director in one; 
Greenbaum is a director and officer in 
all four; and King is an officer in three 
and a director in three.” 


mate, 


Dissenting Opinion 


The dissenting opinion is as follows: 

“Section 32, subdivisions a and b, of 
the Experience Rating Plan provides 
for combining the ‘experience’ of corpo- 
rations within its jurisdiction, in pre- 
scribed instances. The petitioner Metro- 
politan Distributors, Inc., and two other 
corporations, the Commercial Sales 
Corp., and the Yellow Products Corp., 
are engaged in different phases of the 
automobile business, and these three cor- 
porations are affected by the determina- 
tion under review. They have separate 
offices, and separate staffs, although they 
have several officers and directors in 
common, who perform services for all 
of the companies, and the places of busi- 
ness of all of the companies are located 
in a single building. 

“Section 32 (a and b) of the Experi- 
ence Rating Plan provides that each 
corporation shall be treated as a legal 
entity, and that the ‘experience’ of two 
or more shall not be combined, except 


upon two specified conditions. One of 
these conditions is that the control and 
management of the corporations under 
consideration, shall be exercised by a 
person, or a group of persons, or a cor- 
poration; and the other is that such con- 
trolling person, group of persons, or cor- 
poration, shall hold 80% of the voting 
stock of the corporations to be affected 
by such combination. 


One Not Affected 


“A fourth corporation referred to in 
the record, the Metropolitan Securities 
Holding Corp., is not a party to this 
proceeding and is not directly affected 
by the determination, but it holds 50% 
of the petitioner’s stock, and 100% of 
the stock of the Yellow Products Corp., 
but no more; and in turn, the stock of 
the Metropolitan Securities Holding 
Corp. is owned by a number of persons 
who are not parties to this proceeding, 
and who do not own the stock of, nor 
control, any of the three corporations 
whose experiences are sought to be com- 
bined. No person, nor group of persons, 
nor any corporation owns 80% of the 
voting stock of the three corporations 
in question, 

“The Superintendent of Insurance 
states in his determination that it is his 
‘opinion,’ and that he ‘believes,’ that 
there is such an interlocking ownership, 
and such an interlocking control and 
management disclosed by the evidence as 
to bring these corporations ‘within the 
spirit and intent’ of section 32 (a and b) 
of the Experience Rating Plan. There 
is no finding of these ‘believed’ facts by 
the Superintendent, nor is there any find- 
ing that any person, group of persons, 
or corporation holds 80% of the voting 
stock of the three corporations involved, 
and there is no evidence to justify such 
a finding. Such a finding is necessary. 
(Matter of Elite Dairy Products, Inc., v. 
Ten Eyck, 271 N. Y. 488.) 

“The section mentioned does not con- 
fer discretionary power on the Supcrin- 
tendent of Insurance to act upon his 
opinion or belief; on the contrary, it 
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Fondiller Survey of Ohio 
State Fund of Much Interest 


The survey of the Ohio State Insur- 
ance Fund, completed recently by Wood 
ward & Fondiller, consulting actuaries in 
New York, has attracted considerable in 
terest throughout the country. Richard 
Fondiller, head of the firm, and a‘ staff 
of actuaries and accountants, took thre« 
months to complete the work and_ re 
eards it as one of the biggest actuarial 


assignments he has handled. The sur- 
vey showed the Ohio Fund to be in a 
much stronger financial position than 
several years ago when Woodward & 


Fondiller made an adm‘nistrative surve: 
at the request of the governor's invest 


gating committee. The present stud 
was requested by the state industria! 
commission. 

As a result of actuarial recommenda 


tions made the Ohio Fund in its annual 
revision of rates effective on July 1 made 
a 1% reduct‘on in the general level. This 
reduction, however, is not general but 
applies only to those classifiextions 
wherein the accident cost experience wa 
favorable. 


AGENT’S LICENSES REVOKED 


Superintendent of Insurance Lou's Hl 


Pink has revoked the licenses of Sam- 
uel Elfenbein. 16 Court Street, Brook 
lyn, N. Y. Elfenbein, licensed as an 


agent of a casualty insurance company, 
a fire insurance company and three life 
insurance ccmpanies, was charged with 
failure to account properly for prem:ums 
collected, 


fixes the standard, and prescribes the 
facts upon which he may combine the 
experience of two or more corporations 
And it is this standard and these facts 
that must be established, and found by 
the Superintendent. There is nothing 
to support the determination, and_ it 
should be annulled.” 
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Items from Financial Statement of June 30, 1938: 


Capital . 2. «© © © © © 
ae a ea a 
Roe eserves jw ks 


Premium Reserve .... . 


All Other Liabilities . . . . 


Total Admitted Assets 


. $1,000,000.00 
5,861,042.62 
5,991,419.79 
2,312,622.36 

893,798.03 


. + 


$16,058,882.80 


Securities carried at $935,882.41 are deposited 


in accordance 


with law. 


Counts ( Fidelity wud havely en 


REINSURANCE CORPORATION 


90 JOHN STREET, NEW YORK «¢ 200 BUSH STREET, SAN FRANCISCO i 
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On the Production “Firing Line” 





Mass. Bonding Agents to 
Meet at Swampscott 


31ST ANNIVERSARY SEPT. 12-15 
Celebration’s High Spot to be Banquet 
at Which Tribute Will be Paid 

to President T. J. Falvey 

New Ocean House, Swampscott, 
will be the scene of a decidedly 
impressive gathering September 12 to 
15 when agents of the Massachusetts 
Bonding from all parts of the country 
will gather there for the observance 
of the company’s thirty-first anniversary 
and to honor T. J. Falvey, president of 
the company, for whom a production 
drive has been staged in the past three 
months. For months a committee headed 
by Spencer Welton, vice-president, has 
been preparing a program for this cele- 
bration which has many unique features. 


The 


Mass., 


There will be no business meetings. 
\ golf tournament, in charge of Donald 
Falvey, secretary - treasurer, will take 
place September 14. Motor trips to 


historical points of interest in and about 

Soston have been planned, and a steam- 
ship has been specially chartered for a 
sail along the shore the afternoon of 
September 13. There is even a candid 
camera contest, each guest being pre- 
sented with a small Eastman Kodak 
bullet camera upon arrival. The best 
snapshots will win prizes. 

To Inspect New Home Office 

After registration of the guests on 
September 12 buses will take them from 
the New Ocean House to the new home 
office of the Massachusetts Bonding in 
Post Office Square, Boston. There Presi- 
dent Falvey will greet them and _ in- 
spection of the new quarters will be 
in order. A tea at Mr. Falvey’s home 
at White Court, Little’s Point, Swamps- 
cott, is scheduled for that afternoon. 
He and Mrs. Falvey will receive the 
visitors. That evening dinner, entertain- 
ment and dancing will take place at the 
New Ocean House. 

Golf, sight-seeing, tennis will be at- 
tractions the next morning and that eve- 
ning a shore dinner will be served in a 
huge tent erected on the grounds of 
the New Ocean House. 

The convention highspot comes 
Wednesday evening with the formal 
dinner at which many distinguished men 
prominent in the affairs of the city, 
state and nation will be invited guests 
in addition to the agent delegates. There 
will be a few five minute talks and those 
attending will have an opportunity to 
pay personal tribute to Mr. Falvey, as 
founder and president of the Massachu- 
setts Bondong. 

Straws in the Wind 

From California come reports that the 
state bar association is refusing to recog- 
nize the compromise arrived at by the 
Cleveland joint meeting of the Amer- 
ican Bar Association and representa 
tives of insurance carriers on the Bar- 
Adjuster problem, but would continue 
to act independently and prosecute cases 
which it deemed to be an infraction of 
the California act creating the state 
bar. 


Accident and health insurance men 
in Greater New York read with keen 
interest announcement this week of the 
formation of a group called the Conpera- 
tive Health Association which will pro- 
vide general medical care at $16 a year 
and general medical and surgical care at 
$24 a year to all persons under 60 years 
of age who can pass a physical examina- 
tion. Two plans are available but neither 
will include nursing services, hospitaliza- 
tion, medicines. Members will choose 
their physicians from a special panel 
The physicians have organized into a 
croup called Cooperative Medical Group. 


Oil Producers Agency, Calif., 
Has Group Comp. Plan 


The workmen’s compensation group 
insurance plan recently put into effect 
by the Oil Producers Agency of Cali- 
fornia after a year’s study to reduce 
insurance costs has attracted attention. 
Details of the plan were sent August 
24 to 300 producers of oil, who are mem- 
be-s of the plan, along with a survey 
of the insurance situation from the com- 
panies’ standpoint. Two companies are 
being used in this plan—the Limited 
Mutuai Compensation Insurance Co. and 
tie Pacific Employers, while the line 

1 be handled by a single brokerage 
house, the Pacific Agencies, Inc. 

Recently the Oil Producers Agency 
secured a reduction of 20% in the prem- 
ium rate on completion bonds, the re- 
duction coming after the Towner Rating 
Bureau had surveyed the situation The 
agency and its members had sought a 
50% reduction. It is understood that an 


arrangement similar to the compensa- 
tion plan is being worked cut on lia- 
bility lines. 


LARGE PERFORMANCE BOND 


Covers $5,383,109 Highway Bridge Across 
Mississippi River at St. Louis; 
Nat’! Surety Originating Co. 

One of the largest performance bonds 
written in St. Louis territory has just 
been executed covering the $5,383,109 
contract of G. L. Tarlton, Inc., St. Louis, 
for construction of St. Clair County’s 
new highway bridge across the Missis- 


sippi River between Stites Township, 
ind a point near Mullanphy St., St 
Louis. 


The bond placed through the Robert 
Salvage insurance agency in East St. 
Louis, Ill, with the National Surety 
Corporation as the originating company 
was participated in by fourteen bond- 
ing companies on a co-surety basis, the 
individual retentions ranging from 4 te 
17*4%. 


It is understood that Robert Salvage, 


who countersigned the bond as_ the 
Ilinois agent, secured the line in con- 
junction with the Lon Harlow & Com- 


pany agency of St. Louis, Mo. 

The Towner Rating Bureau promul- 
gated the following rates for the bonds: 
$12 per $1,000 for the first $2,500,000 of 
contract. $11.50 per $1,000 for the next 
$2,500.000 and $11 per $1,000 for the 
next $2,500,000. On that basis the pre- 
mium on the bond was approximatels 
$62,964, it has been estimated. 


Narrows Bridge Contract 


Rates for contract bonds covering con- 
struction of the Tacoma Narrows bridge 


in Pierce County, Wash., have been 
made by the Towner Rating Bureau. 
Bids will be opened September 2 by 


the Director of Highways, Olympia. Cost 
of the project is estimated at over $5.- 
000,000. A performance bond, includ- 
ing liability for labor and material bills, 
100% of the contract price, will be re 
quired. 

The work is divided into six units and 
bids will be received on each unit indi- 
vidually or on various combinations of 
them. The estimated contract price of 
any one of the schedules is estimated 
at $2,500,000 or more, and on _ bonds 
covering these schedules the following 
rates apply: On the first $2.500.000 of 
the contract price, $12 per $1,000 for the 
term; next $2,500,000, $11.50 per $1,000 
for the term, and the next $2,500,000, $11 
per $1,000 for the term. Schedule 10 con- 
sists of a combination of units and 
the rates on this schedule are: On the 
first $2.500,000 of the contract price, 4 
per $1,000 for the term; the next $2,500,- 
000, $3.83 per $1,000 for the term. 


Plan Acquisition Cost 
Control in New Jersey 


DESIST DATE WILL BE NAMED 


Chairman Schofield of Acquisition Con- 
ference Announces Program 
Similar to Pennsylvania’s 


A cease and desist date for termina- 
tion of excess commission arrangements 
in New Jersey will be set soon, ac- 
cording to an announcement by E. J. 
Schofield, casualty and surety acquisi- 
tion cost conference chairman. He says 
that the same program that has worked 
successfully in Pennsylvania will be used 
in New Jersey. After the cease and 
desist date has been fixed every gen- 
eral agent, branch office manager and 
company, is expected to agree that no 
new agreements will be made to pay 
commissions larger than the producer’s 


1937 Comp. Experience 
(Continued from Page 29) 
upon the premiums adjusted to an esti- 
mated manual basis. 
Individual Co. Results Country-Wide 
The following tabulation gives the in- 
dividual company results country-wide 
for both stock and non-stock carriers 
including premiums and losses and ne: 
vain (or loss) from underwriting: 


Non-Participating Companies 


rate, nor grant any allowance not author- 
ized by the acquisition cost rules. 
Lists to be Prepared 

General agents and branch managers 
are to prepare a list of all persons or 
agencies not entitled under  existin 
agreements, whether correct or incor. 
rect, to receive commissions or allow. 
ances in excess of the producer’s rate 
as provided in the conference rules, Mr 
Schofield says. This list will enable 
general agents, branch managers and 
companies to get together and determine 
the number of general, district and Te- 
gional agencies to be allotted to each 
branch office or general agent in order 
that the state and city quotas, as se 
forth in the rules, may not be exceeded 

Mr. Schofield points out that by this 
program agents and companies will pre. 
serve their independence in maintaining 
reasonable commissions, and _ the right 
to make contracts without interference 
by state and national laws. It is als 
pointed out that everybody can obtain 
reasonable, equitable and adequate profits 
and remuneration, and the stock con 
panies will be in position to furnish 
protection and service at a_ reasonable 
price. 

Mr. Schofield says that this plan has 
received the endorsement of the Penn- 
sylvania general agents, branch man 
agers and the companies operating there. 
and has proved so effective that. sinc 
its inauguration not a single known vio 
lation of the agreement has been found 








Ratio of 
Net Gain 
Premiums Losses Loss from 
: Earned Incurred Ratio Underwritir 
Accident & Casualty................ asin ese 430 7 L.f 771.9 
Aetna Casualty & Surety..............000. 6,868,374 3,433,001 0.0 6.4 
NN NN ltt a Se ie ah pce tan a ate ican Quehace 4,060,402 1,902,446 46.9 16.6 
Pare DOES iddccwedccvicwednce 30,342 58 7 12.3 
American Employers ..........2.-cee0- hs 1,8 967,691 53.4 6.1 
American Fidelity & Casualty.............. 6 3.1 3.6 
ve er ee re b, 535,068 7.1 26.4 
American Re-Insurance ........ccccccccece 154,828 22.7 44.3 
EE, IE an ws ewtancewsawwedinaks 207,759 37.3 10.2 
Arex Indemnity .............. 3.675 50.7 114.1 
Associated Indemnity ...............e.00-- 2, 1,239,489 $5. 23.9 
SS, NE ig ono inte amine on wielewis 1, 541,034 49.6 7 
OS Go Serer ee Paereareene aeee 176,655 40.5 16.9 
COGGry FURUIINEE a6 cae cdcwtscciescaveiwes 1, 1,010,814 61 1.8 
ee ee ee ren ee 225,391 63.1 10.2 
ORIN NE ion se bs sa vicwares cesiene 48,320 41.9 25.8 
ee rer ene 3, 2,002,033 55.5 4.1 
EE EOI re nen 5 305,065 53.7 2.8 
EOOPOTS EAGGMEE décncivicscveceveviaces 11, 7,057,423 61.3 1. 
Employers Reinsurance ..............sec0. 310,923 54.4 22.9 
European General Reinsurance............. 8,541 23.8 44.( 
Exeess Ins. Co. of America... .......ccccces 1,805 2.0 51.0 
UE ee ee ee 7, 4,700,842 61.3 4.8 
Fireman’s Fund Indemnity................. 1, 835,869 52.1 4.3 
Piset Rein. Co. of Hartford. ......c6cccccses 3,790 12.5 32. 
CNEE DOMNNO coi racecewadscacder cbwac 3, 2,534,580 67.7 3.5 
. CE cc ceanws ebbs 6 home 227.350 §2.5 22.7 
Glens Falls Indemnity................ 1 732,602 53.0 2.1 
cc er re 3 1,622,542 43.3 12. 
Great American Indemnity................-. 2. 1,429,262 54.5 3.2 
Hartford Accident & Indemnity............ 10 4,945,906 47.3 12.2 
pene Dee, Ce. OF TMs cccccsceececss 1 831,616 53.7 1.4 
London Guarantee & Accident........... + 2 1,401,826 50.4 7.6 
London & Lancashire Indemnity............ 268,388 56.4 1.2 
Manufacturers Casualty Ins. Co............. 268,648 44 18.4 
ee Ee err 2; 4,303,580 56.0 3.7 
Massachusetts Bonding .............c-se+e- 2, 1,611,065 62.7 3.6 
II CI oc asec axnveraseawxa> 52,986 41.8 17.2 
EE ee eee eee 134,910 59.1 3.2 
New Amsterdam Casualty.................. 3,997,473 2,327,290 58.2 2 
Se 8 ee See ae ore ey 279,102 145,507 52.1 1.1 
Norwich Union Indemnity................. 30,587 18,546 60.6 70.2 
Occidental Indemmity ........ccccccccccecs 495,674 255,475 51. 9.0 
CI I 5s cho chenekddiesesennen 2,914,223 1,429,241 49.0 7.3 
NN CO ss oo es ccasucwanenes 849 77 9.1 33.9 
ee eR ear 1,015,873 549,226 54.1 4.1 
SS eT Se eee ee 3,159,243 1,434,668 45.4 14.3 
Se. Tae. Ind. Ca. of S6 Piccccccsscsces 664,552 297,935 44.8 16.3 
EE SIN Fo 5a. 3 Gin astheie's A Gdod wiaeiR ae 5,109,875 2,645,413 51.8 10.2 
Standard Surety & Casualty................ 1,016,282 650,396 64.0 7.6 
ee Rr eer rer 622,625 336,172 54.0 8.5 
RI a ch Nh i ad ce attra gi 21,654,772 10,478,520 48.4 13.3 
Seton Bisbee CANA... sc ccsccccesesvesns 2,170,585 1,190,596 54.9 4.3 
ESE eS See 7,662,330 4,316,284 56.3 2.3 
Ce SN OR a ee de meeemedee 163,336 91,442 56.0 9.6 
Want: Came Tee oo oo ndsviccowadscinnss 286,799 223,688 78.0 uot 
Zurich Gen. Acc. & Liab. Ins. Co., Ltd..... 4,919,483 2,457,680 50.0 9.¢ 
Participating Companies : 
American Mutual Liability................. 21,545,372 12,650,243 58.7 21.0 
Mate MMR, 2s os cone a cacainuin oats 432,523 149,063 34.5 40.0 
Butchers Mutual Casualty................. 961,764 296,959 30.9 38.5 
Coal Merch. Mutual of N. Y............... 338,305 179,442 53.0 a 
Exchange Mutual Indemnity............... 646,933 334,972 51.8 ay 
Hardware Mutual Casualty................- 2,560,868 1,279,619 50.0 18.5 
Hud.-Mohawk Mutual Casualty........... 259,257 106,585 41.1 26.2 
Interboro Mutual Indemnity................ 1,012,740 610,842 60.3 18.2 
I MIE 5 cc: has 2-p are dda ond ee 1,005,362 389,410 38.7 pind 
Tas a eer ere 25,440,829 14,479,387 56.9 gd 
Lumber Mutual Casualty of N. Y........... 1,291,325 559,523 43.3 riled 
Lumbermen’s Mutual Casualty Co. of Illinois 8,117,664 3,778,815 46.¢ ys 
Merchants Mutual Casualty................ 307,455 130,845 42.6 or 
ee ee rr rere 71,715 49,104 68.5 R 
New York Printers and Bookbinders Mutual 329,088 187,706 57.0 Ho 
Public Service Mut. Cas. Ins. Corp......... 1,883 556 29.5 : on 
Security Mutual Casualty...........0.-00-- 1,666,145 660,407 39.6 47. 
tState Insurance Fund............--.--e00: 21,459,331 18,143,442 84.5 a 
Utica Mutual Insurance Co.............-+-- 3,264,249 1,790,837 34.9 31.0 
Utilities Mutual Insurance Co............-- 1,043,598 538,781 51.6 : 


+ Minus sign indicates loss. ; 
t The State Fund’s earned premiums for tl 
than the premiums would have amounted to on 


Premiums earned during calendar year 1937 on the basis of Rating Board fates: 


ie calendar year 1937 averaged about_lo.6°% lowe! 


the basis of Rating Board adjusted 730,613. 
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